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STATE EXPERIENCE 
IN WEST WRITING 
HAIL INSURANCE 


Not Much Comfort in Experiments 
Can Be Found for Advocates of 
Paternalism 





PAYMENTS ARE OFTEN DELAYED 
Hail Season of 1922 Played Havoc 
With Surpluses; Disastrous 
Results in Canada 
Advocates of state insurance are not 
finding much comfort in the experience 
of several of the Western states and of 
Canada in writing hail insurance. 
Neither farmers nor state officials are 

satisfied. 

The situation is described by S. K. 
Bjornson, of Chicago, in an article 
written for the “Journal of Insurance 
and Financial Statistics.” His review 
of the situation is presented herewith 
for the benefit of students of the busi- 
ness. He says: 

“North Dakota has been writing hail 
insurance in one form or another since 
1911. During the first eight years of 
existence the State hail fund actually 
paid approximately 64% of all losses 
sustained and adjusted. In 1919 North 
Dakota put into operation what Is 
called the ‘Compulsory Hail Insurance 
Law. Under this law a flat acreage 
tax of three cents per acre is levied on 
all land owners. Insurance to the 
amount of $7 per acre automatically 
attaches on all land in crop unless the 
owner files a withdrawal with the 
Commissioner of Insurance before a cer- 
tain date--but in no event may anyone 
be exempted from the original acreage 
tax of three cents per acre. After all 
losses are adjusted the state makes an 
assessment against all land not 
exempted at a rate not to exceed fifty 
cents per acre, which with the original 
acreage tax govs to pay for losses sus- 
tained. Annual liability of the state 
under this plan has been around $84,- 
00,000 and annual losses have been 
Close to $3,450,000, 

Payments Delayed 
_ “Losses have eventually been paid 
In full, although payment has often 
been delayed over six months. The 
law makes no provision for the build- 
mg up of a reserve, and should the 
State experience seasons like those of 
1915 and 1916 when the joint stock fire 
Companies experienced losses exceed- 
(Continued on page 26) 

















Yesterday 
Today 


Tomorrow 


Agents know the value of Phoenix Prestige and Service 


~PHCENIX 


Assurance Company, Ltd., 


of London 
100 William St., New York 


PHCENIX 


Indemnity Company 
75 Maiden Lane, New York 




















A few Agency Opportunities are open in the following states: 
Conn., Del., Ohio, Texas, Vt., W. Va., Wis. 





COMMERCIAL UNION FIRE INSURANCE CO. 


Address our nearest Department 


810 Main St. Gas & Elec. Bldg., Hurt Bldg., 114 Fifth Ave., 
Dallas, Texas Denver, Colo. Atlanta, Ga. New York, N. Y. 


76 W. Monroe St., 
Chicago, Ill. 
































MILLS & HONNESS 
75 Maiden Lane 
New York 


Announce their appointment as 


METROPOLITAN AGENTS 
of the 
EAGLE FIRE CO. of NEW YORK 


Capital $500,000 Surplus $500,000 


Other Companies Represented 


Orient Phenix of Paris 
Capital of Concord Granite State 


——= 


BIG FINANCIERS 
JOIN HURLIMANN IN 
NEW REINSURANCE CO. 


North American Re. Has Strong Euro- 
pean Connections; $1,000,000 
Capital; $1.000,000 Surplus; 

Paid In 


L. M. CATHLES MADE PRESIDENT 


Prominent Insurance Men on Board, 
Which Includes Rockefeller, Pros- 
ser, Iselin and Others 





EK. Hurlimann, generally regarded as 
the leading re-insurance man of Europe 
and head of a great fleet of re-insurance 
companies, including the Swiss Re-in- 
surance Company, the Prudentia Re- & 
Co-Insurance Company, and the Euro- 
pean General Re-Insurance Company, 
recently returned to Europe from a 
visit to America. 

For some time prominent people in 
this country sought to interest Mr. 
Hurlimann in a proposition to join with 
leading American financiers in the or- 
ganization of a strong life re-insurance 
company in this country. It is pointed 
out that with the tremendous growth 
of life insurance in America, with the 
insistent demand for larger individual 
coverage and with the limited re- 
insurance facilities offered here, there 
was a splendid opportunity for a new 
company which would not only have 
powerful financial resources but would 
have the advantage of old-established 
und skillful re-insurance management. 


The New Company’s Splendid Board 

Mr. Hurlimann, whe is far-seeing, 
who understands world conditions in 
all parts of the globe, and who has un- 
usual facilities for comprehending 
American conditions, was sympathetic 
and agreed to become a party to the 
enterprise while here. It is now an- 
nounced that there has heen formed the 
North American Re-Assurance Com- 
pany of New York, with $2,000,000 paid 
in cash, of which $1,000,000 is capital 
ind $1,000,000 surplus. The headquar- 
ters will be at 110 William Street. 

Williain H Hotchkiss, who is counsel 
for the new company, who was former- 
ly superintendent of insurance in New 
York State and who is a member of the 
Board of the new company, gave out a 
statement to the press in which he 
said among other things: 

“This is the first life re-insurance 
company organized on such a large 
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list of directors indi- 
interests are behind the 
organization which assure it of wide- 
spread support. The new corporation 
will have European connections of the 
highest standing, whereby excess lines 
can be protected and thereby maximum 


scale and, as the 


cates, strong 


risks can be assumed,” 

That Mr. Hotchkiss is correct in say- 
ing that “strong interests” are behind 
the organization is a statement which 
might be called conservative by a 
glance at the board. The chairman of 
the board will be Frederick W. Allen, 
of Lee, Higginson & Company, one of 


the leading banking houses in the coun- 
try Other tinanciers who are directors 
include Seward Prosser, who is chair- 
man of the board of the Bankers Trust 


Compan ind who was formerly a life 
insurance general agent in New York 
City; Gates W. MeGarrah, chairman of 
the board of the Mechanics & Metals 


National Bank; and Ernest Iselin, of 
Iselin & Company Percy A. Rocke 
feller, who incidentally is a member of 


the board of directors of the National 
Surety Company, and H. I. Pratt, also 
of the Standard Oil family, are on the 
board, as is H. O. Havemeyer, president 
of the Brooklyn Eastern District! Termi 
nal 

Among the insurance men on. the 
North American Re-Assurance Co.'s 
board are Percival Beresford, United 
States manager of the Swiss Re-insur 
ance Company who is also United 
States manager of the Phoenix Assur- 


ance and president of three companics, 
the United Firemen’s, the Imperial and 
the Columbia; M. G. Nichols, general 
manager of the European General Re 
insurance Company, and Rodney Davis, 
United States manager of the Pruden 
tia Re- and Co-insurance Company 
Other directors include Mr. Hurlimann, 
Donald Durant, J. J. Higginson and 
Lawrence M. Cathles. 
The President 


Mr. Cathles, who is to be president of 
the North American Re-assurance Com 
pany of New York, is an all-around in- 
surance man who stands high in life 
insurance, being a man of unusual 
ability \t the present time he is vice 
president and actuary of the Southland 
Life of Dallas He was born in Scot- 
land and is president of the American 


the war 
actuaries called to 
the manage 
Insurance Bu 


Institute of Actuaries. During 
he was one of the 
Washington to advise on 
ment ot War Risk 
reau 

Hurlimann’'s Career and Standing 

Mr. Hurlimann had a preliminary 
training in banking, economics and_ in- 
surance which was exceptional. The 
son of a banker, he spent the first busi- 


ness years of his life in banking, mas- 
tering great problems of finance and 
world trade currents. He went into 
insurance, learning the business from 
the ground up, becoming associated 
with companies in various countries 
and mastering the technique. He then 
became assistant manager and then 


general manager of the Swiss Re-insur 
ance Company which now leads the 
world as a_re-insurance’ institution. 
That company is nearly sixty years old, 
has been built for solvency, has always 
followed correct methods. A big money 
maker, it has been in the enviable posi 


tion of having companies seek it for 
retrocessionary arrangements Its per- 
sonnel has no superior in the world 
and it is doing business in all parts 
of the world 

Before the war there were two big 
international groups; one headed by 
the Swiss and one headed by the 
Munich, both operating along different 
lines The war removed the German 


group from the running .in many coun- 
tries and the Hurlimann group shot 
ahead quickly until it reached its pres- 
ent outstanding position. 
The American Situation 

The re-insurance position in America 
is unusually interesting and ,in many 
quarters it has been felt that there was 
an opportunity for a powerful company 
which would write on the automatic 
treaty basis. There were two German 
re-insuranee life companies in this 
country durine the war; the Mercury 
and the Prussian Life. Both were 


taken over by the Metropolitan Life 
Insurance Company which also took the 
manager of the Mercury, M. W. Torrey, 
as the manager of its re-insurance de- 
partment. The growth of the Metro- 
politan’s re-insurance division has been 
marvelous and an eye-opener. 


In Hartford the First Re-insurance 
Company, which was managed by Car] 
Schreiner, who was also the United 
States manager of the Munich, was 
taken over by a Hartford group and 
now has on the board many of the 
leading insurance officials of Hartford. 
The charter of the First Re-insurance 
Company gives it a variety of powers 
and the company has been closely 
watched lately as to how it would de- 
velop. It has been reported at various 
times that certain interests would try 
to take it over and make it a straight 
out and out life re-insurance company. 

At the present time there are risks 
in the American market which cannot 
get all the coverage the insured desires. 
Some of these lines run into the mil- 
lions. 





DISCUSSES JUMBO RISKS 
Hooper-Holmes Bureau Emphasizes 
Importance of Insnections; Must 
Rate High 





The Hooper-Holmes Bureau discussed 
“jumbo” risks (big policies) in a state- 
ment to its subscribers this week in 
which the importance of inspection was 
emphasized. The Bureau makes the 
point that any man who wants a million 
or more of insurance on his life must 
be rated “A No. 1” in every respect. 
the 

“Whether a jumbo application is ac 
cepted as a whole and_= distributed 
through re-insurance or whether, as in 
the larger cases, it is taken in sections 
by individual companies under direct 
policies according to their facilities 
and later re-insured down to their own 
retained lines, it is apparent that every 
company interested directly or indirect- 


Continuing Bureau says: 








PROSPECTS 





We are giving them to our salesmen at the rate of 


40,000 PER YEAR 





Established 
1879 








We Help Our Salesmen 


BANKERS LIFE COMPANY 


Des Moines 


Geo. Kuhns 
President 











ly must have knowledge of the inspec- 
tion record in the case in order to prop- 
erly gauge its own underwriting course. 
Such cases being handled usually 
through the company whose representa- 
tive originates the application, it is a 
natural courtesy to extend to other par- 
ticipating Companies the results of the 
inspection. 


“It is certain that there cannot be 
too thorough inspection on any of the 
‘Jumbo’ cases and in the case of con- 
ficting information from different 
sources unusual difficulties sometimes 
develop which necessitate the most 
considerate and tactful handling. It is 
also apparent that the varying stand- 
ards and carrying capacities of the 
numerous companies called upon to 
handle any of these big lines require 
their careful individual scrutiny of the 
information furnished for underwriting 
consideration. The decision after all 
on such acceptances is a matter of com- 
pany policy, specific underwriting judg- 
ment and careful consideration. of its 
own experience. These angles vary 
largely in various companies and the 
same inspection information is often 
viewed through spectacles of different 
shades. If the combined optical view 
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-aid-for Business, 1922 
Insurance in Force - 
| Admitted Assets - - 


Liabilities cS a+ Se, aw 


For information concerning 


The Guardian, address: 


! T. LOUIS HANSEN, 
|" Vice-President 


Home Office: - - 





The Guardian Life Insurance 
Company of America 


Established 1860 under the Laws of the State of New York 


Figures from the 63rd Annual Statement which show the 


soundness and strength of the Company: 


Surplus and Dividend Fund ~ - 


$ 35,422,225.00 
206,310,800.00 | 
42,778,214.11 

36,973,311.84 

5,804,902.27 


opportunities in the field force of | 


or GEO. L. HUNT, 
Supt. of Agencies 


50 Union Square, New York 











presents a rosy spectrum the anxioug 
agent is well on the way to enjoy the 
luscious fruit of his careful cultivation, 
if several companies are ‘in the blue’ 
he must dig about in lively style to find 
others of more optimistic attitude or 
both he and his client will have a digs- 
appointment. 





“There is one very encouraging 
ment in the growing use of big life 
insurance contracts to protect the 
values represented in the lives of our 
‘Captains of Industry.’ That is the 
fact that the individual who reaches 
such a plane is seldom in these days 
anything but a clean living, high think- 
ing, healthy man. Unless he is all that 
he gets sidetracked somewhere _ be 
fore he reaches the top. In any great 
organization the leader must be either 
like Caesar’s wife, above suspicion, or 
he must be so exceptionally clever in 
concealing his weak spots that only 
the keenest kind of inspection service 
will reveal an obstacle to taking him 
on as a life insurance risk at his face 
value.”’ 


ele- 


RE-INSURANCE NEEDS 


Mr. Cathles Says Facilities Have Not 


site 





Kept Pace With Enormous De- 
velopment of Business 


The Kastern Underwriter sent a re 
quest to L. M. Cathles at Dallas, Tex., 
asking him for a statement relative 
to the demand for life re-insurance. 
Mr. Cathles wired: 

“Re-insurance facilities are necessary 


to all life insurance companies, both 
large and small. The development of 
such facilities has not kept pace with 


the enormous development of the life 
insurance business in this country. I 
believe that there is a service which 
can be rendered the business of life 
insurance acceptably and successfully 
by a well-equipped re-insurance com- 
pany, strong enough to command the 
confidence and able enough managed 
to command the respect of all life in- 
surance companies. [ further believe 
that such a re-insurance company will 
render better service than other com- 
panies to which the re-insurance busi- 
ness is a relatively unimportant line.” 





HENRY S. BEERS WITH AETNA 


Resigns From Home Actuarial! Depart- 
ment To Join Hartford Company; 
Is Trinity Graduate 


Henry S. Beers, who has been con- 
nected with the actuarial department of 
the Home Life of New York during the 
past three years, has joined the actu- 
arial staff of the Aetna Life of Hartford 
where he will be associated with E. BE. 
Cammack actuary, in the Aetna’s life 


department. Mr. Beers was born in 
New Haven and educated at Trinity 
College, Hartford, where he received | 
the degree of B. A. in 1918. He has 
completed the examinations for fellow- 
ship in the Actuarial Society of 
America. 





New examined business of the Bank- 
ers Life for the first twenty-four days 
of April shows a total of $9,415,700 
which was a gain of over a million 


as compared with April, 1922. 
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American Hospitality 
Pleases Englishmen 


COURTESIES FOR 





VISITORS 


Wesleyan & General Representatives 
Here Studying Insurance Invest- 
ments and Group Cover 


Probably no insurance visitors have 
been shown more courtesies than are 
being extended at the present time to 
Arthur L. Hunt, general manager of the 
Wesleyan & General Assurance So- 
ciety, of Birmingham, England, and E. 
William Phillips, of that company, a 
well known British actuary, who are 
now touring America. They are mak- 
ing a special study of two angles of 
American insurance companies; one, 
an investigation of group insurance, 
and the other, an inquiry into how in- 
vestments are made by the leading ecom- 
panies. The Wesleyan & General is a 
company that was established in 1841 
and is said to be the oldest company 
in the world writing industrial insur- 
ance. 

The British insurance men mapped 
out their American itinerary with great 
eare and thoroughness. A couple of 
months ago they sent letters to the 
presidents of leading life insurance 
companies, saying they contemplated 
making the trip and in nearly every 
case received a reply saying they would 
be welcomed. In addition, letters were 
sent to mayors of important munici- 
palities asking for literature giving the 
high points of the various cities. With 
one exception the city executives also 
wrote welcoming letters. In fact, the 
mayor of Boston invited the insurance 
men to pay him a visit at his office. 
The only mayor who did not send any 
literature or even answer their letter 
was Hylan, of New York. Due to the 
attempts now being made to raise a 
large sum of money for a jubilee to ad- 
vertise this city, Mayor Hylan’s ignor- 
ing of a chance to send some literature 
to Birmingham featuring New York is 
rather interesting. 

Lunch With Duffield and Lindabury 

Arriving in New York Messrs. Hunt 
and Phillips saw a number of import- 
ant executives at the Metropolitan and 
other companies and had luncheon with 
President Duffield and Vice-President 
Lindabury, of The Prudential. From 
here they went to Hartford and then to 
Boston. They will go as far as the 
coast, in Los Angeles visiting the Pac- 
ific Mutual and from there will return 
by the Union Pacific, sailing about 
June 6. 

Mr. Phillips said to The Eastern Un- 
derwriter: “We are quite over-whelm- 
ed by the delightful hospitality of the 
life insurance executives of America 
who have shown us every courtesy. 
Certainly, the Americans are a most 
hospitable people and judging by our 
experience they not only make foreign- 
ers feel at home but are willing to ex- 
Plain with great patience, kindness and 
thoroughness the operations of their 
various departments.. To illustrate: 
we visited the Metropolitan Life Insur- 
ance Company where we spent about 
two days. We saw several of the vice- 
presidents, including George B. Wood- 
ward and Dr. Lee K, Franks!. It was a 
freat pleasure to be put into such inti 
mate touch with the welfare department 
of the Metropolitan Life which was cer- 
tainly amazing to us. Such a complete 
example of practical, far-reaching hu- 
Manitarianism, so well organized, so 
carefully studied, so practical, so ex- 
tensive in its ramifications, would be 
unbelievable if not seen in actual opera- 
lion. This care of and attention to the 
bolicvholder after he is onee on the 
hooks is one of the remarkable aspects 
Oo American insurance, and, naturally, 
In view of what is done for the policy 
holder, he recognizes the insurance com 
Dany as his friend and is grateful. As 
there are millions of policyholders, it 




















Androcles Never Knew 


His Luck 


OU remember An- 
"WV iauio atramp 
in the wilderness, a 
limping lion, a thorn, a 
tender heart. And a year 
or so later, an arena, a 
maddened, hungry lion 
turned loose, Androcles 
uneaten, Nero dumb- 
founded, the animal 
given a cage of honor 
and Androcles a new 
toga! And you remem- 
ber the moral—Grati- 
tude. A touching ex- 
ample, it will live for- 
ever because it has vir- 
tue. 


QO" course, had An- 
drocles been a just- 


ly condemned criminal 
instead of a mild amuse- 
ment for a Roman holi- 
day, the lion, being a 
dumb beast, would have 
acted just the same. Had 
Androcles, on the other 
hand, been so unlucky 
as to draw a_ gladiator 
instead, both would 
probably have carried 


STRENGTH OF 
cimattan’ 


out their parts of the 
program, even though 
Androcles had extracted 
a full dozen aching teeth 
from the same gladiator 
the night before. 

That’s the difference 
between brute gratitude 
and gratitude within 
reason. 

But how many of us 
can rise as high as that 
lion of Androcles? 


IFE is but a debt we 
ce, We owe it to 
those who brought us 
into the world and nour- 
ished us in babyhood 
and cared for. us in 
vouth to manhood. It 
is a debt we owe to those 
with whom we_ have 
agreed to share the fu- 
ture. If there is really 
anything to gratitude 
and to the payment it 
demands, then life in- 
surance provides) an 
open doorway through 
which we can look with 
certainty and content- 
ment. 


The Prudential 


Insurance Company of America 
EDWARD D. DUFFIELD, President 


Home Office, Newark, New Jersey/ 


is easy to see why the institution of 
life’ insurance is so powerful in 
America, 

Men of Character and Distinction 

“It was a great pleasure to meet the 
new president of The Prudential and 
to see behind the scenes the workings 
of that marvelous organization. In 
fact, we take a greater pride in our 
business than ever now that we have 
had the privilege of visiting American 
offices and meeting the distinguished 
executives who are men of high char- 
acter, forceful and intelligent. 

“Our pleasant and instructive expe- 
riences in New York have been dup- 
licated in Hartford and Boston. We 
have been very much interested in the 
highly departmentalized organization 
of the leading American companies 
whose offices we have visited as we 
have met many intensive experts. 

“The buildings here are very strik- 
ing. The Metropolitan tower is famil- 
iar to newspaper and magazine readers, 
but one can easily spend a day in the 
offices of that mammoth building at 
No. 1 Madison Avenue. In Newark the 
distinctive style of architecture of The 
Prudential, of course, makes the build- 
ings of that company the outstanding 
visual feature of that city. The new 
building of the John Hancock, in Bos- 
ton, is very impressive and beautiful 
while the buildings of the Travelers. 
the Aetna and the Phoenix Mutual 
were only three which amazed us in 
Hartford. It is easy to see the pride 
of an American when he passes the 
most important business structure of 
his city when he feels that the build- 
ing is the home of the company which 
insures him.” 





LIVE MEETING PROMISED 


Life Underwriters Last Educational 
Meeting To Have Hunsicker and 
Simon as Speakers 





The Life Underwriters Association of 
New York has secured as a speaker at 
its May meeting, Clayton M. Hunsicker, 
of Philadelphia, who made a hit at the 
Philadelphia sales congress. Mr. Hun- 
sicker is manager of the Philadelphia 
office of the Fidelity Mutual Life and is 
an officer of the Philadelphia Life Un- 
derwriters Association. He will speak 
on “Business Insurance and How to Ob- 
tain It.” 

Another speaker for the evening will 
be Leon Gilbert Simon, of the Equitable 
Society, who will discuss inheritance 
tax insurance. Mr. Simon writes over 
a million a year. 

This meeting will be held at Del- 
monico’s May 8 at 6 P. M., and it will 
he the last educational meeting of the 
seasom 





ACTUARIES MEET MAY 17-18 


Speakers and Subjects Selected For 
Actuarial Society of America 
Gathering 


The annual meeting of the Actuarial 
Society of America will be held May 17 
and 18. Secretary John S. Thompson 
announces the following subjects and 
speakers: 

Methods of Distributing Annual Divi- 
dends.— Arthur Hunter. 

Note on the Mortality experience of 
the Equitable Life Assurance Society. 

M. Davis. 

Premiums and Reserves for Tempor- 
ary and Total Disability Benefits Incor- 
porated in Life Contracts.—EK. H. Hez- 
lett. 

The Determination of the Rates of 
Mortality at Infantile Ages from Statis- 
tics of the General Population——H. H. 
Wolfenden. 

Unemployment 
Craig. 


Insurance.—J. D. 


BEHNING & BEHNING MOVE 

Rehning & Behning, Inc., have opened 
offices at 105 West 40th Street, New 
York City, to do a general insurance 
business. 
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Metropolitan 


Life Insurance Company 


: Incorporated by the State of New York. A Mutual Company. 
HALEY FISKE, President FREDERICK H. ECKER, Vice-President 





Business Statement, December 31, 1922 


Assets - - - - - - $1,259,850,325.23 
More than those of any other Insurance Company in the World 

Increase in Assets during 1922 - - - 144,267,300.69 
More than that of any other Insurance Company in the World 

Liabilities - - - : - 1,198,366,913.98 

Surplus - - - - - - 61,483,411.25 

Income in 1922 - - - - - 340,668,301.30 
More than that of any other Insurance Company in the World 

Gain in Income 1922 - - - - 38,685,601.91 
More than that of any other Insurance Company in the World 

Total Insurance placed and paid for in 1922 - 1,802,110,686.00 
More than ever placed in one year by any Company in the World 

Gain in Insurance in Force in 1922 - - 801,849,118.00 
More than that of any other Company in the World 

Number of Policies in Force December 31, 1922 27,384,445 
More than that of any other Company in the World 

Number of Policy Claims paid in 1922 . - 365,276 


Averaging one claim paid for every 24 seconds of each business day 
of 8 hours 

Payments to Policyholders averaged $803.81 a minute of each busi- 
ness day of 8 hours 


Dividends payable to policyholders in 1923 - 20,809,398.56 


Insurance Outstanding 


ORDINARY (Insurance for the larger amounts $4,395,324,118 
premiums payable annually, semi-annually, 
quarterly or monthly) . m a 
More than that of any other Company in the World 
INDUSTRIAL (Premiums payable weekly) - 3,412,232,839 
TOTAL INSURANCE OUTSTANDING - 7,807,556,957 


More than that of any other Company in the World 


GROWTH IN TEN-YEAR PERIODS 








Number of Poli- Outstanding Insur- 
Year Income for the Year Assets at End of Year Surplus at End of cies in Force at ance at End of Year 





Year End of Year Year 
1882... $ 1,354,267.69 $ 2,002,464.13 $ 379,907.13 341,632 $ 43,245,752. .1882 
1892... 13,307,811.45 16,506,282.22 3,674,516.49 2,719,860 310,767,876. .1892 
1902... 43,336,283.61 89,168,790.55 10,351,338.02 6,976,651 1,219,166,427. .1902 
1912... 106,786,073.52 397,913,442.71 34,842,971.65 12,837,042 2,604,966,102. .1912 


1922... 340,668,301.30 1,259,850,325.23 61,483,411.25 27,384,445 7,807,556,957. .1922 
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THE EASTERN UNDERWRITER 





r. H. W. Hess Writes 
' Salesmanship Book 


@ 


eBLISHED BY LIPPINCOTT 


rsonality a Power Element Within 
Itself; Penetrating Soul of 
Prospect 


‘Creative Salesmanship” is the tittle 
an interesting volume by Herbert W. 
ss, PhD., of the Wharton School of 
ance & Commerce, University of 
mnsylvania. It consists of scientine 
bas for salesmen, sales managers and 
es administrators. It is published 
the J. B. Lippincott Company, who 
ve printed numerous volumes of in- 
est to insurance men, the authors 
some of which have been persons 
ynected with insurance. 
ir. Hess is not unknown to the fra- 
mity as he delivered an interesting 
dress before the convention of the 
lelity Mutual Life in Philadelphia 
ft year. 
A great deal of the book is devoted 
the study of personality. Some para- 
aphs outlining personality follow: 
“The definition of personality itself, 
commonly used, includes the idea of 
stinction in the sense of attracting 
vorable attention toward one’s person 
individuality. Salesmanship person- 
ity is more often thought of in terms 
usefulness or results obtained, yet 
the process of doing the individual 
ill retains distinction of person. It 
ight be put in this manner. When a 
lesman with ease and affluence suc- 
els in making sales, when he con- 
tantly witnesses a growing clientele, 
rsonality is more than likely the rea- 
n for his increased sales. Or to put 
e game thought differently, if this 
jiesman were to leave a given con- 
rand, carry with him a great num- 
rof buyers, personality would in part 
count for his power. 
Actual and Potential Personality 
“Thus personality in the selling 
alm is regarded as a power element 
ithin itself. The possessor is able to 
et results. Selling in every form has 
fecome intrinsically woven about the 
- dngera idea. The search is for 
ose Who seem to have this power ac- 
Wally or potentially. If actual, the 
ssessor will find himself immediately 
Ipful; if potential, the possessor will 
@ given a chance through proper 
Wucation or direction to control him- 
elf profitably in his expression of this 
wer for a concern. 
“Personality growth on the part of 
he salesman becomes necessary for 
t constantly increasing clientele. The 
rsonality of the salesman becomes 
ie of the most important assets. Now 
rere of personality is an entirely 
ferent thing from mere intellect; it 
lates rather to the idea of strength 
id quality attainment, involving intel- 
‘t. Personality growth is a co-ordina- 
§ process of individual expression in- 
‘olving all his specific attainments or 
Mer endowments. Qualities are al 













. ready possessed and contact with others 


seemingly implies expressing them 
artfully and advantageously in carry- 
ing the point at issue. Personality 
also means skill in adaptation and the 
power of bringing many different and 
often conflicting factors into an orderly 
or harmonious relation. Its process of 
getting results is characterized by fu- 
sion of interests rather than the mere 
power of logic; yet it includes logic 
True personality has the power of at- 
tracting favorable attention, arousing 
sympathy, suggesting justice, and ele- 
vating its possessor to a plane of ad- 
miration because of mastery. It is 
the complete expression of an indivi 
dual in whom all factors, within and 
without, begin to realize the objective 
offort toward which thought is directed. 

“Many sales managers seem to 
possess these qualities and because of 
their comprehension of the human ele- 
ment involved in all men’s lives, quick- 
ly penetrate the very soul life of the 
prospect, leading him into a hope that 
his every ideal can be realized. The per- 
sonality salesman has the power to be- 
come all things to all men in. bringing 
to pass a possible selling proposition. 
He is an organizer of human feeling in 
connection with practical ideas or 
aspirations.” 

How Author Sees Persistence 

A good paragraph about persistence 
is this one: 

“Persistence necessitates intelligence 
in its use. ‘The more ignorant the in- 
dividual and the more persistent the 
salesman, the greater tendency to stub- 
bornness. The more intelligent the 
prospect, the more rightly directed 
persistency tends to have its effect, for 
an open mind recognizes the necessity 
of persistency to obtain action. Per- 
sistency is a force factor which prepares 
the mind for the form of a thing. Per- 
sistency within the salesman’s life 1s 





McCANN & POPE PART 


Prominent General Agents of the Fed- 
eral Life in Michigan To Op- 
erate Separately 


H. C. McCann, one of the big per- 
sonal producers for the Federal Life, 
of Chicago, and R. S. Pope, also a big 
producer, have dissolved the partner- 
ship of McCann & Pope, which has been 
for many years managers for a large 
part of Michigan with headquarters at 
Bay City. There will be two separate 
agencies for the territory hereafter, one 
under Mr. McCann and the other un- 
der Mr. Pope. 

The agency was originally establish- 
ed by Mr. McCann, who taught Mr. 
Pope the life insurance selling business. 
After several years of successful sell 
ing Mr. Pope was admitted into part- 
nership with Mr. McCann. Under their 
joint management the agency became 
a big factor in Federal Life production. 
Kor years the agency devoted itself to 
selling life insurance exclusively, but 
of recent years they have been giving 
more attention to accident and health 
business. 
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Pan-American Life Insurance Company 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 
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FESR, 


Net Admitted Assets, December 31, 1922.........$11,151,543.82 
Paid For Insurance in Force December 31, 1922.. 90,759,578.00 


The Pan-American writes a complete line of Accident and Health 
Policies which are modern and up-to-date in every respect. Our Sub- 
_ standard Department has broadened our already excellent service to 

our agency organization. We wish to establish ten new general agen- 
' ‘les. If you are interested, write to us. 


Address: E. G. SIMMONS, Vice-President and General Mgr. 
NEW ORLEANS, U. S. A. 








and Permanent Disability Clause. 








PROVIDENT MUTUAL 
LIFE INSURANCE COMPANY 


Or PHILADELPHIA 


The Provident, organized in 1865, as The Provident Life and Trust Com- 
pany, preserves a continuous corporate existence, but, having mutual- 
ized, will be known hereafter as the 


PROVIDENT MUTUAL 


Life Insurance Company 
of Philadelphia 
and will maintain the reputation and tradition which have arisen from 
fifty-eight years of conspicuous fair dealing. 


The policies of the PROVIDENT MUTUAL contain new and attractive 
features, including the recently adopted and exceedingly liberal Total 


An Increased Dividend Scale for 1923 


I. 


























a necessity. It is the power which in- 
sists that the proposition be compre- 
hended. When a feeling is created that 
the salesman is trying ‘to put one over 
there is naturally aroused a mood ot 
stubborn resentment.. Thus persis- 
tency is the element of a sale which 
largely tends to polarize the prospect 
in accepting the salesman’s  propo- 
sition. Persistency is ever the deter- 
mining factor, for its non-use is as de- 
cisive in salesmaking as its use. 
Nevertheless, its character as a trait 
requires constant conscious considera- 
tion, namely, either suppression or use. 
‘in either case, it relates to the rigidity 
of control of human energy, either as 
an act of suppression and related to 
self-control of the salesman, or the 
kind of foree emphasized through the 
personality which, as suggested, 
changes the polarity from one state of 
mind to another. Persistency is the 
force suggesting a new unity and often 
a different organization. It forces a 
consciousness and an impulse of a pos 
sible new value in comparison with 
old values, habits or weaknesses. If 
tends to arouse a feeling of survival. It 
is the forerunner of responsibility.” 

One of the interesting chapters in the 
book is about the body and its control. 
Another interesting chapter is on the 
elemeuts of the selling talk. Still 
another is on analyzing temperament. 
The book winds up with information 
about selecting salesmen and training 
them. 





MANHATTAN LIFE MEETING 

The annual meeting and election of 
eight directors of the Manhattan Life, 
of New York, will be held May 8 at 
the home office. 


The Connecticut Mutual Life re 
cently paid its first $100,000 death 
claim on the life of a man who had 
been insured with it less than six 
years, 





LOANS BEING PAID OFF 





Penn Mutual Analysis of Business Re- 
flects Prosperous Conditions; Run- 
ning Ahead of Last Year 





The Penn Mutual reports a substan- 
tial reduction in the amount of policy 
loans being issued and a considerable 
amount of repayment on old _ policy 
loans. In, the first quarter of last year 
the amount of policy loans was $2,708,- 
969 whereas the amount of such loans 
made during the same period of this 
year is less by over $278,000. In the 
first quarter of 1922 the amount repaid 
on account of loans was $1,898,234. The 
repayments this year for the same 
period were $2,151,343, an increase of 
more than $253,000. The company has 
a repayment plan under which $5 or 
any multiple may be applied to the pay- 
ment of a loan. Excellent results have 
been achieved as indicated by the 
record this year. 

During the first quarter the Penn Mu 
tual wrote new paid for business 
amounting to $52,653,000, an increase 
over the same period of 1922 of $15,000,- 
000. The total outstanding insurance 
in force as of April 1, was $1,194,982, 
000. Lapses for the quarter were over 
$1,000,000 less than last year and was 
0.50% of the mean insurance in force 
as against 0.61% Jast year. 





USING PROGRAM CAMPAIGN 

The National Life of Vermont has 
such good results with its policyholders 
service campaign based in a life insur 
ance program that the same plan will 
be continued during this year. Part of 
the plan is to have President Howland 
send a bona fide personal letter to 
those whose names are gent in for that 
purpose by the field men. 








MASSACHUSETTS 
LIFE INSURANCE COMPANY 


of Springfield, Massachusetts 
Incorporated in 1851 


MUTUAL 








Unexcelled policy contracts, efficient life insurance service, and a 
net cost that is notably low—these are three of the reasons why the 
name Massachusetts Mutual is synonymous in the mind of the insuring 
public with all that is best in life insurance. During the seventy-two 
years of the Company’s history its policyholders have ever been its loyal 
friends and its enthusiastic advertisers. 
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JOSEPH C. BEHAN, Superintendent of Agencies 
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How Agents Put Over 
College Endowment 


SOLVED CREIGHTON PROBLEM 








Omaha People Turned Over $2,000,000 
Campaign to Life Underwriters’ 
Association 





A remarkable instance of the possi- 
bilities of co-operation of a local life 
underwriters association with an educa- 
tional endowment campaign is that 
now in progress in Omaha in connec- 
tion with the $2,000,000 endowment 
planned for Creighton University, of 
Omaha, 

This institution was founded nearly 
fifty years ago in memory of Edward 
Creighton and was opened as a free 
college and has been maintained as 
such, Its growth has been so rapid, 
with 1,950 students last year, that the 
financial needs of the university out- 
grew the possibilities of the endowment 
fund. After a business men’s commit- 
tee struggled with the problem for some 
time, it was suggested that the job of 
raising the money be turned over to 
the Life Underwriters Association of 
Omaha. The life underwriters under- 
took the work and evolved a*plan which 
is described by the Massachusetts Mut- 
ual Life in the company paper, “The 
Radiator,” as follows: 

A survey was made of the business 
men of the city and prospect cards 
made out showing the amount which 
the committee believed each individual 
on the list could subscribe. These 
cards were then distributed among the 
full time representatives of all legal re- 
serve life insurance companies licensed 
to transact business in Nebraska, the 
idea being to put all these companies 
upon an equal basis. 

The prospect was solicited as for the 
usual college endowment fund. If he 
agreed to contribute $1,000, he could do 
so by paying $100 down and giving a 
series of notes for $100 each, falling 
due on successive anniversaries for the 
next nine years; or he could pay $50 
in cash and give a series of notes for 
$50 each, falling due at intervals of six 
months for nine and one-half years. 
The idea was that the agent use the 
first payment as the initial premium 
for a Ten Year Endowment policy, any 
excess cash being turned over to the 
treasurer of Creighton University, any 
deficit being made up by the Univer- 
sity. If the subscriber chose to make 
his contribution in a lump sum, it was 
stipulated that a Ten Year Endowment 
policy be issued upon either the single 
premium or annual premium plan, 
whichever was deemed the more ad- 
visable under the circumstances. 

The Ten Year Endowment policies 
were to be payable to Creighton Uni- 
versity as both beneficiary and owner, 
all rights of the policy being vested 
in Creighton University. The sub- 
scriber’s pledge notes were made pay- 
able to Creighton University, which is 
to pay the future annual or semi-annual 
premiums from the receipts of the 
pledge notes as they fall due. After 
the initial transaction, all dealings are 
entirely between the companies issuing 
the policies and the University. 





IN FIELD FOR PENN MUTUAL 

Anthony J. Veith will join the agen- 
cies department of the Penn Mutual 
Life, of Philadelphia, on May 15, and 
will be stationed in St. Louis, from 
which headquarters he will work among 
the Penn Mutual Agencies in the cen 
tral region. Mr. Veith’s experience has 
been gained through seventeen years 
of field work for the Massachusetts 
Mutual, the first nine of those years in 
the field and the last eight in their 
bome office, 


ODD YEAR ENDOWMENTS 





Kansas City Life Issuing Policies 
Maturing in Any Year From 
Five to Twenty 





The Kansas City Life is issuing a 
new series of short term educational 
policies on the endowment plan. They 
are arranged to mature in all years 
from five to twenty, so that maturity 
can be set for any number of years 
ahead. There are a number of other 
uses than for educational purposes to 
which these odd year policies may be 
put, such as meeting notes, installment 
payments on mortgages etc. 





UNIV. UNDERWRITERS MEET 

The University Life Underwriters 
composed of graduates of the New York 
University life insurance _ training 
course, will hold a meeting and lunch- 
eon at Robins Restaurant, 54 Broad 
Street, Saturday, May 5 at 1 P. M. 





BANKERS LIFE GAINS 
New paid-for business of the Bankers 
Life Company for the first three months 


of what it is and has been for 77 years. 


of 1923 shows a gain of 13% over the 
corresponding period of 1922. The to- | 


first quarter of this year was $24,554,314. 








new paid-for business for the 


PURELY MUTUAL LIFE INSURANCE 


FOUNDED and SUSTAINED 




















“Twixt the Cup and the Lif” 





“Oft times many things fall out between the cup and the lip” 








HESE words were written over three hundred 
T years ago by Robert Greene, a contempo- 
rary of Shakespeare. Greene lived a disso- 
lute life and wrote on his death-bed “A Groats- 
worth of Wit Bought with a Million of Repent- 
ance.” The words first quoted above have stuck 
in men’s minds and we have a short modern 
version— 
“There’s many a slip 
Twixt cup and lip.” 


Almost—but not—to get a thing one has 
planned for, labored for, thought he was sure of, 
seemed to have in his grasp—that is the tragedy 
of life and endeavor. 


Such things happen from a great variety of 
causes—some of which could not be foreseen, 
some of which are the fault of others. Sometimes 
they are the result of carelessness or ignorance 
on our own part. But they happen, and we lose 
what we had set our hearts on, and that’s the 
tragedy. Occasionally the loss can be made good 
—only time and labor may be lost; but usually 
such losses, such failures “twixt cup and lip” 
affect us, our children and, ultimately, their 
children. 


What is the most important thing in your 
life? If the Fates were to offer you just one 
wish, what would you wish for? 


Would it not be the welfare of your family? 


What would be the greatest calamity that could 
befall you? Would it not be— 





FAILURE IN DUTY TO YOUR 
FAMILY? 


If, in order to make sure of doing that duty, 
you should decide to insure your life, and should 
apply for a policy and be found an acceptable 
risk, and then die while the papers were in tran- 
sit—that would be a tragedy indeed! That would 
be one of the many things that fail “twixt the 
cup and the lip.” There is something terribly 
suggestive in that titl—‘“A Groatsworth of Wit 
Bought with a Million of Repentance.” Greene 
was writing a record of his own life. 


Well, it need not so happen to you; your “mil- 
lion of repentance” may be avoided. 


If you apply to the New York Life Insurance 
Company for its new form of policy, pay your 
premium with the application, and are found to 
be an acceptable risk, you are insured from that 
moment. This is a new feature of New York 
Life policies, and it has already saved the insur- 
ance of at least one applicant who died before 
the policy was issued. He was accidentally killed, 
and under the Double Indemnity feature, which 
was also included in the policy applied for, his 
family was paid double the face of the policy. In 
that case, “twixt the cup and the lip,” something 
fell “in” and not “out.” 


Send for a New York Life Agent and find out 
all about it. 
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New York Life Insurance Company, 346 Broadway, N. Y. 
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DARWIN P. KINGSLEY, 


President. 
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THE CONNECTICUT MUTUAL 


Busine 


LIFE INSURANCE COMPANY | 


Hartford, Connecticut 
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_L. Rosenfeld Goes 
'| With The Prudential 


23) Ww ORDINARY AGENCY HERE 
\L 


Yb enry L. Rosenfeld, widely known 
th in this country and abroad as a 
, jnsurance man, has been appointed 
nager of a new ordinary agency of 
» prudential which he will organize 
New York City. Mr. Rosenfeld was 
th the Equitable Society for many 
ars and was a vice-president when he 





ll-Known Expert on Re-insurance 
Business Returns to Producing 
End of Underwriting 





signed a few years ago to specialize 
re-insurance, 

‘ER eM Rosenfeld will sail for Europe 
ortly to close up his re-insurance 





a 
; 2 


HENRY L. ROSENFELD 





siness abroad and upon his return 
1 ill announce his plans and future lo- 
tion of the new offices of the Pruden- 
|, He will continue his present of- 
tes meanwhile at 55 John Street. 
ly | This appointment of Mr. Rosenfeld 
‘it eg hot affect the present ordinary 
ency of the Prudential in New York 
der the management of CG. A. Foehl. 
'Mr. Rosenfeld began his insurance 
reer in Atlanta, but really came to 
rT e front as an insurance man of na- 
ll- hal reputation in Cincinnati. From 
At headquarters he did such good 
brk for the Equitable Life Assurance 





- clety that he was called to the home 

ce. in an executive capacity. He 

#8 a natural born producer and de- 

to Sloper of producers. As a speaker he 

iat fas in wide demand because of his 

nn B sme and clever thinking. He 

some remarkable work as a pioneer 

ur- F soup insurance and also became 

ore Re of the best posted men in America 
ail, & foreign insurance conditions. 


His advent to the local managerial 
Poduction ranks brings a big figure to 
his al life insurance selling and much is 
ected of him. That he will build 
4 strong organization there is no 
ibtas he is a keen student of human 
ure and of the material from which 
able agents are made. 
During the war he was a member 
“the committee called to Washington 
the Secretary of the Treasury to 
=) get the selling organization of the 
' Risk Insurance Bureau under way. 








" FARMERS & TRADERS LIFE 

e le Farmers & Traders Life, of Syra- 
© has appointed Michael O. Rini 
ager of the company’s 
h district office for New York with 
4 at 1482 Broadway, near 42nd 

















Benjamin Franklin, 


the greatest 


“Nothing humbler than ambition 
when it is about to climb.” 


American 


authority on ambition, made that observation; 
and with equal truth he might have added that 
nothing is more aggressive in gaining its end, 
nor more conservative in its choice of means to 


that end. 


The Franklin has a_ splendid tradition for 


“A goressive Conservatism. 


2h] 


Organized to render 


practicable the highest ideals of life insurance, 
it has maintained among its underwriters, as the 
first essential, the highest ideals of service 


ambitious service. 








That other wonderful idea worded, “He profits 
most who serves best,” has been practiced by this 
company since 1884. Our men know it is true. 


The Franklin Life Insurance Company 


Springfield, Illinois 











Prudential Carrying Group in Philadel- 
phia; Insurance Amounts to $7,- 
000,000; Disability Feature 
One of the largest municipal blanket 
life insurance policies ever issued has 
just been completed by The Prudential 
covering the Police Beneficiary Asso- 
ciation of Philadelphia. The total 
amount involved is over $7,000,000 and 
3,500 members of various grades are 

covered. 


A blanket policy for the total amount 
has been issued, and individual certi- 
ficates will be given to each member. 
The amounts of the policies, as they 
become due, will be paid to a_ benefi- 
ciary specified by the insured. <A fea- 
ture of particular interest is the dis- 
ubility provision of the contract. It 
provides, that if a member becomes to- 
tally and permanently disabled for any 
cause before age 60, The Prudential 
will at once commence to pay him in- 
stallments until $2,000, the face amount 
of the policy is paid. 














49.11% 


of the new business issued by The 


metropol- 














The assignable 


Careful Selection 


Low Death Rate 
Safe Investments 


Low Expenses 





No Foreign Business 
Insuring Only Males 


Efficient Management 
Liberal Policy Contracts 


Northwestern Mutual Life Insur- 
ance Company in 1922 was upon 
applications of members previ- 


ously insured in the Company. 


Its Policyholders Repeat 


cause for this is found in the 


Northwestern business policy of 


Purely American 
Purely Mutual 

No Brokerage 

No Rebating 

No Twisting 

Civil Service for Agents 
Clean Business Methods 
Low Net Cost 


The Policyholders’ Company 
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The 


Northwestern Mutual Life Insurance Co. 


of 


Milwaukee, Wisconsin 




















Penn ‘Mutual Men To 
Be at White Sulphur 





President Law, Vice-President Kings« 
ley and Other Home Office Officials 
Will Attend 





The annual meeting of Penn Mutual 
field men will be held at White Sul- 
phur Springs May 28 to 31. A fine pro- 
gram has been arranged and in addi- 
tion to the leading officers of the com- 
pany there will be present the leading 
producers, many of whom will speak. 

Some of those who will attend and a 
few of the subjects that have already 
been selected follow: 

President William <A. Law, Vice- 
President William H. Kingsley, Doctor 
Harry Toulmin, vice-president and med- 
ical director; J. Burnett Gibb, actuary, 
“The Relation of the Actuarial Depart- 
ment to New Business Production and 
Conservation”; Malcolm Adam, assist- 
ant supervisor of applications and 
death claims, “Special Beneficiary Ar- 
rangements in Connection with Busi- 
ness Insurance”; Thomas Crowley, 
“Monthly Income”; Stewart Anderson, 
“The Company’s Publications, Adver- 
tising Literature, and Sales Course.” 


J. Elliott Hall, Hall & McNamara 
Agency, New York, “Meeting Objec- 
tions”; J. Walker Godwin, general 


agent, Minneapolis, “How Can a General 
Agent Make Money Today on the Very 
Liberal Contracts He is Forced to Make 
with His Sub-agents’; Thomas M. 


Scott, Home Office Agency, “General 
Soliciting and How to Produce New 
Business”; J. ©. McNamara, Hall & 


McNamara Agency, New York, “Sales- 
manship”; A. J.*Dooley, of the C. J. 
McCary & Co. Agency, Chicago, “Busi- 
ness Insurance.” 

The outlook is that this convention 
will be a record-maker in quality and 
in size. 





APPOINTS HIGH GRADE MEN 
Missouri State Life Selecting Hand- 
Picked Candidates For Places in Or- 
ganization As Special Agents 





The Missouri State Life has recently 
appointed a number of high grade men 
as special agents to operate with dif- 
ferent agencies in the field. The type 
of men being selected for this work 
is indicated in the following appoint- 
ments, 

Waldo B. Allen, who is working with 
the Pittsburgh agency, is an engineer, 
graduate of Cornell University and was 
for five years with the American Bridge 
Co. He was also engaged in construc- 
tion work on the New York subways 
under the Public Service Commission. 

William L. Lewis, a graduate of the 
University of Michigan, is also an engi- 
neer. He has been for several years 
in the engineering department of the 
Great Northern Railroad. During that 
time he served as secretary of the 
American Association of Engineers. 
He will work with the Minneapolis 
ugency. 

Lawrence M. Dike was assistant sales 
manager for the National Refining Co. 
of Kansas City. He was educated in 
the Kansas State College and the Uni- 
versity of Missouri. 





APPOINTS WILLARD REGAN 





Connecticut Mutual Life Agency Moves 
to Pershing. Square Building; S. 
D. Jones New Field 





Simon D. Jones has resigned as 
general agent at New York for the 
Connecticut Mutual Life, to take up the 
duties of “consulting general agent” for 
the company in Greater New York and 
New Jersey. 

Willard Regan will succeed Mr. Jones 
as general agent. He will have new 
offices located in the Pershing Square 
Building, 42nd street. 












































regard to the inheritance taxes which 
will become due immediately at your 
death, These taxes are assuming very 
large proportions and causing grave 
worry to most executors of estates. 
“The problem of raising the cash to 
pay these taxes is a big one and, as 
you know, many estates suffer a severe 
shrinkage through having to part with 
the very best assets in order to meet 


these taxes. 
“Now Mr. Mellon and the Govern- 
ment wish to relieve this situation. 


There is no wish to inflict a hardship 
on anyone. So I am empowered to 
offer you the privilege of paying about 
3% interest, annually, on the taxes 
which will be levied on your estate, 
with the provision that at your death 
the Government will be entirely satis- 
fied gnd will not ask for the principal; 
your taxes will be considered as: paid. 

“Wouldn’t such a proposail interest 


you? Of course, it would.” 
* e a] 
Do you ever practice 
Practicing self-discipline? Do you 
Self ever compel yourself to 
Discipline do something against 
your taste and inclina 


tion, even though it requires a struggle 
to do it? are questions asked by ‘The 
Salt Cellar.” 

“Or are you the slave of desires and 
inclinations, satisfied to humor yourself 
in every whim and fancy, content to 
travel the easy road that leads to no- 
where in particular rather than to 


struggle up the rugged steps toward 
the pinnacle? 
Character is built upon will power. 


Will power to do what you ought to do 
rather than to follow slavishly the dic 
tates of inclination. 
* @.@ 
A striking example of the 


For Men value of life insurance to 
of Large men of large means is pre- 
Means sented by a claim which 
has just been paid by the 

New England Mutual Life. 


A prominent merchant in a western 
state, who had been at the head of a 
large mercantile establishment since 
1897, also closely identified with many 
other business and financial interests, 
and for years reputed as a man of great 
wealth, died from pneumonia early this 
month. His company, which had en- 
joyed success for many years, had re- 
cently met with heavy losses and had 
been obliged to take in new men with 
large resources to save its standing, 
which action naturally had a depress- 
ing effect on the value of the company 
stock, 


This merchant had always been a be- 


the balance to his wife. 

Because of the recent precarious con- 
dition of the company, the sudden death 
of its head came as a staggering blow, 
but this large amount of ready cash, 
which he had provided for just such an 
emergency, has made wholly unneces- 
sary any sacrifice of holdings on the 
part of his family and has steadied his 
company. 

** 6 


Here is a neat presen 


Making A tation of life insurance 

Striking that is given by the 

Presentation Western & Southern 
Life: 

“Mr. Brown, you are forty years old 

how long has it been since you 


started to make your own living?” 

“] started to work when | was four- 
teen years old.” 

“And you are worth about $10,000 to- 
day?” 

“Yes.” 

“Then, Mr. Brown, it has taken you 
twenty-six years to create an estate of 
of $10,000 has it not?” 

“That’s about right.” 

“For less than three hundred dollars, 
1 can double your estate—really double 
your jife’s work.” 

“How’s that?” 

“Let my company issue a policy to 
you, and you will have done in twenty 
minutes what it took you twenty-six 
years to do.” 

* ¢ * 


In an argument for in- 


Prospects termediate policies The 
For Prudential says: 
Intermediate “Boys and girls age 


ten nearest birthday 
are eligible for ten, fifteen and twenty 
year Intermediate endowments. At age 
twelve, ten, fifteen and twenty payment 
life, ten, fifteen and twenty year endow 
ments, while when they reach age fif- 
teen they can be written for Intermed- 
iate whole life. Now, before the vaca- 
tion season starts, talk with fathers and 
mothers of boys and girls at school. 
Many will get a job during the holidays 
and will be glad to save some of their 
money through Intermediate insurance. 
But you don’t have to confine your ef- 
forts to secure Intermediate business 
to them, for many young married peo- 
ple, young men and women engaged in 
business, middle-aged persons >and 
many over sixty will be glad to have 
just one more policy (an Tntermediate), 
something that will wipe out the debts 
incident to the last illness and leave 
the rest of their estate undisturbed. 
The field is big. The range of ages is 
wide—ten to sixty-six. The disability 
provision for men itself should sell the 





tives. 


Independence Square 





THE PENN MUTUAL 


is national in the scope of its operations. 
It is individual in the service that it renders 
to its members and to its field representa- 


Back of your independence it is ready to 
stand as an economic bulwark. 


The Penn Mutual Life Insurance Co. 


Philadelphia 
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LIVE HINTS FOR BUSINESS GETTERS BERKSHIRE LIFE INSURANCE COMPANY 
Pittsfield, Mass. 
W. D. WYMAN, President 
Practical Suggestions to Help the Man With the Rate This Company has always pursued those policies in, the conduct of ite business that 
ease ave given it a high reputation for stability and fair dealing. 
Book Incr His Income and General Efficiency Has always extended reasonable assistance and encouragement to its representatives 
“ to develop and hold their business. 
———— Has always rendered the highest grade of service to its policyholders. 
The International Life liever in life insurance and was one WINFIELD S. WELD, Supt. of Agencies 
Inheritance suggests the following of the heaviest insurers in the west, 
Tax approach on an inheri- having carried upwards of $2,000,000 
Approach tance tax) proposition. protection on his life, part of which had 
“Let us just assume matured. . 
that I am a direct representative of At the time of his death at age 59, THE STATE OF Build YourOwn Busin 
Secretary Mellon of the Treasury De- he was insured in 21 companies for a MICHIGAN 
partment! total of over $1,600,000, of which $1,- rn , A 
“I have been sent to see you with 600,000 was payable to his company and A direct General Agent’s Contract under our direct general agency con 


for definite territory in the State 
of Michigan is ready for the right 
man. 


Our Policies provide for: 
Double Indemnity, 
Disability Benefits, 


Address: 


ERNEST C. MILAIR 
Vice-President and Secretary 





Reducing Premiu 
See the new low Rates 


George Washington Life 
Insurance Co. 
Charleston, West Virginia 

















JOHN F. ROCHE, Vice-Pres'’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 
66 BROADWAY —_——NEW YORK 
Organized 1850 





policy. Think of it, in case the insured 
became totally and permanently dis- 
abled this side of sixty he would have 
no more premiums to pay and would 
receive $20 a month for twelve months, 
a total of $249. 











1867 


EQUITABLE LIFE 


Insurance Company 
OF IOWA 


A Company of Stability and Progress, 
Safety and Liberality 


1923 


Admitted Insurance in 
Dec. 31 Assets Force 
1912 ...cccccceee SLB GEL T2040 $ 67,326,327.00 
1922 ...cccccc.ss $44,995,738.00 $313,132,592.80 


The net return paid on funds left with the Company is 4.8 
per cent. 


For information regarding agencies 
Address: Home Office—Des Moines 








 MORETHAN 50% | 


of the business written by some of our larger agencies is 4 


E 





slates. Full level net premium reserve basis. Over $ 





| INSURANCE COMPANY, PHILADELPHIA 
| WALTER LE MAR TALBOT, President 














Home Office Building: 
111 NORTH BROAD STREET, PHILADELPHIA, PA. 
President, CLIFTON MALONEY 
ONLY HIGH-TYPE MEN AND WOMEN CAN OBTAIN CONTRACT 
TO REPRESENT THIS COMPANY. 
FOR SALESMEN AND SALESWOMEN OF SUCH TYPE WE HAVE 
AN INTERESTING CONTRACT TO OFFER, BACKED BY 

REAL CO-OPERATION. 


E: 
Fidelity is a low-net-cost company operating in 40! 


PHILADELPHIA LIFE INSURANCE CO.| 


245,- 
000,000 in force. Faithfully serving insurers since 1878. 


THE FIDELITY MUTUAL LIFE | 


A few agency openings for the right men. ; 


ee 











JACKSON MALONEY A. MOSELEY HOPKINS 
Vice-President Manager of Agencies 
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Two Billions Group 
Now Being Carried 


NEARLY 





2,000,000 


Why Group Has Become so Poputar; 
What Some of Those Protected 
Say 


COVERED 





That approximately $2,000,000,000 of 
group life insurance, covering between 
1,500,000 and 2,000,000 workers is now 
being carried by upwards of 10,000 em- 
ployers is an estimate that was made 
this week. Considerable data on the 
subject was given a few days ago to 
the New York “Journal of Commerce” 
by William J. Graham, second vice- 
president of the Equitable Society. It 
was stated in this article that the Un- 
ion Pacific system is carrying about 
$70,000,000 for employes of the Union 
Pacific, Oregon Pacific, Oregon-Wash- 
ington Railroad & Navigation Co., Ore- 
gon Short Line and Los Angeles & 
salt Lake Railroad Co. 

What Group Does 

After naming a lot of other large 
corporations carrying group the article 
continues in part: 

“What group insurance does roughly,” 
Mr. Graham said, ‘is to insure the em- 
ploye for an amotint equivalent to one 
year’s wages where the pay does not 
exceed a reasonable limit—-$3,000 to 
$5,000. The average operation is to ex- 
tend the wage envelope for one year 
after the death of the worker. 

“While this is not sufficient protee- 
tion for a family and is not meant to 
be a full substitution for other forms 
of life insurance it is of great service 
to the employer, to the worker, to de- 
pendents and to society for the wage 
to be extended a Year rather than have 
the dependents face immediate finan- 
cial want. The record of beneficiaries 
by classes indicates that payment goes 
to wife, parent or child.” 

Not Philanthropic 

Experience in paying claims, Mr. 
Graham said, establishes the fact that 
nearly half of the men and women who 
work for wages are not insured. The 
average insurance of the other half 
which does carry protection is approxi- 
mately $2,000. 

Discounting group insurance as a 
purely philanthropic aim Mr. Graham 
said that in the extension of such a 
form of life insurance to society “the 
plan must find its ultimate justification 
in producing improved relationships 
between employer and employe that 
will make for increased results ample 
to justify the premium costs. 

“If the plan rested alone on humani- 
tarian or philanthropic principles it 
would have the inherent weakness that 
comes from the injection of such con- 
siderations into business transactions. 

“It is gratifying that the verdict of 
large employers is that group insurance 
pays. This means that the employe, 
ready to give quid for quo, is not out- 
done in generosity but responds in a 
way that reacts to the advantage of the 
corporation. Group insurance is a plus 
benefit from the employer that brings 
back increased results from the em- 
ploye,” 

Value in Labor Shortage 

The advantage of group insurance 
for workers in the case of a labor short- 
age, such as is being felt now, was 
pointed out by Mr. Graham. The in- 
fluence of a policy provided by the com- 
pany, he said, might be enough to de- 
ler the worker from making a change 
inless he could better his position con- 
siderably by doing so. 

“When we consider the enlarged op- 
Dortunity for the employe to conserve 
the interests of his employer,” he said, 
“and when we consider the enormous 
losses occasioned in industry by use- 
less migration from one job to another 
that is no better, the opportunities for 
Justifying the premium on the job are 
Many,” 

In writing group insurance the large 


companies require no medical examina- 
tion. The reason, Mr. Graham explain- 
ed, is that the risk in life insurance is 
a matter of averages and that in a 
large body of workers, while there are 
some who may be physically defective, 
the average proves to be what is known 
as a “good risk.” The age distribution 
is also practically stationary, making 
possible a fixed rate. 
Plan Proves Sound 

From the standpoint of the public, 
Mr. Graham said, the group plan has 
served to hasten the ultimate objective 
of life insurance men in making the life 
insurance policy as universal as the 
pay check. Despite misgivings of in- 
surance experts when the plan was 
first proposed group insurance has 
proved to be entirely sound, he stated. 

The president of a leading railroad 
whose workers are covered by group 
insurance has summed up his experi- 
ence with the plan as follows: 

“There are two values in group in- 
surance, which may be described as 
the positive and the negative. The 
positive value we get in the promotion 
of better relationships with our em- 
ployes. At the same time the worker’s 
freedom from worry has a reflex of 
good will. 

“The negative value comes after the 
death of the employe in the heroic serv- 











State Mutual Life Assurance Company 


of Worcester, Massachusetts 


Incorporated 1844 


Has for seventy-nine years been one of the leading purely 
Mutual Life Insurance institutions of the country, constructive 
and progressive in all things of value to its policyholders. 


The cordial relations between the home office and the 
loyal and efficient field force is a constant source of gratifica- 
tion to all those connected with the company. 


B. H. WRIGHT, President D. W. CARTER, Seeretary 
STEPHEN IRELAND, Superintendent of Agencies 


























5% 


deposit. 


For agents: 
Service 
creased to $200,000. 


tion 


For prospects: New Business Protection Policy—New 
Life Income Endowment Policy—Liberalized Disabil- 
Substandard Insurance. 


TEAMWORK. 
Agency Force backed up by the Home Oflice insure 
success for the Union Central Agent. 


ity Clause- 


For agency relations write the Home Office. 


The Union Central Life Insurance Company 


Agents’ loyalty and enthusiasm, plus New 
Home Office Service features produce Team- 
work and increase production. 


These new features will help Union Central 
Agents get more business: 


For policyholders: Increased Cash Values made retro- 
active—Enlargement of Free Health Test Service— 
Y% interest on policy proceeds and dividends, left on 














Teamwork Tells 


Home Office leads 
Special Bulletin 


Letter Circulariza- 
Service—Limit in- 


Boosting Policyholders and a Loyal 








Cincinnati, Ohio 
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ice which this plan performs for the 
family. if the insurance were not 
available the family’s distress would 
come back in some shape as a reflec- 
tion on the railroad or on society, even 
though the man was insurable and able 
to get insurance. From the fact that 
he didn’t do so and provide protection 
in adequate amount the result would be 
that after years of service with the 
company his family would be forced to 
suffer want and hardship.” 

First Big Policies 

Group insurance on a large scale was 
first taken out by Montgomery Ward 
& Co. for the thousands of employes 
of the big mail order house. Charles 
H. Thorne, acting treasurer, says of the 
plan: 

“The experience of Montgomery 
Ward & Co. with group life insurance 
has been very successful, entirely satis- 
factory to the company and beneficial 
to the employes. 

“The group plan of life insurance 
was undertaken by the company in the 
first instance because it recognized 
that life insurance is desirable and nec- 
essary and that through the group plan 
insurance could be furnished which the 
individual could not obtain for himself.” 

While Montgomery Ward was the 
pioneer in the field of insuring em- 
ployes Eugenius H. Outerbridge, former 
president of the Chamber of Commerce 
of the State of New York and now 
chairman of the Port Authority, as 
head of the Pantasote Leather Com- 
pany, was the first employer to adopt 
froup insurance in its modern form. 
Mr. Outerbridge sums up his experience 
of eight years as follows: 

“Group insurance justified itself both 
in business results and in humane bene- 
fits, which the employe felt flowed 
from the particular business organiza- 
tion of which he formed a part and 
which he could accept without feeling 
himself an object of charity.” 

Manufacturers Approve 

The attitude of the National Associa- 
tion of Manufacturers is indicated by 
the report of a special committee on 
industrial betterment, health and safety, 
which says: 

“Taking it as a whole the committee 
believes that to those having in mind 
the improvement of conditions of those 
in their employ, so far as the same my 
be justified by a modest expenditure, 
will probably find in group life insur- 
ance the medium which dollar for dol. 
lar of such expenditure will prove most 
beneficial to employer and emplove 
alike, and therefore to the general im- 
provement of industrial conditions.” 

Results obtained by E. I. du Pont de 
Nemours & Co. from group insurance 
are described as follows: 

“We believe it relieves our employes 
of worry about what would happen to 
their families during the critical period 
following their death and in that way 
helps to make better workmen. In 
brief, it is a worthwhile addition to our 
welfare plans, tending to promote the 
spirit of loyalty and co-operation in our 
organization.” 

Part of Welfare Work 

The extension of group life insurance 
in programmes of welfare work has 
been’ reported by a large number of 
welfare corporations this year. 

Figures compiled by the department 
of safety, labor and welfare of the 
American Smelting and Refining Com- 
pany disclose that since the creation of 
the company’s pension and life insur- 
ance funds and up to the end of 1922 
more than $1,208,000 had been paid to 
employes of the company and their 
beneficiaries, in pensions and life in- 
surance. 

The payments and number of bene- 
ficiaries were as follows: 

Average 
No. Payment 


Pensions aa Et Ae 521 $1,345 
Employes’ beneficiaries paid..... 457 1,110 
Total 
i Payments 
Pensions Miepbbhuabbnke aden schesusantionse $700,745 
Life insurance to salaried and wage 
ee eS I tee 507,270 
RRs eares Bech ee a Sn! "$1,208,015 
A fund of $1,000,000 originally set 
aside for pensions has increased 


through interest and other accretions 


after the 
payments, a balance of 
A life insurance fund for 
salaried employes, originally $500,000, 
has similarly increased, despite dis- 
bursements included in the above pay- 
ments to employes’ beneficiaries, and 
now amounts to over $640,000. The life 
insurance to beneficiaries of daily wage 
employes who die while in the com- 
pany’s service is paid out of plant 
operations. 


and still has to its credit, 
above pension 


$1,300,000. 


Develops Stability 

The experience of the International 
Motor Company with group insurance 
has been very satisfactory, says KE. V. 
Fink, vice-president. 

“From the standpoint of our employes, there 
should be no question in regard to its value, 
as the dependents of over sixty employes have 
hemefited through the payment of death claims 
ranging from $1,250 to $2,500 each. : 

“From the company’s standpoint I find that 
our managers fully agree that a group insur- 
ance plan consistently followed out has a bene- 
ficial effect, principally because it is a factor 
in developing a more stable situation —partic 
ularly among the more solid and substantial 
portion of our employes. 


James McNaughton, vice-president of 
the Calumet & Hecla Mining Company, 
which has found insurance for its work- 
ers a success, Says: 

“J feel very confident that in order 
to compete with us in the employment 
of men the other mining companies of 
this district will eventually have to 
adopt this or a similar insurance plan.” 

Chain of Co-operation 

The B. F. Goodrich Company says of 
group life insurance: 

“As a link in the chain of co-operation 
which we are setting up between ourselves 
and our employes it is a most valuable asset.” 

The National Lead Company, through 
M. PD. Coe, assistant to the president, 
states: 

“Our employes seem to appreciate fully the 
benefits of the group insurance provided at 
the expense of this company.” 


The C. H. Wheeler Manufacturing 
Company finds that, “aside from the 
humanitarian feature, it creates a feel- 
ing among our employes that we really 
do study their interests, because of the 
fact that we pay the premiums. In ad- 
dition it stimulates an individual and 
co-operative effort toward bettering the 
operations of the business. The mar- 
ried men, in particular, are more anx- 
ious to please and hold their positions. 

“For some time we saw comparative- 
ly little results, but when labor scarcity 
began and representatives of big com- 








Surplus 








New England Mutual Life Insurance Co. 
87 Milk Street, Boston 


December 31st, 1922 


Assets ..........022220+.+-$127,966,787.69 
Liabilities ................ 121,028,068.67 
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The Dividend of $4,400,000, set aside to be paid in 1923, is 
carried as a liability and is not included 
in the Company’s Surplus. 


6,938,719.02 

















Echoes of Mountain 
States Fight in Colorado 








SHOUP SUED INSURANCE MEN 
Objected to Being Called “Madame 
X”; More Developments Are 
Expected 
When Harl Wilson, the then insur- 
ance commissioner for the State of 
Colorado, revoked the license of the 
Mountain States Life, claiming they 


were selling stock with insurance, Gov- 
ernor Oliver H. Shoup removed Wilson 
as insurance commissioner. Although 
Wilson fought the Governor’s action, 
claiming that the Governor had no such 
power, the courts sustained the Gov- 
ernor and Jackson Cochrane was ap- 
pointed to the office. 

It was then that M. G. Hodnette, 
jesse M. Wheelock, O. C. Watson, J. T. 
Allen, J. Stanley Edwards, J. S. Fab- 
ling, A. E. Liverman, A. Norman Demp- 
sey, all representatives of old line com- 
panies; EHarl Wilson, deposed commis- 
sioner; L. E. Hill, editor of ‘“Hill’s 
Monthly,” and Victor Neuhaus, of the 
Colorado Herald Publishing Co., took 
up the case and fought the Governor. 


—~—_—__——-- 





As the 
15% 
their 


group insurance stood the test. 
result largely of our experience 
of our neighbors have covered 
employes.” 





except for 


$30,046,105. 








Mutual Life 1923 Dividends 


The Mutual Life Insurance Company of New York was 
the first American legal reserve life insurance company to 
pay cash dividends. For more than seventy-five years it has 
consistently made dividend returns to policyholders, and, 
an occasional slight decrease in schedule, has 
maintained an upward trend in its returns. 


In 1922 the Company paid in dividends to policyholders 


Its dividend scale for 1923 was increased from 7 to 10% 
(according to plan and age), and it has set aside for 1923 
dividends to policyholders $32,832,839; equalling about 34% 
of the amount of 1922 premium receipts. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York City 
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Governor Shoup brought suit for libel 
against the individuals mentioned, a 
sum of $300,000 asked. 


When the case was called the defend- 


ants submitted evidence to sustain 
their position, but admitted that the 
uppellation given the Governor was 


facetious; that he being a public offi- 
cial and a politician, they had right to 
take a little “liberty” with him. 

While the court demurred as to the 
“liberty”, other parts of the answer 
were approved and the Governor was 
given a certain time to re-submit his 
case. In the re-submission, just en- 
acted, the Governor sought to have 
stricken out practically all the details 
of the ‘alleged insurance’ scandal,” 
which led to the revocation of the 
Mountain States Life’s license to do 
business in, Colorado and the subse4 
quent removal of commissioner Harl 
Wilson. 

Judge Charles J. Butler declined to 
entertain any such motion and gave the 
Governor thirty days more time to state 
his charges, which must be an answer 
to the pleading of the defendants. 

To permit the striking out of any of 


the charges made by the defendants 
would of course bias the Shoup case 


against them, as also the suit for dam- 
ages as instituted by the Mountain 
States Life. 

One of Jackson Cochrane’s _ first 
moves was to give the Mountain States 
Life its license, and, of course, the 
company has been doing business right 
along. His next was to ask the Sup- 
reme Court of Colorado to quash the 
suit pending against the Mountain 
States Life as brought by Earl Wilson, 
as insurance commissioner, Cochrane’s 
plea being that as Wilson was no 
longer insurance commissioner, he 
(Jackson Cochrane, insurance commis- 
sioner) was satisfied with the Mountain 
States Life, that the State of Colorado, 


in-so-far as the insurance commis- 
sioner’s office was concerned, would 
not press that suit and the Supreme 


Court threw it out. The moment that 
was done, the Mountain States Life 


brought suit for damages against Wil- 
son, et. al. 





MUST INCLUDE 75 PER CENT 

Hereafter in writing applications for 
group insurance to be paid for by the 
employer and the employees jointly, 
agents of The Prudential are asked to 
include the following as a part. of the 
plan of insurance: 

“Under this plan, which is contribu- 
tory, 75% of the eligible employees 
must be included for insurance. Hach 
employee may pay not more than 60 
cents per month per $1,000. The re- 
mainder must be assumed by the em- 
ployer, but in no case shall the pay- 
ment by the employer be less than 25% 
of the total cost.” 





RAPS LOCAL ASSOCIATION 
A bitter attack upon the Life Under- 
writers Association of New York is 
printed by the “Pacific Underwriter 


and Banker,” based on the local asso- 
ciation’s activities in blocking Wallace 
Scott in the Kresge “$5,000,000 Case.” 
The position of the Pacific Coast paper 
is that the association used labor union 
tactics. 
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— &F Md ; 1. Mortgage coverage. 
— | Analyzing Puzzling 2, Income for wife 
2 Underwritin Cases 3. Educational policies for each of HOME LIFE INSURANCE COMPANY of AMERICA 
if g the children. INCORPORATED 1899 
= 
e ae 4. Income for mother. PROTECTS THE ENTIRE FAMILY 
4 > ? 
_ WHAT PLAN MEETS THIS NEED? 5. Income for his own old age. next Km aed issues all modern forms of policy contracts from BIRTH to 60 years 
saecae nex rth 
. . ‘s Se The Plans NDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT f d 
Illustrating ew adivides! Case is wii. aie — pec a pons A le rom date of issue 
Studied to Reveal Insurance 1. Cover mortgage ........... $4,000 ORDINARY ‘POLICIES contain’ vaiuable SPECIAL DISABILITY and TOTAL AND 
Needs 2. Educational policies each are guaranteed by State Endorsement. NDEMNITY FEATURES, and 
= child $4,000 (on semi-an- A HOME LIFE POLICY BRINGS 
When the agents of the National Life THIGE WARIOF  dsernictccedss 12,000 PEACE OF MIND TO THE 
of Vermont, run into a puzzling case 3. Income wife--$100 mo. 20 BASIL 8, WALSH. ne WHO LOVES “— 11, CUNNINGHAM, Vice-President 
that involves knotty problems of under- WORE sci ordcd cay os ce tteees 18,140 JOSEPH L. DURKIN, Secretary JOHN J. GALLAGHER, Treasurer 
writing, they submit them to the home 4. Income mother, 15 years R. E. BRYAN KYLE, Fe tl Director 
| office and one such case is reproduced ($25 per month); ........ 3,640 INDEPENDENCE SQUARE PHILADELPHIA, PA. } 
"in the company paper, “The National —— - 
@ Messenger.” This case is summarized $37,780 
© as follows: Plan two: 
i The Case 1. Cover mortgage with 10 
: Age 38. Wife 34. Has three chil- ‘ mi WS Spe baege at be 16 THE UNITED STATES LIFE INSURANCE COMPANY 
— dren; a girl 7, boy 4 and girl 1. Supt. . Educational policy, gir ( 
ii of schools, with salary of $3,600. Owns 3. Educational policy, boy 4.. 3,000 IN THE CITY OF NEW YORK 
“2 his home worth $8,000 but is carrying 4. ee eon eae girl an inane ORGANIZED 1850 NON-PARTICIPATING POLICIES ONLY 
, a $4,000 mortgage. His mother, 62, is 9. Folcy basis of income, wite P . 
making her home with him. She is Educational policy held and in- Over 70 Years of Service to Policyholders 
— receiving an income of $25 per month terest paid mother to date Good territory for personal producers, under direct contract 
— from the rental of real estate. Mr. of college to help on edu- ; , ? 
the Johnson is also an author of text books cation expenses. ; HOME OFFICE ; 
beng from which last year he had a net in- 3 ae 105-107 Fifth Avenue New York City 
ev come of about $1,000. He is a leader, Total serene eee ee eee $25,000 
' to} interested in tennis and golf and at- O. L. all cases except mortgage cov- 
tends the Methodist Church. He now erage. fotal deposit a little over $600. 
the | carries $2,000—20 Year Endowment Plan three: : * STUDY THESE FIGURE S 
wer |) taken 8 years ago and $3,000—30 Year 1. Mortgage policy, 10 yr T... $4,000 F the MOST SUCCESSFUL YEAR of 
was .| Endowment taken 3 years ago. 2. Educational policy, girl (7)- ae ee 5 be 
his § What are Johnson's interests? What tO YT. Ea... steer eens 4,000 ACACIA MUTUAL LIFE ASSOCIATION 
shi does he want to achieve? Are ques- 3. Prong ay policy, boy (4)- 3.00 New Insurance Issued............. aiduetwcawes . $42,448,000.00 
coins B tions ened occur as we seek to analyze 4 Ph Re in. oad ’ Gain in Insurance in Force...........ccccccseccccces . $30,124,750.00 
2 gromiom. i ila iia ii eo x ae bis 4.000 Insurance in Force December 31, 1921.............-040- $101,222,295.00 
s His interests of a unc amenta sol ‘ia ~ a mr oe . or oy ae Brn Membership Wee OE BONN ss nc vnc cccscccecwanass 5,148 
1e F naturally center in his family. Be- 9. income wile basis O. L.... Assets ? $4,613,494.57 
as El dies of thes pecdumslenad ietesets _—., ie Agee. nsec Eee LOE Tere eT CT TCT Terr ‘ : ae 
bse4 | it is not likely that he will have time $25,000 Loans in Assets Wecciecududsd@inaweenuennescasemeed , i antaneae 
Marl | or energy to devote to investments, Total deposits about one thousand eo - ates BAe COREE S SLE CRENROSSS each, ""* " §295°575.00 
é F . 4 7, dollars. ncrease ipl Src rr rr ree rT re ‘ m : 
an ge ol page Ble a sdinadtnaiiaatanaheedidS Paid to Beneficiaries Since Organization................ $2,363,465.00 
»the | surance is the ideal safeguard and es- Government statistics show that one A FEW ADDITIONAL FIELD MEN NEEDED 
state j tate builder. tenth of the entire value of all farm A RARE alan MASONS ONLY 
swer / It has been pointed out also that he lands and buildings in this country is Send In 
7 ' has a home and that there is a mort- mortgaged. Every dollar of this should en quiry 
vot —  8age of $4,000 on this. It would be be covered with life insurance. WILLIAM MONTGOMERY, PRESIDENT 
ants —_— sense to protect that Homer Building, Washingtea, D. C. 
case Ff ‘* - 
Jam- Setting Up a Statement LOAN 
ntain If his interest on the mortgage is 6%, 
i he is paying out $240 for this, and his A NEW YORK LIFE IN THE EUREKA LIFE INSURANCE COMPANY 
first | taxes may roughly be $150. These = BALTIMORE, MARYLAND 
tates | three items total about $600 a year or 
the } $50 per month. No doubt part of his SURANCE COMPANY Incorporated 1882 : 
right program includes paying off the mort- Issues all modern forms of Life Insurance, including Industrial, Ordinary 
Sup | rage. Let us say that he pays $50 a Offers an attractive manager’s con- and Group 
s el ie expenene will tary conics wun tiaet for BABRIBNURG and SOUTH. J. C. MAGINNIS, President 
ntain ~ »me what ~ RNIN ; “ee ec 
ilson, | location but are scarcely likely to be a yt icy lie He - = ——— ——— 
ane’s | less than $150 a month nor do they “ry the Vompany Is paeeeeee, 
sg no need to be over $250. He could, by Agents receive co-operation at all | 
he budgeting his expenditures, live com- times, they are assisted with prospect 
nmis- } — Sn 9 a gene ginny rent service plans, $100,000 and $200,000. 
ntain is already taken care of. This gives Cl] ’ . : | T | 
‘lubs, attractive literature, up to date | 
yrado, ee policy contracts, and quick pat on LLINOIS FE SURANCE 
en Salary wean $3,600 applications. INSURANCE CO. Gamay 
reme ME Lgsvacrakebanisasseseked’ 1,000 A Home Office official will be glad to ee eee 
that ——— talk with you about a practical method — 
Lon Gules $4, 600 of developing a successful agency. WM. A. MARSHALL 
. Wil- Bs 
Present Life Insurance.......... $200 All negotiations strictly confidential. "ion ' 
Taxes 150 re ” President 
Rat eepnee «2 fe ee a ee ee eo oO 
IT ET etic nhedivn iene Sakae aed 240 Address Success 
is for Payments, house ............ 600 c/o The Eastern Underwriter ! 
y the Living expenses ................ 2,400 86 Fulton Street The 63rd Annual Report shows: GREATEST 
mgs a $3,590 New York Premiums received during the —_— 
ced to Segall CTCL OE, 5 WON WEED ccnccledvstcecdnensusasce ly 
if the Can spend for additional Insurance ee ee pee tele 
tneir 8s 
| about ($4,600—$3,590) $1,000. ai lly ene ER 
itribu- The needs are: WOME iid ssc ivcanwiia sata das 5,400,769 COMPANY 
ees Amount added to the Insurance 
—s ft Thesaeve MOEN i ccccccususenens 2,206,762 
= 60 | N I elle ee N I F Net nee Income from Invest- stasne 
: i WE deesccnvadanacddcccessonasenes 110, 
ee early 14 Million Policies Now In Force me a ee Gucuy 
eem- | required to maintain the reserve) 
, pay H Only four other life insurance companies in America have more policy contracts Actual mortality experience 52.87% 
eed in force than this Company. A study of the following growth in ten years Is Invited: : of the annans expected. $232,163,082 
eae an, 1, 1913 Jan. 1, 1918 Jan. 1, 1923 NSUTANCE 1M FOTCE.....cceceevess »163, 
I a ae ee F36,095 921 $14,008,422 $34,017,031 Admitted Assets ................ 46,253, 
. ; Policies in wens Peach ener aiesisetuncsecaunced " ao $115,098'997 suncae ze 
| 4 DOMED SM ONO os ci evscsc niwcapeesexent $ 
o-_ Attractive opportunities open to agents in Ohio, Indiana, Kentucky, West Virginia, For Agency apply to WANTS GOOD MEN 
wk IS Pennsylvania, Michigan, Illinois, Missouri. 
writer GEORGE W. MURRAY, AND 
| asso- 3 
Bower THE WESTERN AND SOUTHERN LIFE INS. CO. Superintendent of Agents WILL PAY THEM WELL 
Case.” we De WILLIAMS, President CINCINNATI, OHIO 256 Broadway New York 
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A GOOD SLOGAN 
The F. D. Agency, of 
Stevens Points, Wis., have a first class 
slogan. It is this: “If your property is 
worth insuring at all, it is all worth, in- 
suring.” 


Reynolds 





CALLING TURN ON PROSPERITY 
Just now the statisticians and finan- 
ciers are indulging in a guessing con- 
test on the duration of the 
prosperity period.. Those 
terests are close to the market 
are saying, “It’s all over There is 
material for evidence on either side of 
the question if one reads the “service” 
columns of newspapers and financial 
institutions.. From the standpoint of 
fire insurance, the prosperity period 
scarcely has got under way. The signs of 


present 
whose _in- 
stock 


” 


a boom period from the angle of fire 
insurance—and they make pretty good 
criteria—are fully stocked shelves, high 
prices of commodities and capacity 
production of most industries. When 
stocks of goods insured by the fire com- 
panies reach enormous volume and 
values on the shelves of jobbers and 
final distributors, when the fire insur- 
ance business on this class is at its 
best, the canny underwriter becomes 
suspicious. There are no signs of such 
a condition in any section of this coun- 
try either in the near or the moderately 
distant future. 





ROSENFELD'S NEW CONNECTION 

The return to life insurance produc 
tion of Henry L. Rosenfeld, who for a 
time quit life insurance in order to 
enter fire reinsurance, will be wol 
comed by the life fraternity as he was 
one of the outstanding figures and is 
a past master of production. He will 
manage an Ordinary Life agency here 
for The Prudential. That company 
will thus have two Ordinary offices in 
Manhattan. the other office being ably 
managed by Charles A. Foehl, 
one of The  Prudential's 
leaders, 

Mr. Rosenfeld is not only a keen 
student of life insurance. but ig a fine 
developer of men. 


who is 
Ordinary 


Pay Fine Tribute 
To J. Edward Durham 


HOLD A “DURHAM” CONVENTION 
Penn Mutual Life Celebrates 40th 
Anniversary of Bourne & Durham 
Agency at Home Office 


general 
agency was paid this week the 
Mutual Life held a convention 
at its home office in Philadelphia in 
celebration of the 40th anniversary of 
the connection of the Bourne & Dur- 
ham agency with the company. This 
amounted to a personal tribute to J. 
Edward Durham as he is the surviving 
member of the agency firm which for 
all that time has represented the Penn 
Mutual Life in northeastern and cen- 
tral Pennsylvania with headquarters at 
Philadelphia. 

Mr. Durham first had commercial ex- 
perience in Watsontown and then was 


A remarkable tribute to a 
when 


Penn 


a law student in Williamsport. His 
first agent’s contract was signed with 
the Penn Mutual on May 2, 1883, and 


he immediately began writing applica- 
tions. Four years later he became the 
partner of Edward Bourne, at that time 
agent at Scranton. The first Bourne & 
Durham general agency contract bears 
the date of January 7, 1876, and during 
their first ten years their headquarters 
were at Allentown, after which they 
came to Philadelphia. The agency ter- 
ritory included Wilkes-Barre, Scranton, 
Williamsport, Bethlehem, Binghamp- 
ton, Easton and Allentown. It now is 
comprised of northeastern and central 
Pennsylvania. 

Mr. Durham was elected a member of 
the Board of Trustees of the Penn Mut- 


ual on December 6, 1905, and was 
placed in the Committee on Accounts 
and the Committee on Policies and 


In January of 1923 he was 
the Gen- 


Premiums. 
selected for membership on 


eral Committee of the Board of 
Trustees. He has always been active 
in the affairs of the Penn Mutual 


Agency Association, succeeding Colonel 
Frank Markoe as president of that or- 
ganization. 





BIG DEFAULTS IN CANADA 
Dominion Mortgage Association Survey 
Shows Record Amount in Province 
Investments 

A survey of the investment situation 
in the western provinces of Canada 
made by the Dominion Mortgage and 
Investment Association of which a 
number of the life companies are mem- 
bers, shows that the amount of deben- 
tures in default at the close of last 
year was the greatest om record. Sas: 
katchewan showed a total of $7,074,225 
in default. There were a number of 
government rural credit schemes pro- 
posed in the provinces last year and 
these were not opposed by’ the associa- 


tion which took the stand that any 
such schemes should stand the same 


taxation as the companies and not be 
favored with exemption, 

J. ©. Breckenridge was_ re-olected 
president. The insurance’ executive 
committee is composed of the follow- 
ing: Chas. Ruby, A. B. Wood, J. F. 
Weston, G. B. Woods, E. E. Reed. 





WILLING & INSLEY APPOINTED 


Made General Agents of State Mutual 
Life for Philadelphia Succeeding 
Dr. B. H. Wright 


J. Klerick Willing and Maurice H. 
Insley have been appointed general 
agents of the State Mutual Life, of 
Worcester, Mass. for Philadelphia. 
They will operate under the agency 
name of Willing & Insley. Dr. Henry 


H. Brown who formerly was tho State 
Mutual Life general agent at Philadel 
phia has resigned. B. H. Wright has 
been made cashier of the new agency. 
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The Human Side of Insurance 














RALPH H. 





Ralph H. Blanchard, who is teaching 
insurance at Columbia University, has 
made a fine impression upon executives 
of fire and casualty companies as well 
as upon students. He is Ja brilliant 
educator starting his career as an as- 
sistant in economics at Dartmouth 
during 1911 and 1912. In 1912 and 1913 
he was a Harrison Fellow in Econo- 
mics, University of Pennsylvania; from 
1913 to 1917 he was connected with the 
department of insurance and com 
merce, University of Pennsylvania. 
Mr. Blanchard went to Columbia Uni- 
versity in 1917 having charge of insur 
ance instruction. During the war he 
was with the shipping section, statis- 
tics branch, of the United States Army 


during 1918 and 1919. He prepared a 
report on the work of the augmented 
standing committee on Workmen’s 


Compensation Rates in 1917. In 1917 
and 1918 he was: educational director 
of the Insurance Institute of Hartford. 
In 1919 he served as special expert, on 
marine insurance for-the United States 
Shipping Board. Mr. Blanchard pre 
pared a report on 1920 Revision of 


Workmen’s Compensation Insurance 
Rates, for the National Council 
on Workmen’s Compensation  Insur- 


ance. He is a fellow of the Casualty 
Actuarial Society; is book review 
editor and also a member of the 


educational committee and of the com- 
mittee on program. Mr. Blanchard is 
the author of “Liability & Compensa- 
tion Insurance” and of a number of mis- 
cellaneous articles. During the 1923 
summer session he will give two in- 
surance courses at the University of 
California. Mr. Blanchard is also a 
member of the Insurance Library As- 
sociation of Boston and of the Library 
committee, Insurance Society of New 
York. 
* ¢ @ 

Felix Fuld. vice-president and_ trea- 
surer of L. Bamberger & Company, of 
Newark, N. J. a big department store, 
has been chosen as a member of the 
hoard of directors of The Prudential. 
Mr. Fuld was born in 1868 and com- 
pleted his studies at the Sachs’ Col- 
Jegiate Institute, in New York. in 1884. 
In 1892 he joined Louis Bamberger in 
establishing in Newark the firm which 
is known today as L. Bamberger & Co. 
Mr. Fuld was a leader in wartime-relfef 
activities and one of the sponsors of 
the Boy Scout movement in Newark. 
He has always heen interested in civic 
and philanthropic enterprises in New 
York and New Jersey, and, blessed 
with keen business insight. he will 
prove a valuable addition to the board 
of directors, 


BLANCHARD FLOYD N. DULL 
Floyd N. Dull, who has been ap- 
pointed manager of the Commercial 


Casualty in the metropolitan district, 
is one of the ablest of the local casual- 


ty insurance executives of the mana- 
gerial type. The appointment was 
vomewhat of a surprise as Mr. Dull 


became general agent of the Eagle In- 
demnity only about a year ago. se 
fore that he was manager of the metro- 


politan branch of the Travelers. The 
Commercial is growing fast and has 
about $6.500,000 of assets, with a 
large surplus. 
eee 

Carlton Timberman, who has been 
appointed special agent for Western 
Pennsylvania, effective April 1, of the 
IKireman’s Fund, secured his first in 


surance experience in the office of the 
Delaware Insurance Company in Phila- 
delphia, where he served for eight 
years. For six years he was with the 
Insurance Company of North America, 
the last two and a half of which he 
traveled Western Pennsylvania terri- 
tory as special agent. 
s * 

Lewis S. Welch, of the Connecticut 
agency of the Phoenix Mutual life, wit 
total premiums of more than $11,500, 
the result of a production of nearly 
$300,000 of business in the first quarter 
of 1923, will be the first member of the 
Phoenix Mutual agency force to 
achieve membership in that company’s 
newly organized Premier Club. Mem- 
bership in this club is had through the 


medium of turning in $15,090 of pre 
miums. Mr. Welch has more than 
doubled his business of the first three 


months of 1922, and has tripled his al- 
lotment for this year. 
eee 

Katherine B. Schadt, who has beeu 
elected president of the Scranton As 
sociation of Life Underwriters, Scran- 
ton, Pa., has never lived in any other 
city, except for the four months during 
the year she spends at her country 
home in Wayne County, Pa., at Lake 
Ariel where she sells insurance to far- 
mers and lumbermen. She is with the 


New York Life. For seven years she 
worked in lawyers’ offices. 
s¢h6st06hl68 


Robert L. Fisher has been appointed 
assistant treasurer of the Connecticut 
Mutual Life. Mr. Fisher had pre 
viously been with the trust. department 
of the Hartford-Connecticut Trust Co 
Ile graduated from Yale in 1920 

e*h6sc 68s 

R. H. Crowell, of Owen, Crowell, 
Laurenson & Co., general agents, 
Cleveland, is touring the Continent. 
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Fire Insurance Department 
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Americans Need New 


Psychology,—Kenlon 


N. Y. FIRE CHIEF TO BLUE GOOSE 








Public Must Learn That Tremendous 
Fire Waste Kills Goose That 
Lays Golden Egg 
‘If all the insurance policies in New 
York City were cancelled tomorrow, 
fires would drop 70%.” That was one 
of the statements made by Chief John 
Kenlon, who was the principal speaker 
at the dinner of the Blue Goose in the 
Aldine Club on Tuesday night. Presi- 
dent Monroe, of the Newark Fire, was 
toastmaster. The New York fire chief 
made an earnest plea that underwriters 
exercise more care in writing business 
in this city. He declared that too much 
insurance was being written blindly or 
indifferently, without paying any atten- 
tion to the financial standing or char- 
acter of the assured and the condition 
of the business in which he is engaged. 
“| know if J were an underwriter 
there are certain sections in this town 
which 1] wouldn’t touch,” he declared. 
“But some companies are so greedy for 
volume TI actually believe they would 

write a dynamite factory.” 

1,800,000 Inspections and Still They 

Burn 

The chief discussed fire prevention 
from the angle of a man who has seen 
many dreams chased away and ideals 
shattered. Fire prevention was a _ per- 
fect ideal but something happens when 
ii is practised. Just what is hard to 
say. The fire prevention bureau of the 
New York City Fire Department has 
{00 men attached to it, 350 of whom 
make inspections. Last year 1,800,000 
inspections were made and yet there 
were 2,500 more fires in 1922 than in 


1921. This year there were 500 more 
fires than last year at this time and 
last year there were 18,765 fires in 


Greater New York. 

The chief has had his present posi- 
tion for twelve years and when he 
took office there were 7,000 fires a 
vear, What caused this 300% increase? 
Why does not fire prevention prevent? 

After giving figures the chief started 
to analyze them. Part of the blame 
was put on American speed. This 
country was built of wood and despite 
the progress in fire resisting construc- 
tion, wooden houses are going up con- 


stantly. He said it gave him cold 
shivers and creeps to think of Far 
Rockaway, built almost entirely of 


wood and having a population in the 
summer at least of 400,000. American 
speed, hustle and carelessness are the 
main contributors to fire waste genesis. 
Lots of people want to make money 
out of fires. They do it through insur- 
ance. Too many fires are incendiary. 

Killing Goose That Lays Golden Egg 
In discussing the fire waste of Amer- 
lca in contrasting it with Europe, from 
Where he recently returned, he said 


ue 





that this tremendous consumption of 
values could not continue. “We Amer- 
icans are killing the goose that lays 
the golden egg,” he said. The cost of 
running the New York Fire Department 
alone is $20,000,000 a year. The chief 
said he was not so worried about the 
money loss as he was about the life 
cost. His eyes welled up with tears 
as he discussed the tenement fires 
which represented nearly one half the 
fires in New York City in 1922. Wood- 
en stairways and other conditions pre- 
vent the people living in these struc- 
tures from having much of a chance to 
escape in a big fire. The chief thought 
one reason for many tenement house 
fires was that women left baby car- 
riages under the stairs and men, com- 
ing in at a late hour, thoughtlessly 
threw cigarette butts into the baby 
carriages or into other inflammable ar- 
ticles under the stairs. 

“There is nothing we can do about it,” 
he said. “What this country needs is 
a new psychology.” 

The chief told of his visit, to Italy, 
I'rance, England and other countries. 
A few things that impressed him on 
the Continent were the _ solidity of 
structures and the antiquated fire- 
fighting. He saw a big fire in Rome 
where forty-nine people were killed in 
a two-story brick building. The de- 
partment had a pump capable of about 
twenty-five gallons of water a minute 
and small leather hose. The king came 
to the fire and hearing that Kenlon was 
present, sent for him and asked what 
he thought of the Rome department. 
This gave the blunt-speaking New York 
official a chance to tell what was wrong, 
which he did in his characteristic man- 
ner. 

The chief said that most men aver- 
aged alike and there was not much dif- 


ference in courage between different 
nationalities. Where Europe lagged 
behind was on equipment. 


Chief Kenlon was followed by Robert 


Inch, a New York lawyer who has a 
wide acquaintance among insurance 
men. He discussed conditions at AIl- 
bany. 


Charles L. Purdin, of the Liverpool & 
London & Globe, was elected chief of- 
ficer of the local Blue Goose. 





BRINKERHOFF-JORDAN MOVES 

The Brinkerhoff-Jordan Co., Ine., is 
changing both its New York and Ruth- 
erford, N. J., headquarters. The local 
office has moved from the ninth floor 
to the fifth floor of the Royal Bank of 
Canada Building, 68 William Street, 
while the Rutherford office is going on 
or about May 15 from the Trust Co. 
suilding to the newly constructed Fake 
Building, where larger quarters are 
available. 





Hart Darlington, United States 
manager of the Norwich Union Fire, 
and president of the Eagle Fire Co. of 
New York, left New York Tuesday for 
a business trip in the West of about a 
week or ten days. 











J. A. Kelsey, General Agent 








TOKIO 


MARINE AND FIRE 
INSURANCE COMPANY 
LIMITED 


UNITED STATES FIRE BRANCH 








George Z. Day, Asst. Gen. Agent 


45 JOHN STREET, NEW YORK 
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CHARLES HOYT SMITH 
OR 


MARSHALL & STERLING, INC. 


Poughkeepsie Trust Co. Building 
POUGHKEEPSIE, N. Y. 
Telephone 38271 


We pay Brokers liberal commissions and protect their accounts. 


We furnish insurance Engineering and Prevention Service gratis en 
Fire and Compensation risks. 


We write Fire and allied lines, Compensation, Liability and Automobiles. 


We represent fifteen of the leading Fire Companies and are General 
Agents for the Globe Indemnity Company. 














London & Lancashire Insurance Co., Ltd., 


OF LIVERPOOL, ENGLAND 





Law Union & Rock Insurance Co., Ltd., 


OF LONDON, ENGLAND 





Orient Insurance Company, 


‘OF HARTFORD, CONN. 





Safeguard Insurance Company, 


OF NEW YORK 


Western Department 
Chicago, IIls. 


Pacific Department 
San Francisco, Cal. 


Eastern Department 
Hartford, Conn. 

















LEWIS & GENDAR, INC. 


NEW YORK CITY AGENTS 
Commonwealth Insurance Co. of New York 
London & Scottish Assurance Corp., Ltd. 
National Security Fire Insurance Co. 
National Liberty Fire Ins. Co. 
Caledonian Insurance Co. 





BROOKLYN AND SUBURBAN AGENTS 


Northern of London Firemen’s of New Jersey 
Contenenwenitie of New York Globe & Rutgers of N. »- 
National Liberty Fire Ins. Co. National Security Fire of Neb. 
London & Scottish of London Indemnity Ins. Co. of N. A. 


NEW YORK OFFICE: BROOKLYN OFFICE: 
ONE LIBERTY STREET 145 MONTAGUE STREET 
Telephones: John 63-64-65 ’Phones: Main 6370-6371-6372 
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Straus Bill Passed 
By State Senate 


BACKED BY AUTO AGENCIES 





Provides for Compulsory Automobile 
Liability Coverage; Final 
Fate Undecided 





Senator Nathan Jr., has 
secured the passage through the Senate 
at Albany of his bill providing for com- 
pulsory automobile liability insurance 
for all motor vehicle owners. At the 
time this edition goes to press the fur 
ther fate of the bill is unknown, If 
the measure becomes law it will mean 
that compulsory auto liability coverage 
is an accomplished fact in this state. 

Senator Straus has been for years one 
of the chief advocates of such coverage 
and since his election to the State Sen- 
ate has introduced several bills carry- 
ing out his ideas. Last year the 
measure was defeated. 

Regarding the merits 
bill, one of the leading 
Chevrolet distributors in 
says: 

“While the high-priced car owner al- 
most invariably takes out accident in- 
surance, the person who buys a less ex- 
pensive machine frequentily does not. 
He insures his car against fire and 
theft, but if he meets with an, accident 
he is not protected. In a great many 
cases the individual could afford to lose 
his car either through fire or theft be- 
cause that represents his total loss. 

“In an accident, however, sometimes 
there is no limit to the loss. All of a 
person’s property may be swept away 
at once. The low rate of insurance is 
a big argument for taking out such a 
policy and for the lower priced ma- 
chines such as Chevrolet, Ford, Over- 
land and others the charge would not 
be more than about $18 in the city or 
$13 in the country districts. 


Straus, 


of the Straus 
Cadillac and 
the state 


“Besides the element of protecting 
the public is another good reason. Ac- 
cording to the highway law a car may 
injure a person, but if the driver is not 
criminally negligent, it is difficult for 
the party hurt to obtain any compensa- 
tion. A lawsuit may be started, but 
nearly always there are no. large 
awards. Meanwhile the man or woman 
hurt would be the victim of unfor- 
tunate circumstances if the automobile 
driver were not able financially to 
make a settlement.” 


AIRPLANES FOR TIRED LEGS 

It has been learned that C. H. 
Twichell, manager of the Syracuse 
branch office of the National Surety 
has been working his legs off during 
the last two months trying to cover the 
territory properly on contract work, in 
addition to receiving regular calls from 
agents. After studying the situation 
properly he has decided the only solu- 
tion lies in obtaining an airplane and 
so has written the home office of the 
company requesting that a_ liberty 
motor monoplane be dispatched at the 
earliest moment. Thus it is assumed 
that the purchasing department of the 
National Surety is in the market for 
airplanes. 





T. A. BUSH A NEW YORK SPECIAL 

Thomas A. Bush, Virginia special 
agent for the American Alliance with 
Richmond headquarters, has been ap- 
pointed special agent for the Insurance 
Company of North America for cen- 
tral New York with headquarters at 
Syracuse, the appointment being effec- 
tive May 1. Mr. Bush left Richmond 
Monday to enter upon his new duties 
there. He had been traveling Vir- 
ginia for the American Alliance for the 
last two years. Previously he was 
with the home office in New York for 
several years. Mr. Bush made a host 
of friends in the Virginia field during 
the period he was assigned to that ter- 
ritory. 
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SPRINGFIELD 


Fire & Marine Insurance Company | 
SPRINGFIELD, MASS. 


Cash Capital 
$2,500,000.00 





ALWAYS include a SPRINGFIELD policy— 
“IT PAYS!” 














CHAS. POST HONORED 


Fire Executives and Close Friends 
Dine Caledonian Manager on Eve 
of Departure 


Charles H. Post, United States mana- 
ger of the Caledonian and president of 
the Caledonian-American, was guest of 
honor at a brilliant banquet given for 
him by friends and business associates 
in the insurance business on Thursday, 
April 19, at the Lotus Club. The oc- 
casion was the eve of Mr. Post’s de 
parture, with his companies, for their 
home offices in Hartford. Mr. Post has 
lived thirty-two years as a_ United 
States manager, has spent nearly forty 
years in insurance, and is one of the 
most beloved American fire insurance 
executives. 

Instead of honoring Mr. Post 
large banquet of a semi-public 


with a 
char- 











Actual market value for all securities 





D. H. Dunham, President 

Neal Bassett, Vice-President 
John Kay, Vice-Pres, & Treasurer 
A. H. Hassinger, Ass’t Sec’y 
John A, Snyder, Secretary 


MECHANICS 


of Philadelphia 
Organized 1854 


Statement January 1, 1923 
ASSETS AND LIABILITIES 
Capital ........$ 600,000.00 
Reserve Rein- 
surance Fund. 1,701,950.09 


Reserve for all 
other Liabili- 





OD csccccee. BIRBOIAS 
Net Surplus ... 945,587.10 
TOTAL .......$3,461,788.32 





D. H. Dunham, President 

Neal Bassett, Vice-President 
John Kay, Vice-Pres, & Treasurer 
A. H. Hassinger, Secretary 


FIREMEN’S 


INSURANCE CO. 


of Newark, N. J. 


Organized 1854 


Statement January 1, 1923 
ASSETS AND LIABILITIES 


Capital ........$2,250,000.00 


Reserve’ Rein- 
surance Fund. 7,266,029.10 


Reserve for all 
other Liabili- 
ties 


Net Surplus 


1,738,271.91 
-»+ 4,436,386.20 


lO) iy Peers $15,690,687.21 














H. M. Gratz, President 

D. H. Dunham, Vice-President 
Neal Bassett, Vice-President 
John Kay, Treasurer 
A. H. Hassinger, Ass’t Sec’y 


THE 
Girard F. & M. 
INSURANCE CoO. 


of Philadelphia 


Organized 1853 


Statement January 1, 1923 
ASSETS AND LIABILITIES 
Capital +. ~ -$1,000,000.00 
Reserve _ Rein- 

surance Fund. 2,3855,674.15 
Reserve for all 


other Liabili- 
68. Sens 310,004.35 
Net Surplus 1,110,233.48 


TOTAL oe »4,775,911.98 








Loyal to triends and loyal agents 








acter, it was decided that a gathering 
of close friends would be the most 
offective way of showing affection and 
wishing him happiness in his new su 
roundings. CC. G. Smith, president of 
the Great American was toastmaster at 
this gala occasion, and introduced the 
speakers who extolled Mr. Post. 
Among those who spoke were Kd- 
ward Milligan, president of the Phovw- 
nix, who welcomed Mr. Post to Hart- 
ford, Edwin G. Merrill, president of the 
Bank of New York & Trust Company, 


John Kenlon, chief of the New York 
Fire Department; Brigadier General 


Oliver B. Bridgman; Walter Carter, 
United States general attorney for the 
Royal; E. G. West, president of the 
Glens Falls, and M. Lewin Hewes, 
president, of the Standard, and Bert H. 
Terwilliger. 

Greetings and good wishes were ra 
ceived from the Factory Insurance As- 
sociation, in annual meeting then at 
the Vanderbilt Hotel. 


IVES HAS NEW RAIN COMPANY 





Organizes Inland Lloyds To Write Rain 
Insurance; Deposit Capital 
of $415,050 





Henry W. Ives & Co. have plunged 
again into the writing of rain insur- 
ance, a form of insurance of which they 
have expert knowledge. Interests 
identified with the brokerage company 
have organized Inland Lloyd's under 
the laws of New York to write rain 
coverage, with Henry W. Ives & Co. 
as general agents for the entire United 
States. Subscribers have deposited 
$415,050 in this state as a working 
capital. 

Mr. Ives gained wide public atten- 
tion through his introduction here of 
the Pluvius department of the Eagle, 
Star & British Dominions, which took 
the rain risks on all varieties of out- 
door entertainments, sporting events 
and commercial sales. As this form of 
underwriting was something new and 
still constructive the idea took hold im- 
mediately and hundreds of accounts 
were quickly secured. Since that time 
several other companies have tried rain 
coverage, some with success and some 
with bad results. However, rain insur- 
ance is here to stay, for the demand 
for it is legitimate and strong. Prof- 
itable underwriting will be assured 
when more statistics are available as 
bases for experience tables. 


—-—~-- _ — 


t 











BROKERS! 


KEEP POSTED 


BY READING 


THE EASTERN UNDERWRITER 


Subscription $3 a Year 
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Lyman Candee Guest 
At London Dinner 


H. L. MALONE HONORS AMERICAN 





Many Leading English Fire Executives 
Present; Look for Stronger Bond 
Between the Two Nations 





At the complimentary dinner given 
to Lyman Candee, vice president of the 
Globe & Rutgers at the Criterion 
restaurant in London on April 11, the 
host, H. L’Estrange Malone was sup 
ported by a distinguished company to 
do honor to the guest of the evening. 

Many leading insurance companies 
were represented at the table, among 
the diners being the Rt. Hon. Lord Gis 
borough, Sir Clement Kinloch-Cooke, 
K. B. E., M. P., Sir Harry Peat, C. E. 
Cottier, KEK. Cornwall, National Provin- 
cial Bank of England, EK. J. Hammond, 
National Provincial Bank of England, 
Lt.-Col. Fox, London Salvage Corps, G. 
H. Whiteman, London Salvage Corps, 
Sir George May anid Sir Harold Elvers- 
ton. 

The toast of the King and the Presi 
dent of the United States of America 
was musically honoured by the Gres- 
ham Singers rendering the national 
anthems of the two countries. 

The next toast was that of the guest 
of the evening, Mr. Candee, proposed 


by Mr. Malone, who said he was de 
lighted with the opportunity to bring 


together so many leading insurance 
men of England to meet so distin- 
guished an insurance man of America. 
Mr. Candee, in his reply, referred to 
the friendly relationships between his 
own country and Great Britain, and ex 
pressed the view that the time is com- 
ing when there would be even a 
stronger bond of unity between these 
two great English speaking nations. 

The high sentiments expressed by 
Mr. Candee made a favorable impres- 
sion upon those present, and there is 
no doubt that the opportunity thus af- 
forded of bringing Mr. Candee into 
touch with the chief representatives of 
the British offices will considerably 
cement the friendly relationships ¢x- 
isting between the Globe & Rutgers 
and British insurance companies. 

C. BE. Cottier proposed the toast of the 
insurance profession, eulogising the 
business and the great trust which it is 
given by the insuring public. He em- 
phasized the enormous responsibilities 
of those who were at the head of the 


insurance companies, and remarked 
upon the great confidence that they 
had earned from their policyholders. 


J. Swanson, London Guarantee & <Ac- 
cident Corporation very ably replied. 


The toast of the London Salvage 
Corps was proposed by Sir Clement 


Kinloch Cooke, K. B. E., M. P. 


, and re- 
ried to by Lt.-Col. Fox. 


Altogether the 


Whole function was vioted a success, 
and those present expressed the hope 
that there may be many similar 


gatherings in the future. 





DELAY PENN. CONSOLIDATION 

The Pennsylvania State Senate has 
delayed action on the code of Governor 
Pinchot which would consolidate the 
Insurance and Banking Departments as 
bureaus under a third ‘department to 
be known as the Department of Trade 
and Commerce. It has held up  con- 
sideration of all the Governor's meas- 
ures on reorganization, one reason be- 
Ing that their passage would entail a 
reduction of 25% in number of state 
employes. Although the code has been 
in the hands of the Senate since late in 
March, the only action by the commit- 
tee in charge has been consideration of 


about 260 amendments proposed to the 
code, 





RAIN POLICY POPULAR 
The Conkey Insurance Agency, of 
Appleton, Wis., have written a letter 
to the Hartford, saying that more peo- 
De are interested in the rain insurance 
Contract and it is more talked about 


than any policy the agency has ever 
Written. 
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ORGANIZED 
1853 


° 
@ 
BS 


CASH CAPITAL 
$18,000,000 





STABILITY 





AND THE HOME 


Stability—what 
istic 


an essential character- 
in institution 


responsibilities ! 


any having financial 


It breathes soundness, 


stancy, solidity. 


steadiness, con- 
It is the rock of security 


that lives through every storm. 


The stability Home 
Company, New 
by its position 


Strongest 


of The Insurance 
York, is assured primarily 
as America’s Largest and 
Hire Insurance Company, and 
this is supplemented by a reputation based 
on seventy vears of dependable service to 
agents and policyholders. 





THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 








Fire and Lightning, Automobile (Complete cover in Combi- 
nation Policy), Earthquake, Explosion, Hail, Marine (Inland 
and Ocean), Parcel Post, Profits and Commissions, Rain, 
Registered Mail, Rents, Rental Values, Riot and Civil Commo- 
tion, Sprinkler Leakage, Tourists Baggage, Use and Occu- 
pancy, Windstorm. 





STRENGTH REPUTATION SERVICE 





























N. F. P. A. of New York 
Reviews Year’s Work 


PUBLICITY SUCCESS NOTABLE 





Co-operation From Many Sources; 
Laws Committee on Improve- 
ments in Ordinances 





The National Fire Protection Asso- 
ciation, New York Chapter, concluded 
its fiscal year last week when re- 
ports on its accomplishments and prog- 
ress were made. E. R. Hardy, of the 
New York Fire Insurance Exchange, 
is president of the chapter. 

Following are extracts from some of 
the committee reports: 

On March 14 at the meeting of the 
Executive Committee proposed amend- 
ments to the By-Laws of the New York 
Chapter were presented to the Bxec- 
utive Committee for discussion. With 
a few slight revisions. these were on 
regular motion seconded and carried 
accepted and the Secretary was in- 
structed to confer with the National 
Association relative to their acceptance 
of these revised By-Laws. Advices re- 
ceived later from Secretary Went- 
worth of the National Association were 
to the effect that no objections are of- 
fered to the revised By-Laws, and they 
are to be presented at this meeting for 
adoption or rejection by the New York 
Chapter. At the Executive Committee 
meeting of April 4, 1923 President E. R. 
Hardy appointed a nominating commit- 
tee of three, instructing them to be 
prepared to make nominations in har- 
mony with the amended By-Laws. 

Law and Legislation Committee 

The Law and Legislation Committee 
of the New York Chapter has held four 
meetings during the year with an 
average attendance of seven of its nine 
members. A great many proposed 
ordinances, amendments to ordinances 
and proposed legislation have been dis 
cussed. Through the efforts of the 
Law and ,Legislation Committee an or: 
dinance to amend Articles 1, 3 and 19 
of Chapter 10 of the Code of Ordinanr 
ces relating to nitre-cellulose products 
was approved and adopted with addi- 
tions and corrections recommended Dy 
the Law and Legislation Committee 
through Chairman Rudolph P. Miller. 

At a later date an ordinance to 
amend Section 155 of Article 11, 
Chapter 10 of the Code of Ordinances 
relating’ to “oil separators,” was ap 
proved and adopted with the correc 
tions and changes suggested by the 
Law and Legislation Committee. Chair- 
man Miller of this committee repre- 
sented the New York Chapter at a 
hearing before the Board of Alderman 
relative to proposed extension of fire 
limits to include Rockaway and urged 
the adoption of the measure. As the 
result of local opposition the measure 
was not adopted, but as the result otf 
arguments presented by Chairman 
Miller the matter was laid over to a 
later date. There are at this time 
some twenty to thirty other subjects 
under consideration by the Law and 
Legislation Committee and as_ each 
matter becomes active this committee 
is taking necessary steps on behalf of 
the New York Chapter. 

The publicity committee achieved 
fine success in gaining the cc-opera- 
tion of the Fifth Ave. bus line, Child’s 
restaurants, radio broadcasting sta- 
tions, and several department stores in 
posting fire prevention literature. 





HOEY & ELLISON EXPAND 

Hoey & Ellison have again broad- 
ened their underwriting lines by secur- 
ing the appointment as agents for the 
Commonwealth for automobile insur- 
ance in Manhattan and the Bronx. 
Lewis & Gendar, Inc., fire agents in 
Manhattan and Brooklyn for the com- 
pany, will continue to write auto risks 
in Brooklyn. James J. Hoey is an au- 
thority on motor car lines, having had 
charge of developing the automobile 
department of the Continental when he 
was made first vice-president of that 
company. 
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Agent John W. Pratt 
Back From Hospital 


WHILE 
7 
1E 





SHOT CHASING THIEVES 


Gang of Automobile Crooks Had Been 
Operating in Vicinity of 
Kennett Square, Pa. 





John W. Pratt, of Kennett Square, 
Pa., called by many underwriters and 
special agents “the model small town 
agent” by reason of his ingenuity in 
soliciting business, his manner of pro 
tecting clients and his clever advertis 
ing and sales promotion ideas, has re- 
turned to Kennett Square from a Phila- 
delphia hospital where he was undergo- 
ing treatment for a bullet wound in his 
leg. 

It develops that automobile thieves 
were active in the vicinity of Kennett 
Square, which is an hour or so from 
Philadephia, and a local vigilance com 
mittee was formed to apprehend them. 





J. W. PRATT 


The thieves were operating in a racing 
car and a committee of good citizens 
started touring the roads in a car of 
similar design. Unfortunately, the sim- 
ilarity was too marked with the result 
that while Pratt and some other citi- 
zens were on the road another delega- 
tion of residents opened fire, mistaking 
their townsmen for the thieves. In the 
fusilade Pratt was wounded in the leg. 
For a time it was feared it might be 
necessary to amputate it. For a long 
time he was under the care of the hos- 
pital physicians. 

Mr. Pratt, who started out in a bank 
and decided that insurance offered a 
finer opportunity than finance, fitted 
himself for the career of an insurance 
agent by studying commercial law and 
insurance at Wharton School of Fi- 
nance, University of Pennsylvania, and 
also took a financial course at the 
American Institute of Banking. He be- 
gan with a small desk. One of his re- 
markable achievements was the wreck- 
ing of a local mutual by taking away its 
risks so that its membership dropped 
from 300 to less than eighty. He also 
took a number of lines away from large 
city brokers; bought out competing 
agencies, and became the leading agent 
of his section. 

A complete story about him and his 
achievements was printed in the Red 
Book of Fire & Casualty Insurance Sell- 
ing of The Eastern Underwriter on No- 
vember 24, 1922. 





CHANGES PITTSBURGH LOCATION 


The Automobile Insurance Co. and 
the Fire & Marine Underwriters 


Agency of Hartford have removed their 
Pittsburgh office and service depart- 
ment to the Citizens Savings Bank 
Building. Parl E. Leyda is state agent 
at this office and Christen Moller and 
Fred A. Ulam. are special agents. 


APPOINT MILLS & HONNESS 
Made Metropolitan Agents of Eagle 
Fire of New York; Norwich Union 
Affiliation 





Mills & Honness. 75 Maiden Lane, 
have been appointed metropolitan 
agents of the Eagle Fire Co. of New 
York. Since announcement of the ac- 
quisition of this the oldest New York 
state fire insurance company, by in- 
terests affiliated with the Norwich 
Union, and its reentry into active 
operations as an underwriting institu- 
tion, there has been much speculation 
on William Street as to who would 
represent it in. New York metropolitan 
territory. A coincidence in connection 


with Mills & Honness getting the 
Eagle is found in the fact that they 


represented the old Indemnity Fire, a 
Norwich Union affiliation before it re- 
tired some years ago. 

The Eagle Fire Co. of New York has 











O. J. PRIOR, President 











INCORPORATED 1868 


The Standard Five Insurance Co. 


OF NEW JERSEY 
TRENTON, N. J. 


W. M. CROZER, Secretary 








Farmers’ Mutuals 


On May 1 the Department of Agri- 
culture made public the following state- 
ment relative to the further extension 
and improvement of farmers’ fire insur- 
ance on the local mutual or co-operative 
plan: 

“The efficiency of this form of insur 
















































a capital of $500,000, and surplus of ance has been fully demonstrated and 
$500,000. involves possibilities of yet greater 
In addition to the Eagle Fire Co, service to the farmers of the United 
Mills & Honness have the metropolitan States as a whole. The need for addi- 
agencies of the Orient, Capital of Con- tional organizations is limited largely 
cord; Phenix of Paris; and Granite to southern states.” Discussing the 
State. problem the department said: 
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Four-Power Treaty 
@ 


THE MOST IMPORTANT TREATY EVER 
NEGOTIATED BY THE UNITED STATES 


7 
Every one should know this treaty 


Copies may be had free by writing to the 
JOHN HANCOCK MUTUAL LIFE INSURANCE CO. 





“Farmers’ mutuals of the local ag. 
sessment type are cautioned, however 
against assuming risks in cities involy 
ing a conflagration hazard even where 
the laws of the state do not prevent? 
such action. Such risks should be left 
to larger companies, whether stock or 
mutual, which cover considerable terri 
tory and have ample reserves with 
which to meet unexpected losses. 

“Local farmers’ mutuals are also cau 
tioned against attempting to writel 
windstorm insurance in addition to that] 
against fire. The wind hazard involves” 
possibilities of a number of heavy) 
losses from a single storm even in the] 
segregated farm risks of a county or 
other local area, and, in the view of 
the department, windstorm insurance” 
should be left to larger companies coy) 
ering at least a whole state. 

“A number of the states already have) 
successful farmers’ windstorm insur , 
ance companies organized by state as 9 
sociations of the local fire insurance) 
mutuals. Under these circumstances? 
the windstorm mutuals are carried onl 
in close co-operation with the local fire! 
companies. 

“The two thousand existing farmers 
mutuals are now carrying aggregate) 
risks of between seven and eight bil} 
lions of dollars at an average annual) 
cost for losses and expenses of a little? 
over 25 cents a year for each $1007 
Of this average cost, about three” 
fourths goes to pay losses and one! 
fourth to pay expenses of operation. 

“A number of the most successful and) 
best managed mutuals in this group! 
with millions of insurance in force, 
have a cost record of 10 cents a $100 ap 
year, or less, for considerable periods! 
One company with $18,000,000 of insur) 
ance in force has a record of over half} 
a century with an average annual cos 
of 7% cents a $100. i 

“The low cost in farmers’ mutuals is) 
made possible in part by elimination ol) 
many of the expenses incident to larger” 
companies operated on a commercial 
plan, but even more to a reduction off 
fire losses by the practical elimination 
of the moral hazard and the removal of) 
needless fire dangers from the insured) 
property.” 








BUYS HAYS & MORRIS 





Woodward Agency, of Niagara Falls 
Expands; List of Companies 


in Agency : 





The Woodward Agency, Ine, 0 
Niagara Falls, N. Y., has taken over the™ 
Hays & Morris agency. They have alsé 
heen appointed general agent for the~ 
United States Casualty Company ané 
now represent the following other com 
panies: New Hampshire, Queed 
Phoenix of Hartford, Fireman's Fund 
Massachusetts Fire & Marine, Hom 
Fire & Marine of Boston, Patriotic, IDV 
surance Company of North America” 
London & Lancashire, Urbaine, Joht 
Hancock, Connecticut General Life, al” 
the American Surety. % 


oe 





McILWAINE TO SAIL P 

Archibald G. Mellwaine, Jr., Unite? 

States manager of the London & Lab 
cashire, is shortly to visit England. 





MAKES CHANGE 
The office of S. M. Kookogey Cor 
pany on William Street has been dis 
continued and Samuel M. Kookogey ! 
now connected with the office of Boo 
mayer & Stallings, Inc. 
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Government Not To 


Insure Farm Crops 
j 
COMMENT 





But U. S. Stands Ready to He'p in 
Some Way He Tells Insurance 
Men at Hearing 


Headed by R. M. Bissell, president of 
the Hartford Fire Insurance Company, 
a delegation of stock fire insurance 
company men attending a hearing of 
the senate committee investigating the 
subject of crop insurance held in Wash- 
ington on April 24. It was announced 
the hearing would be resumed the early 
part of December. 

Probably the most important part of 
the hearing was the statement of the 
chairman, Senator McNary, of Oregon 


(the other two members being from 
South Carolina and New Hampshire), 
that it is not the intention of the gov- 


ernment, so far as he had authority to 
speak, to enter upon the business of in 
surance. He explained the resolution 
which is simply one delegating powers 
of inquiry; and declared it was the pur 
pose of the committee to determine 
what, if any, government aid or agen 
cies could be utilized to collect and fur- 
nish information to the private insurers 
that would enable them to undertake 
generally the protection of crops from 
failure from any cause whatever. 
Consensus of Opinion 

Among those at the hearing were 
Messrs. Lesch and Simmons, of the farm 
department of the Home; Superintend- 
ent Nelson, of the Continental; and rep 
resentatives of the Northwestern Fire 
& Marine, the Springfield Fire & Marine 
and the Rocky Mountain Fire. J. H. 
Doyle, of counsel for the National Board 
of Fire Underwriters, represented that 
organization. No insurance interests 
other than stock were at the hearing. 
Several representatives of farmers’ or- 


ganizations were present to urge the 
necessily for some kind of insurance 
but were without definite idea as to 
what should be suggested. 

The consensus olf opinion seemed to 
be that whatever the plan successfully 
launched it would be necessary for the 
government to collect detail respecting 
crop damage and failure’ including 
causes of partial and total loss by year 
in subdivisions not greater than the in- 
dividual counties of the various states, 
also average yield figures. Valuable in- 
formation is now collected so far as the 
state as a whole is concerned, but this 
is misleading from an insurance stand- 
point 1n that statistics are on a five- 
year period. While the average for five 
years might foot up twelve bushels per 
acre per year, the entire sixty bushels 
might be produced in two years thus 
giving three total crop failures in the 
five-year period. It is quite evident that 
this information to be of value will have 
to be collected over a period of years, 
possibly ten, before any real system of 
underwriting can be predicated safely 
upon it. 

Some time was spent in discussing loss 
and damage by hail but it was clearly 
demonstrated that there was now super- 
abundant facilities to care for any de- 
mand for insurance against that peril. 
Best Risks Do Not Buy Crop Insurance 

At Present 

Declaring that farming had not been 
brought down to the business basis of 
other industries, Mr. Bissell told the 
committee that few farmers could state 
the production of crops which they had 
made over a period of five or ten years. 
The Hariford had been forced to aban- 
don insurance based on the price yield 
expected from crops because many 
farmers had been encouraged to aban- 
don their crops after being assured of a 
stipulated return from insurance com- 
panies. 

Crop insurance should be limited, he 
continued, based on a guarantee to the 
farmer that in the event he did not 


obtain an average yield a part of his 
loss would be borne by the insurance 
company. Successful farmers as a rule 
are not interested in crop insurance, the 
companies having found that those most 
interested were offering the poorest 
risks. 

Crop insurance through farmers’ co- 
operative associations, commission mer- 
chants and other sales agencies seemed 
to be the present day tendency, Mr. 
Bissell said. He suggested the possi- 
bility of a combination of ten or more 
insurance companies to write $100,000,- 
000 of crop insurance. 

Jacob Nelson’s Views 

Jacob Nelson, superintendent of the 
hail department of the America Fore 
group, who attended the Washington 
hearing, has been a student of the sub- 
ject of crop insurance for years. In a 
recent article in the “Journal of Insur- 
ance and Financial Statistics” he gave 
his views. He said that after studying 
the question from many angles he had 
been unable to work out a plan of in- 
surance that would be satisfactory to 
the farmer and at the same time fur- 
nish to the indemnifying company ade- 
quate. protection and a reasonable profit 
for assuming the tremendous liability 
involved. It would seem that insurance 
of crops against damage from any and 
all causes, is quite necessary to stabil- 
ize the business of agriculture, but in 
the absence of any definite knowledge 
of the subject, the rates promulgated 
would be more or less arbitrary for the 
first few years, at least until experience 
taught what rates snould apply. 

Research Work 

Continuing, he said: “An enormous 
amount of preliminary research work 
would be necessary before any company 
could safely assume the risk involved 
and the expenses connected therewith 
would be too great for any one company 
to bear. I believe that men should be 
stationed at Departments of Agriculture 
in all states where a demand for this 


kind of insurance might be reasonably 
expected, in order to compile statistical 
intormation for a period of ten years at 
least, on soils, climatic and weather 
conditions, acreage, abandonment, insect 
pests, plant diseases, class of farmers, 
markets, transportation, and, in fact, all 
the elements that enter into the devel- 
opment and deterioration of crops from 
seed time until harvest. With this in- 
formation as a nucleus, temporary rates 
could be promulgated, contract drawn 
and territory selected. However, it may 
readily be seen that research work of 
this nature would consume at least a 
year’s time and would require an appro- 
priation of at least $250,000 for expenses 
alone. If a group of, say 25 of the 
stronger stock companies, would either 
form a pool for this purpose, each sub- 
scribing to a certain percentage of the 
liability assumed when writing of btsi- 
ness actually commences, or would take 
stock in a separate and distinct com- 
pany to be organized for that purpose, 
the proportionate share of expenses 
would not be excessive. From the very 
nature of this form of coverage, the 
moral hazard will have to be given seri- 
ous consideration. 
Crops Vary 

“It is a well known fact that some 
farmers in every community raise good 
crops year after year, while others, op- 
erating under practically the same soil 
and weather conditions, suffer total or 
partial failures of their crops during 
the same period. The successful farmer 
will not be so anxious to buy crop insur- 
ance, while the creditors of the poorer 
class of farmers will insist on their tak- 
ing out such insurance for collateral 
purposes. It is, therefore, reasonable to 
assume that our plan will attract a 
larger proportion of poor farmers than 
good ones. 

“Appointment of agents is another 
feature that would require care and 
sound business judgment because in- 
stances have been known where credi- 


(Con‘inued on page 28) 
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Guarantee and 


The Sign 
of Good Casualty Insurance 
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Accident 
Company, Limited 


OF LONDON, ENGLAND 


_—, 5h - F 


HEAD OFFICE 
UNITED STATES BRANCH 
134 South La Salle Street 
CHICAGO 


F. W. LAWSON, General Manager 


The company of “super service” is not a name that has 
been “applied” to the London Guarantee & Accident. It 
is a name well earned in more than fifty years of close 
co-operation with its agents. 
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Over sixty years 
of public service . 





INCORPORATED 1860 





UNITED 
FIREMEN’S INSURANCE 


COMP! 
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Home Office—430 Walnut Street, Philadelphia, Pa. 
F. W. LAWSON, Chairman of the Board 





PERCIVAL BERESFORD, President 
GEO. R. PACKARD, Vice-Pres. 
HERBERT W. ELLIS, Vice-Pres. 

M. B. YATES, Secretary 

HENRY A. KNABE, Asst. Secy. 


Over sixty years of public service faithfully performed 
have established the United Firemen’s as an institution 
of utmost dependability. An old reliable company writing 
Fire, Tornado and Automobile Insurance, 
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Building Codes Must 
Have Fire Controlled 


ACCORDING TO IRA HOAGLAND 


Automatic Sprinklers Have Proved 
Beyond All Doubt Their Efficiency 
to Control Hazard 
Ira G. Hoagland, secretary of the 
National Automatic Sprinkler Associa- 
tion, asserted, when addressing last 
Thursday the annual meeting of the 
Building Official’s Conference at Toledo, 
Ohio, that the recognition of the prin- 
ciple of automatic control of fire in 
building codes is most essential to their 
adequacy in providing necessary condi 

tions of safety from fire. 

And while this principle has been as- 
certained by long experience and gen- 
erally accepted and applied in the in 
dustrial world, it has been recognized 
only to a limited extent in the com- 
munity life of the country where struc 
tural creations are regulated by build- 
ing codes, and as a fundamental prin- 
ciple of safety from fire has not re 
ceived anywhere near the appreciation 
that has been accorded fire-resistant 
construction and exits. 

Continuing Mr. Hoagland said, fire- 
resistant construction usually termed 
“fireproof,” has been accepted without 
reserve, and to an extent, it would seem 
sometimes, beyond all reason, as a prin- 
ciple of safety. “Wireproof” popular 
fancy synonymizes with safety from 
fire; invests incombustible materials 
of construction with mysterious power 
to impart their characteristics of fire- 
resistance to completed and occupied 
“fireproof” buildings. 

The Triangle waist factory fire, which 
took a fearful toll of human life in a 
“fireproof” building, and the Edison 
Works fire which blazed unrestrained 
through nine “fireproof” buildings in 
seven hours completely gutting them, 
are sufficient examples of the fact that 
it is not the function of a “fireproof” 
building to safeguard contents. The 
merits of “fireproof” construction are 
beyond question, but whatever these 
merits they cannot comprehend incum- 
hustible building materials as a suffi- 
cient assurance of safety from fire in 
an occupied “fireproof” building. 

Industry Well Protected 

It is not: overstating a fact to say, 
declared Mr. Hoagland, that protection 
from fire in the principal industrial 
works of this country, has reached a 
higher staneard of excellence—and 
well-nigh attained perfection, than in 
any other class of activity in this coun- 
try, or any other country! And this 
because of the development of the 
positive control of fire by automatic 
sprinklers. 

Automatic sprinklers have scored 
practical perfection in safe-guarding 
human life. During the 40-year period 
of development with millions upon mil- 
lions of persons..congregated daily in 
sprinklered buildings of all sorts of 
construction, and mainly of the quick- 
Learning variety, there has not been a 
single instance of loss of lives under 
the usual circumstances of fires. But 
all the while the loss of life by fire 
in properties not sprinklered has been 
constant. Automatic sprinklers have 
accomplished precisely what they were 
designed to accomplish to give maxi- 
mum safety from fire. 

It is beyond question, said Mr. Hoag- 
land, that automatic control of fire is a 
fundamental principle of safety that has 
been fully ascertained by a most com- 
prehensive experience. And while it 
is true that this principle has not re- 
ceived generally its well-deserved need 
of praise, nevertheless it has been 
recognized to some extent in building 
codes, especially that recommended by 
the National Board of Fire Underwrit- 
ers, but to a greater extent ‘in special 
ordinances. 
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When California 


was Mexican Territory 


Tie flag of old Mexico still was flying over the territory 


now known as California, Nevada, Utah, Arizona, 
Wyoming, and Colorado when the Liverpool and London 


and Globe entered the United States in 1848. 


With no less courage than that of the men who laid 
the foundations of Denver, Salt Lake City, Cheyenne, 
Sacramento, Phoenix and other cities of the West, the 
LL. & LL. & G. has intrepidly extended its operations into 
pioneer fields, thereby keeping pace with the nation’s 


commercial needs. 
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Law Gives Agents 
Right to Hearing 


PROTECTS THEIR LICENSES 





Revocation By Superintendent Made 
Subject to Review; Act Must 
Be for Cause 


Governor Smith last week signed a 
bill which puts into the insurance law 
of New York State provisions intended 
to protect life insurance agents against 
arbitrary cancelling of their licenses 
and to provide procedure for an agent’s 
defense against charges of fraud or dis- 
honest practices. These are provisions 
that have applied in the fire insurance 
business for some years. This measure 
which amends Sec. 91 of the insurance 
law contains the following new matter: 

The New Provisions 

An agent’s certificate of authority 
may be revoked by the superintendent 
of insurance if, after due investigation 
and a hearing either before himself or 
before any salaried employee of the in- 
surance department designated by him 
whose report he may adopt, he deter. 
mines that the holder of such certifi. 
cate has violated any provisions of the 
insurance law, or has violated any law 
in the course of his dealings as an 
agents, or has made a material mis- 
statement in the application for such 
certificate or has been guilty of frau 
dulent or dishonest practices. No indi- 
vidual whose certificate of authority is 
so revoked shall be entitled to any cer- 
tificate of authority under this section 
for one year after such revocation, or, 
if such revocation be reviewed by cer- 
tiorari proceedings, for one year after 
the final determination thereof affirming 
the action of the superintendent in re- 
voking such certificate. The action of 
the superintendent of insurance in 
granting or refusing to grant or renew 
a certificate of authority or in revoking 
or refusing to revoke such certificate 
under this section shall be subject to 
review by writ of certiorari, at the in- 
stance of the applicant for such certifi- 
cate, the holder of a certificate so re 
voked or the holder of any certificate 
or the person aggrieved. If the super- 
intendent of insurance shall revoke or 
shall refuse to renew the certificate of 
authority of any agent issued under 
this section and such agent shall apply 
for a writ of certiorari to review such 
action, the certificate of authority of 
such agent shall be deemed to be in 
full force and effect for all purposes in- 
cluding the right to renewal until the 
final determination of such certiorart 
proceedings and all appeals therefrom. 

The law also does away with dupli- 
cate filing of certificates. Revocation 
by the superintendent now enforceable 
for only one year instead of three. 





URGE STANDARD COUPLINGS 

J. H. Howland, engineer of the Na- 
tional Board of Fire Underwriters, 
Secretary Charles H, Fischer of the 
New Jersey State Fire Chiefs’ Associa- 


tion and several chiefs of departments / 


in the northern part of New Jersey 
addressed a meeting of fire department 
officials from Camden, Gloucester, Cum- 
berland and Salem counties, held at 
Paulsboro on April 26, to urge the 
standardization of hose couplings and 
the co-operation of water companies 
and municipalities with the fire depart- 
ments in bringing about a_ general 
uniformity in couplings and fire hy- 
drant butts. At present outside of 
Camden and Gloucester counties few 
fire companies throughout South Jersey 
have similar couplings. 





Over 21,000 establishments in the 
United States, manufacturing products 
with an annual value in excess of $6, 
799,449,000, are subject to the dust ex 
plosion hazard. 
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822,000 Personal 
Letters Sent in 1922 


DICTATION OF COMPANY GROUP 





Aetna Life and Affiliated Companies’ 
Individual Letters at Rate of 
15,000 Weekly 





Accustomed to dealing with figures 
in the millions, the Aetna Life and Af- 
filiated Companies of Hartford, find, 
upon a survey, that they have figures 
of such proportions to reckon with in 
the daily mail which is handled. This 
year, the number of personally dic- 
tiated letters by all departments and in- 
dividuals will probably reach the cir- 
culation of one million. During 1922 
the letters personally dictated, not 
counting circular or process letters, ag- 
gregated to over 822,000. 

This group of companies, comprising 
the Automobile Insurance Co., Aetna 
Life Insurance Co., and Aetna Casualty 
& Surety Co., find it necessary, in order 
to transact their many different lines 
of business, to write individual letters 
at the Home Office at the rate of fif- 
teen thousand a week. This in addi- 
tion to the many circular bulletins, 
form letters and printed communica- 
tions for the handling of policy forms, 
applications, reports, ete. 


The Mail Department 

To handle their large volume of 
mail, these companies have a thorough- 
ly equipped and up-to-date mail depart- 
ment. Most of these employees have 
had previous training at the Hartford 
Post Office and are further facilitated 
with every up-to-date mailing equip- 
ment, including machines that not only 
address and geal the mail but also 
stamp the various pieces. A _ mail 
truck is also necessary to transport the 
mail of these companies to their va- 
rious buildings. 

The company maintains a “Letter 
Writing Committee” whose duty it is to 
make a constant study of all mail 
methods and transactions for the pur- 
pose of keeping the number of letters 
at a minimum and to make recommen- 
dations for the most efficient handling 
of all mail. President Morgan B. Brain- 
ard recently circulated a bulletin to 
every Home Office and Field employee 
urging the application of courtesy and 
efficiency in the writing of letters, 
which after all is one of the most im- 
portant products of an insurance com- 
pany. 

Better Letter Contest 

The subject has always been one of 
interest to these companies. The 
Aetna Life Men’s Club managed a 
“better letter” contest in which sub- 
stantial cash prizes were offered. Dur- 
ing the contest a series of talks, lec- 
tures and instructions in better letter 
writing were applied. 

Among the recent letter writing sug- 
gestions given the Home Office by the 
letter writing committee are the follow- 
ing bulletins: 

To Dictators: 
“We wish to acknowledge” 

When a man’s wishbone is where 
his backbone ought to be, he usually 
ends up at the bottom of the heap. 
We don’t “wish” in this office to do 
anything—-we either do it or we don’t; 
that’s one thfng we can stop in our 
letter writing. Let’s do it. 

To Dictators: 

“We are in receipt of your letter” 

Of course we received his letter or 
we wouldn’t, be answering it. Why 
is it necessary to take your time and 
the stenographer’s time to tell a man 
something he already knows, or must 
know, because you are replying to 
him? Let’s cut that out and get to 
the point. 

To Dictators: 
“We sincerely trust” 

How many times when we say that 
do we really mean it? About the 
only time I know when we sincerely 
trust a man when we sell him coal 
on open account. That is the most 
sincere evidence of trust that I know. 





ARTHUR J. MIDDLETON 


SPECIAL AGENT 
NEW YORK STATE 


124 E. GENESEE ST. 
SYRACUSE, N. Y. 











HE Annex idea is unfair to the 

agent. By setting up unneces- 

sary competition within limited 
zones, it reduces his legitimate prof- 
its. Thereby in the end it weakens 
the agency system, striking at the 
first essential of true public service— 
substantial, trained, expert agents. 


“No Annexes” is the expressed policy 
of the Central Fire Insurance Com- 
pany of Baltimore. We believe that 
this means success and service for 
both company and agents. 


ENTIRAL 


FIRE INSURANCE 


Cc OMIPAN 'Y 
IBAILTIM OI IRIE 


Joun TP. Lauper, Pres. Cras. H. Kopreiman, V. Pres. Cuas. H. Rotoson, Jr., Secy 





SURPLUS TO POLICY HOLDERS $1,640,758.05 


Report by Insurance Department of Maryland, for 1922. 


“The Company adjusts and settles ils losses 
promptly and with justness and fairness.”” 











HERBERT M. BENJAMIN 


SPECIAL AGENT 
PENNSYLVANIA 


205 WALNUT PLACE 
PHILADELPHIA, PA. 











If we don’t mean that let’s not say it. 
To Dictators: 

“Trusting,” “Hoping,” “Thanking” 

Any one of these words when 
merged with “Yours truly,” weakens 
the last paragraph of your letter. It 
can’t help but do so; it’s an anti- 
climax, and the last paragraph of 
your letter ought to carry the punch. 

Make the climax and then do not 

weaken it by sloughing off at the 

end. 

Pertinent to the subject, the follow- 
ing is taken from an issue of the Aetna 
Affiliated Companies Home Office 
house organ: 


How To Avoid the Waste Basket 

Letters are much like human beings. 
They are either rich, poor, middle-class, 
or entirely destitute. You can acquire 
betterment in letter writing in the same 
manner that you achieve improvement 
in the acquisition of wealth, in knowl- 
edge, finance or health. Poor letters 
can be made “worth something,” but 
only through the cultivation of the neec- 
essary fundamentals. Letter wealth 
cannot be inherited or found, it must 
be cultivated. 

Following is a list of the causes most 
commonly responsible for the delega- 
tion of so many letters to the Home for 
Crippled Correspondence—the Waste 
Basket: 

1. Failure to inculcate the spirit of 
accurate, efficient, and good-humored 
service to policyholders and agents. 

2. Failure to secure the “personal 
touch.” 

3. Failure to classify readers. 

4. Disregard of possible future deal- 
ings with your correspondent. 

5. Lack of diplomacy. 

6. Emphasis on “Il” and “we” instead 
of “you.” 

7. Undue haste. 

8. Extravagance of expression. 

9. Wrong enclosures or absence of 
enclosures referred to in letter. 

10. False inducements. 

11. Dilatory replies. 

12. Use of unintelligible insurance 
terms when writing to policy holders 
direct. 

13. Abuse of such phrases as “per- 
sonal,” “important,” “attention of,” ete. 

14. Referring to a former letter in- 
stead of repeating the information re- 
quested. 

15. Use of stereotyped, stilted, exag- 
gerated, obscure or outworn words and 
phrases. 

16. Assumption of a suspicious atti- 
tude. 

17. Ignorance of human nature. 

18. Mere repetition of old arguments 
(particularly in follow-up letters). 





REVERSES FRAUD CASE 


Supreme Court Holds That Creditors 
Have No Rights In Policy If 
Assured Violates Same 
The Supreme Court of New York 
State has taken the opposite view of 
Justice Meyer of the City Court in the 
Admirable Shirt Company fire loss 
litigation in holding that the fraudulent 
acts of the assured did void policies. 
Justice George V. Mullan held that the 
theory that the creditors ought to re 
cover because of their ignorance of the 
assured’s fraudulent acts had no foun- 
dation, that the policy was by its terms 
voided by the fraud of the assured, 
and that no right of any kind remained 

in the creditors. 

Such a reversal of the previous de- 
cision is of distinct pleasure to fire and 
marine underwriters who thus believe 
themselves safe again from paying 
third parties on claims tainted with 
fraud by the assured. 





BUY ALLEMANNIA STOCK 

Crum & Forster, metropolitan agents 
for the Allemannia Fire, have purchased 
a substantial interest in the company. 
However, it is stated that this does 
not mean any change in the manage- 
ment of the Allemannia or that the 
company will become one of the Crum 
& Forster group. The Allemannia has 
an excellent record financially. 
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The Hartford trade- 
mark on a policy of 
insurance is a Seal of 
Certainty that stands 
for many things in 
é j the way of service and 





security that are not 
written as a part of 
the policy contract. 
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Hartford Policies protect against 


the Ruthless Hands of Riot 


commotions cause 
the melting pot to boil 
over. These disturbances 
are a constant menace to 
industry and_ business. 
Now is the time to sell 
Hartford policies covering 
Riot and Civil Commotion. 
Now is the time to find out 
how well equipped the 
Hartford Fire Insurance 
Company is to handle your 
business. 


Our country’s population civil 
is a mighty mixture of 
men; a great melting pot. 
Men of every creed and 
color mix—or else they 
don’t. Tulsa, Oklahoma, 
Herrin, Boston, Chicago 
and Denver—these are a 


few chapters from the 


grim record of destruction 
which follows when race 


riots, labor strikes, and 


HARTFORD FIRE INSURANCE CoO. 


HARTFORD, CONN. 


The Hartford Fire Insurance Co. and the Hartford Accident & Indemnity Co. 
write practically every form of insurance except life. 


Eastern Department and 
Home Office 


HARTFORD FIRE INSURANCE CoO. 
Hartford, Connecticut 


Southern Department 


W. R. PRESCOTT, Gen’l Agent 
Trust Co. of Georgia Bldg. 
ATLANTA, GA. 7 


Western Department 


DUGAN & CARR, Gen’! Agents 
39 So. La Salle St., Chicago, III. 


Pacific Department 


DIXWELL HEWITT, Gen’! Agent 
Hartford Bldg., San Francisco, Cal. 
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Richmond Convention 
Was Social Affair 


MOMENTOUS LEGISLATION 


Insurance Commissioners Want to 
Know How Acquisition Cost 
Agreement is Going 


NO 





From the legislative viewpoint the 
meetings of the National Convention of 
Insurance Commissioners in Richmond 
last week recalled the title of one of 
Oscar Wilde’s ingenious comedies, “A 
Woman of No Importance.” Nothing 
of much importance happened as the 
convention was more of an inventory 
than anything else in which the various 
commissioners checked up past activi- 
ties. The acquisition cost bomb which 
it was thought would explode with a 
heavy detonation turned out to be al- 
most a dud and if any commissioner 
felt before the Richmong@ convention 
that his departmental feelings had been 
outraged he kept mighty quiet about 
it while in Virginia. Not only that, but 
a resolution was adopted asking for 
more information as to how the Stod- 
dard agreement made in West Forty- 
Second Street is being carried out. 
This is the agreement that some of the 
departments in smaller states have 
been discussing in letters to each other, 
sometimes on the theory that New 
York State is trying to be a czar. The 
sentiment at Richmond seemed to be 
hinged on whether the czar is still on 
his throne; in other words, is that 
agreement being carried out? 

Button Raps Committeemen 

The only red pepper in the conv ntion 
was the comment made by Commis- 
sioner Button on the fire insurance 
committee to which at Swampscott last 
summer was referred a tentative cen- 
tral rating organization plan some- 
what similar to one that has been 
adopted in workmen’s compensation in- 
surance. Many underwriters see im- 
practical aspects in this scheme know- 
ing that fire insurance and workmen’s 
compensation insurance are not twins 
—one being a voluntary blonde and the 
other a compulsory brunette—and none 
of the members of the committee 
showed up as there was no progress or 
possibly anything else to report. This 
was exceedingly distasteful to Commis- 
sioner Button, father of the proposed 
central rating conference organization 
plan, and he unburdened himself of 
this comment: 

“T am greatly disappointed in the 
work of that committee and its person- 
nel. I'll say of John B. Morton that he 
is a real he-man. ‘But I am afraid that 
some of the others are very reaction- 
ary.” 


of “Jimmie” 








North British & Mercantile agents; 
two others at the 
Mallalieu, manager of the National 
Board, and Ff. W. Koeckert, assistant 
United States manager of the Commer 
cial Union, had gone home, their errand 
in Richmond being accomplished. 
This errand was in reference to the 
actuarial bureau of the National Board. 


and 
convention, W. & 


It is desired that there be more con; 
centration on classifications. There 
are more classifications in fire insur 


ance than there are languages in India 
or blue shoes on Broadway, and what 
is wanted is that everybody entered in 
the classification marathon dance in the 
same direction so that both commis 
sioners and underwriters will not have 
to send over to Edinburgh for some fire 
insurance actuaries in order to inter 
pret loss statistics. The actuarial 
bureau of the National Board is cap 
ably run, knows what it is doing and 
has a playground big enough so. that 
everybody can play on its ground and 
follow its rules. 
The Fascinated Life Delegation 

Speaking of the Commissioners’ con 
vention fans—the lads who follow the 
department heads from city to city, 
help them weep in their distress or 
laugh with them in their anecdotage, 
most of them at Richmond belonged to 
the life insurance fraternity, although 
life insurance is about as important a 
part of these conventions nowadays as 
poker is in a meeting of the executive 
committee of the Ladies’ Aid Society; 
and why there should be so many life 
men at these conventions is quite a 
puzzle. They are persons who are 
entitled to everybody's admiration be 
cause of their rare fortitude and 
patience. 

People looking for novelties should 
be willing to travel as far as the 
Pacific Coast just to see the life insur- 
ance contingent at a commissioners’ 
convention look fascinated, enthralled, 
bewitched when the commissioners are 
discussing some such subject as 
Schedule Z, workm:n’s compensation, 
or the Hague Rules in marine insur- 
ance; or underwriting profit for fire In- 
surance. companies; or surety bond 
company amortization. Looking at the 
life insurance men so engrossed at 
something which does not concern 
them, such commission rs as Me Mahon, 
South Carolina; Miller, District of 
Columbia; and White, West Virginia, 
get so “het up” with the mere physical 
compliment of the audience that they 
make a couple of additional speeches. 
When word gets back home to South 
‘arolina, District of Columbia and 
West Virginia of what fine oratorical 
talent their insurance departments har- 
bor they will be bidding for the next 
world’s fair or som thing. In addition 


fine opposition addresses it drew. The 
Miller resolution enabled several of the 
talkers to unload some mighty good 
urguments against state insurance. The 
best was that of Mr, White, of West 
Virginia. 

Compulsory Auto Insurance Talk 

Several good speeches also resulted 
from Commissioner Button’s suggestion 
that “before an owner of a car could 
obtain a license he be compelled to in- 
sure his car.” Everybody agreed be- 
cause the injured pe~ties are now in an 
unfortunate position as neither they 
nor their estates can collect so heavily 
or so often as they should, but, never- 
theless, some of the commissioners 
didn’t cotton to the Button plan, which 
is also the Miles Meander Dawson plan 
and (in another form) was introduced 
in the New York legislature by Senator 
Straus. 

In a retrospect of the con¥ention, 
Commissioner Button stands out as the 
star. Nearly everything in the way of 
a novelty originated with him and on 
the social side he entertained the en 
tire Convention at his home, which is 
situated across the street from a cathe- 
dral, and the scholarly bishop 
over to the Button domicile to 
the insurance dignitaries. 

One of the best talks during the con- 
vention was Commissioner Button's 
oxplanation of why he decided to re- 
quire insurance bills to be paid in 
sixty days. He said he was tired of 
running a collection agency. The 
credit situation had gotten so bad that 
during the last of the year specials de- 
voted a large part of their time collect- 
ing balances and the department was 
constantly being asked by somebody 


came 
meet 


for assistance. Three or four states 
have followed the Button lead on 
credits, but there are some. states, 


notably Ohio, who will not do so. 
Says One Company Should Own An- 
other If It Wants To 

A resolution of Superintendent Stod- 
dard giving an expression of opinion 
that companies can own other com- 
panies was passed. He had in mind 
particularly New York fire insurane3 
companies. In this state a company 
can’t buy another company except 
through a round-about way. The super- 
intendent thought that this placed New 
York companies at a disadvantage 
which he wanted removed. There was 
a request that there be inserted in the 
Stoddard resolution the words: “other 
than life insurance,” because of the 
talk throughout the West heard in con- 
nection with the purchase by com. 
panies of other companies; but the 
superintendent said each commissioner 
could handle his own problem when it 
came up to him. 


No Mansfield Swan Song 


TO DEFINE SOLICITOR 
Joe Button, of Virginia, Meets Local 
Agents on Question of Brokers, 
Agents and Solicitors 








On invitation of Commissioner But- 
ton, the executive committee of the 
Virginia Association of Insurance 
Agents met in conference with him last 
Saturday in Richmond for the purpose 
of discussing the distinction between 
agent, broker and solicitor, as _ the 
terms apply to the insurance business. 
It was agreed that the terms agent and 
broker were well enough defined al- 
ready. As for the term solicitor, mem- 
bers of the committee were of the opin- 
ion that it should be applied only to a 
person actually in the insurance busi- 
ness and giving his full time to the 
work. 

Commissioner Button inclined to the 
same view and indicated that he would 
probably promulgate a ruling at an 
early date setting forth his definition of 
a solicitor and requiring all applicants 
for a solicitor’s license to fill out a 
questionnaire so that it may be deter- 
mined just what their status and occu- 
pation are. It is anticipated that the 
questionnaire will be prepared’ in 
time for the annual issuance of licenses 
in July 1. 

The committee members also took up 
among themselves the question of time 
and place for this year’s annual meet- 
ing of the association. June 19 and 20 
was fixed as the time. The place will 
be determined later. It is thought like- 
ly that Richmond will be chosen. 





N. F. P. A. MEET IN CHICAGO 





Many Important Subjects As Texts For 
Committee Reports; Present Officers 
To Be Re-elected 





The twenty-seventh annual meeting 
of the National Fire Protection Associa- 
tion will be held next Tuesday, 
Wednesday and Thursday at the Hotel 
Drake in Chicago. Among the impor- 
tant reports to be considered are those 
of the following committees; public in- 
formation; fire prevention week; fire 
department cooperation; automatic 
sprinklers; fire pumps; gases; inflam- 
mable liquids; dust explosions; motion 
pictures; protection against lightning; 
building construction; marine fire haz- 
ards; and docks, piers and wharves. 

Unless indications fail President H. 


O. Lacount will be reelected to his 
office along with his brother officers. 
The nominating committee has slated 


Mr. Lacount for president, Rudolph P. 
Miller for vice-president, Dana Pierce 
for second vice-president, and Franklin 
H. Wentworth for secretary treasurer. 
All are office-holders today. Albert T. 


to other compliments Miller is the only Commissioner Mansfield did not Bell is renominated as chairman of the 

commissioner who can chew a cigar make a swansong address. This was executive committee. As new mdm- 

There weren’t any fire insurance peo- and talk at the same time. His sug- because some of the commissioners bers of that committee, to hold office 

ple on hand to hear this as O. B. Ryon gestion that the insurance commis- thought he would be continued in until 1926 the following are named: 

had gone out for a moment to inquire sioners’ convention incorporate was _ office. By Wednesday afternoon it was William S. Boyd, Chicago: E. R. Hardy, 

Dunne how the reinsur- splendid, not because the commis- known that the Connecticut governor’s New York; J. V. Parker, Chicago; C. 

ance business was getting along; and sisners should be incorporated (they appointee, Colonel Dunham, had been UL. Scofield, Montreal; and Wm. F. 
Chauncey Miller was calling upon the  shouldn’t and won’t) but because of the confirmed. Steffens, New York. 
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Commissioners Hear 
Discussion on Credits 


FOR AND AG AINS ST BUTTON RULE 


Text of Virginia Ce ommissioner’s Letter 
to Insurance Companies on 
Subject Given 

At the Richmond 
commissioners 
was given to the 
attitude of 
enforcing 
proval ot 


convention of the 
considerable attention 
subject of credits, the 
commissioners relative to 
sixty day payments and ap- 
and opposition to the em- 


phatic position of Commissioner But 
ton, of Virginia, on the subject. It 
develops that three or four commis 
sioners have followed Colonel Button’s 


time 
must be 
departments are 
ularly Ohio. Anyway, 
Button outlined exactly what he had 
done on the subject and presented to 
the commissioners the text of the docu 
ment he sent to the companies, which 
follows: 


lead in limiting the 
ol premiums 
of the 


when payments 
made, but some 
opposed, partic 
Commissioner 


Or nd after February 1, 1923, premiums tor 
urance upon life, person and = property ot 
kinds issued by stock and mutual insur- 
pare ind recipror il and inter- 
ura r exchange classifies generally as 
Life, bis ind Marine, Casualty or Miscellan- 
eou must be paid within the maximum credit 
pe 1 get forth belo under the general head- 
s “Life Companie and “Bire, Marine, Cas 
ty and Miscellaneous Companies.’ Such 
payment may b made either in ca h, or by 
note dated within the said maximum credit 
| 1 and bearing interest from such date at 
the rate ol 6% per annum. 


Penalty 


Violation of this ruling, by extending eredit 


| nd the maximum credit period without in 
= ll be co lered by thi Department 
newest: ng, in vlation oft the provisions of 

m 4222, Con “ig of Virginia, 1919, and the 


mpany or agent extending such credit 

subject to the penalties set forth in Sections 
1223 and 4235, Code of Virginia, 1919. 

Companies are requested to notify all of their 


igents licensed in Virginia of the provisions 
ot this ruling, and of the penalty for violation 
hereof, such penalty consisting of a fine of 


hundred to five 
1 ollense, and 


Irom one 


dollars for 
license. 


hundred 
revocation ot 


Life Companies 


\ll policies of life insurance must be deliv 


red within sixty days from date of issue or 
of examination, which ever may be the rule 
f the suing company, and payment must be 
nade on delivery, either in cash, or, if a note 
be taken, by note dated within the sixty day 


period and bearing interest from such date at 
the rate of six per centum (6%) per annum 
Ih is in accordance with a genera] provision 
f the lif insurance contract, which states 
that such contract shall not be effective until 


the delivery of the policy and settlement of the 


first premium thereon Nothing herein con 
tairmved 1s intended to suggest a waiver of the 
policy conditions, nor to prevent any company 


from exacting terms of settlement less liberal 
than herein required, provided there is no dis 
crimination between policyholder 


Fire, Marine, Casualty and Miscellaneous 
Companies 
remiums for insurance on all risks genet 


illy classifed as Fire, Marine, ¢ 
Miscellaneous, must be paid on on 
fifteenth (Sth) day of the second month su 
ceeding the month in which the policy or con 
tract or any renewal thereot 1s etlective 
Paynrent may be made in cash or by note 
bearing interest at the rate of 6% per annum 
Exceptions 

Premiums for fire 
written on the installment note 
the interest is included in thi 
the premium, and 
uurt bonds are 
ot this ruling. 


asualty or 
before the 


farm risks 
plan, when 
computation of 
premiums for judicial o1 
excepted from the provisions 


Insurance on 


Explanations 


Life. (a) If a note be given for sixty days 
dated as of the date of examination, no in 
need be charged, but interest must be 
charged on all renewals of the note 

(b) If a note be given for sixty days 
after medical examination, inter 
est must be charged thereon for thirty days 

(c) If delivery of policy cannot be made 
in sixty days from date of issue or of exam 
ination, applicant must be re-examined and 
policy dated as of such date of re-examination, 
in which case sixty days credit from such date 
f re-examination may be allowed; or, if policy 
bear original date of issue, interest 


must be 
charged for the period from the end of the 


dated 


with 


sixty day period to the date of delivery of 
policy. 

(d) If policy is dated back prior to date of* 
medical examination, provided age of appli 
cant does not change, sixty days credit from 


date of such examination may be 

Fire, etc (a) The 
apply to all business 
fective on and after 


allowed 

provisions of the ruling 
written or renewed, e 
February 1, 1923 


(b) Where the 15th day of the month fialls on 
Sunday or on a legal holiday, the 16th day of 
the same month shall be considered as the 


last day of the 


credit period. 
(c) As an 


example, to explain the operation 


of tthe ruling, the premium on a policy, written 
or renewed, effective during the month of 
March, must be paid either in cash or by in 


terest bearing note on or before 


the 15th day 
of May. 


(d) It is not intended 
tained in the ruling be 
the policyholders in all 
tage of the full credit 
Companies, Agents, or Local Board or Asso- 
cations of Agents from exacting terms of set- 
thement less liberal than herein required. 
Prompt collection of premiums is to be com 
ne nde d. 


that anything con- 
construed as allowing 
cases to take advan 
period, nor to prevent 


Stickers or Slips 

It is suggested that life insurance compa- 
nies furnish their agents with printed slips 
reading in effect as follows 
“Under a ruling of the Commissioner of In 
surance of Virginia, the premium on this pol 
icy must be paid on its delivery and within 
sixty days from date of issue of contract. Ex 
tension of credit beyond this period without 
interest constitutes Rebating on the part of 
the Agent placing this insurance. This 
violation of the Jaws of Virginia, and the 
will be punished for such violation by 
from, one hundred to five hundred dol 
irs, and by revocation of his Certificate of 
Registration. 

In the case of fire, 
miscellaneous insurance companies, it is sug 
gested that the printed slips or stickers real 
n effect as follows: 

“Under a ruling of the ¢ 
urance of Virginia, the 
icy must be paid on ov 


marine, casualty and 


ommissioner of In 

premium on this pol 
before the fifteenth day 
of 19... Extension of credit beyond 
without interest, constitutes rebat- 
ing on the part of the agent placiiy this in 
urance Nis is a violation of the laws of 
agent will be punished for 
such violation by fine of from one hundred to 
five hundred dollars, and by revocation of his 
Certificate of Registration.’ 

These slips or stickers may be 
policyholders upon delivery ot 
be attached to bills or st 
thie gent 
i Jet 


furnished 
policies, or may 
autements sent out by 
Pheir use is not mandatory, but 
entirely to the discretion of the on 


pany or the apent 

Extracts From the Code of Virginia 
Section 4222, in part—*No insurance corpora 
fion or agent thereof shall pay, or allow or 


offer to pay, or allow as an 
iny person to insure, any 
or any special favor or 
the dividends to accrue 
ducement whatever not 
Section 4223, in 


taducement to 
rebate of premium, 
advantage whatever in 

thereon, or any in 
specified in the policy’ 
part—‘Any company, or of 
ficer, Or agent of any such company, legally 
admitted to do business in Virginia, violating 
any of the provisions of the preceding sections 





shall be punished by a fine of not Jess than 
one hundred dollars nor more than five hun 
dred dollars for each offense; and when any 
uch company shall have been found to have 
so violated said section, upon the first of 
lense, its license to do business in this state 
shall also ....... be suspended by the Stats 
Corporation Commission for a period of ninety 
GEV Ris cses0n 2d 
Section 4235, in part—‘ ..the Commissioner 
of Insurance "may aa aee at any time that 
it may come to his knowledg re that any agent 
-has been guilty of rebating,...... _ 
or has violated any of the provisions of Sec 
tion 4222 of the Code of Virginia, revoke or 


suspend the 
agent.” 


certificate of registration of such 


NEW RICHMOND AGENCY 

Herbert B. Race, manager of the fire 
insurance department of the T. Gar- 
nett Tabb ageney in Richmond, Va., 
for the last three and a half years, 
will leave the agency June 1 to enter a 
partnership with Ivey L. Arrington, 
who has been local agent at Richmond 
for the Home, of New York, for nearly 
twenty years. The firm will handle 
general lines, brokering those that are 
not written by the Home. 
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VICE to its LOCAL AGENTS 


sign of good insurance 
T. A. LAWLER, General Manager 

















COLUMBIAN NATIONAL 
FIRE INSURANCE COMPANY 


Built on its REPUTATION of SER- 


The sign of the COLUMBIAN NA- 
TIONAL backed by its integrity is the 
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Shirt Company Loses 
Before Supreme Court 


FRAUD DOES VOID 


POLICIES 





Justice Mullan Holds That Company, 
Although Bankrupt, Was Acting 
Under Own Authority 





Supreme Court Justice George V. 
Mullan last week dismissed the com- 
plaint in the action brought by Francis 
L. Kohlman, Harry Bruce and Ben- 
jamin Frank, as trustees in bankruptcy 
of Admjrable Shirt Co. Inc., against the 
Insurance Company of North America. 
This action. grew out of a fire on Au- 
gust 18, 1920, in the premises of the 
Admirable Shirt Co. Inc., at 41 West 
14th Street, New York City. Two 
weeks ago, in a similar action tried be- 
fore the Honorable Abraham C. Meyer, 
in the City Court of the City of New 
York, it was held that the plaintiffs 
were entitled to a recovery. 

David Orland, as treasurer of the 
Admirable Shirt Co. Inc., presented 
proofs of loss to forty-two insurance 
companies in the City of New York, In 
this district claiming that at the time 
of the fire his company had merchan- 
dise valued at $158,000 in the place 
which was totally destroyed. The Fire 
Department responded to the alarm 
and found that the fire was confined to 
a stock room of limited area and it was 
goon extinguished. Notice of loss was 
served upon the companies and Allen 
Ek. Clough, secretary of the loss com- 
mittee of the New York Board of Fire 
Underwriters, appointed George R. 
Branson to investigate and assume 
charge of the loss. An investigation 
was undertaken by District Attorney 
Zanton which resulted in the indict- 
ment of Orland for filing a false and 
fradulent fire insurance claim. Or- 
land was tried before the Honorable 
Edward R. Finch, Justice of the Supreme 
Court and a jury by Hugo Wintner, as 
sistant district attorney, and the trial 
resulted in a conviction. The defen- 
dant, Orland, thereu»on confessed that 
he had presented false and fraudulent 
statement to the Insurance Companies 
and he was sentenced to the peniten- 
tiary for three years but sentence was 
deferred through good behavior and 
upon his giving evidence as to the 
falsity of the claim in any court there- 
after. 

Plaintiffs’ Theory 

The theory, upon which the  plain- 
tiffs sought to recover, was that at the 
time of the fire, the insured, the Ad- 
mirable Shirt Co. Inc., was insolvent 
and that the actual loss sustained in 
the fire constituted a fund for the bene- 
fit of creditors, their right to which 
could not be affected by the fraud of 
the corporation but that they still 
might recover from the insurance com- 
panies the value of the merchandise in 
the premises at the time of the fire 
which was conceded to be approxi- 
mately $50,000. 

Judge Mullan held that this theory 
had no foundation and that the policy 
was, by its terms, avoided by the fraud 
of the corporation and that no right, of 
any kind, remained in the creditors 
and in dismissing the complaint de- 
livered the following opinion: 

“I have examined the authorities 
cited to me by \plaintiffs’ counsel, and 
the memorandum that was handed up. 
If I understand the theory upon which 
the plaintiffs rest their claim it is pre- 
dicated upon the supposed co-operation. 
or the result of the supposed co-opera- 
tion of two doctrines of law. The first 
doctrine is the rather familiar one, as 
to the legal status and condition of the 
capital and assets of an insolvent cor- 
Doration. The other one is the doctrine 
of agency ex necessitate. The conver- 
Bence of these two doctrines, it is 
Claimed, leads to this result: that be- 
cause of the insolvency——and I will as- 
sume that the- Admirable Shirt Com- 
baby was insolvent at the material 
times, that is to say, at the time the 


false proof of claim was made—because 
of that insolvency, Orland, although an 
accredited officer of the corporation, 
also was an agent ex necessitate, and 
that as such agent a false and improper 
act committed by him was not binding 
upon his principals. 

“T think the theory, if not fantastic, 
is at least untenable. I do not believe 
that a real agent can ever be also, at 
the same time, an agent ex necessitate. 
However that might be, I do not be- 
lieve that ‘could be possible in this 
case. Although in a certain sense and 
for certain purposes, the capital and 
assets of an insolvent corporation are 
a trust fund for the benefit of stock- 
holders and creditors, the corporation, 
while continuing to do business, is a 
pulsating, living, existing thing. 

“Tt can only act through its bodily 
organs, which are its directors and 
officers, and it would be an anomaly for 
those necessary organs and agents of 
the corporation to be acting, keeping 
the corporation alive, and yet that their 
acts could be disowned at the request 
of persons indirectly concerned in the 





NEW SLOGAN 
The Home offers this slogan: “He 
who sells rain insurance, as well as he 


who buys it, insures himself against a 
rainy day.” 
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management of the affairs of the cor- 
poration. I hold that Orland, in pre- 
senting this concededly false and frau- 
dulent proof of claim, acted for and 
bound the corporation which he repre- 
sented. It seems to me, if 1 am right 
in that regard, it follows as a matter 
of course that the complaint must be 
dismissed.” 

The Insurance Companies were rep- 
resented by Fox & Weller, attorneys. 





TELLS OF ASSOCIATED COMPANIES 
The “Hartford Agent” printed an in- 


teresting article on the Associated 
Companies in its last issue. This is 
the seven company group’ which 


handles coal mine compensation insur- 
ance. Bruce Butterfield is general 
manager of the Associated Companies. 


NEW ENGLAND AGENTS MEETING 

The New England State Associations 
of Insurance Agents will gather at 
Bethlehem, New Hampshire, on June 
26, 27 and 28, for the second annual 
joint convention. The Maplewood Club, 
which will be the headquarters for the 
convention, is situated in the heart of 


the White Mountains and so an ideal 
spot for an insurance meeting in the 


summer time. It is estimated, accord- 
ing to the number of reservations al- 
ready received, that more than 800 
members of the several associations 
will be present when the opening ses- 
sion of the convention starts. 





The People’s Fire, of Frederick, Md., 
has commissioned William B. Marker 
for Philadelphia and vicinity. 
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Misbehave, 


HENRY EVANS, 


CHICAGO 





Chairman of the Board. 


Of Course You Know-- 


what rent insurance is. You also realize the importance of tornado 
and windstorm, use and occupancy and trip transit, but do your 
clients understand these coverages? 


Whether you solicit in a city of one hundred thousand or in 
a country town of seven hundred, you can increase your income 
by boosting your side lines and explaining how property should 
be covered for complete protection. 


Advice on any cover is yours for the asking. Fidelity-Phenix 
special agents are paid to answer questions, and the Advertising 
Department at the Home Office offers the valuable assistance of 
such side line pamphlets as: “Certified Rents,” “When Sprinklers 
“Desolation,” “Yours? Was It Insured?” and “Every 


Day of Your Life.” Copies of each will be sent upon request. 


FIDELIT Y-PHENIX 
FIRE INSURANCE COMPANY 
Eighty Maiden Lane, New York, N. Y. 





“ AMERICA PORE 


Cash Capital: Five Million Dollars 
MONTREAL 


Cc. R. STREET, 
President. 


SAN FRANCISCO 
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Kynes on Brokerage 
Department Functions 








ARTICLE BY NEW YORK MAN 
Work of Departments Now in _ Its 
Infancy; How Agency Force 


is Helped 
and service de 
insurance com 


“brokerage 
partments” of the fire 
panies are in their infancy is the 
opinion of F. H. W. Kynes, in charge 
of the Fireman's Fund agency broker- 
age departinent in New York. He has 
written an article about the functions 
of the department which that company 
publishes in its agency paper. 
“It is a fact that brokers in 
cities will always continue to 
business in agents’ territory,” he points 
out, “and that they will place it with 
the company offering the best service 
and evincing a desire to extend every 


That the 


large 
control 


courtesy to the broker... This cannot be 
done through any better medium than 
a brokerage department.” 

Continuing Mr. Kynes says: 

There are also many other services 
rendered by such a department which 


make it imperative upon a Company to 


maintain a clearing house of this 
character. 

In the first place, many of the com 
pany’s representatives in the agency 
field (particularly those wide-awake 
and prominent agents in other large 
communities) control desirable busi 
ness themselves, which, as it does not 
come within the confines of their 


agency territory, they are compelled to 
place as brokers. On this class of busi 
ness they must look to the service or 
brokerage department to aid them = in 
the same manner as the city broker 
does. It is surprising how readily 
these same agents in this capacity turn 
to the brokerage department for aid, A 
wellorganized department has no diffi- 
culty in handling this business as 
readily as it does the out-of'town bust- 
ness placed by metropolitan brokers 
and sent to agents. 
What Department Does 

It is possible to set forth a few of 
the functions of the department: 

Binding of country-wide business. 

Securing information as to rates any- 
where in the world. 

Securing of state license blanks or 
certificates for brokers where neces 
sary. 

Securing schedule 
rious bureaus. 

Soliciting business at 
agents. 

Aiding agents in many instances to 
adjust premium complications arising 
between themselves and the brokers. 

There is no question but that the 
Brokerage Departments have come to 
stay. Criticisms of their methods are 
a healthy indication, as they will aid the 
companies in making sure that these 
departments are purged of all sharp 
practices, are operated in an ethical! 
manner, in realizing that the agents’ 
interests are paramount, and that the 
Brokerage Departments are organized 
to help the agents in situations where 
they cannot help themselves; where, 
moreover, the business would be lost, 
not only to the agent but to the com 
pany itself, without the aid, of such an 
intermediary. 

The work of these departments is 
now in its infancy, but in time is bound 
to be of far-reaching importance. The 
brokerage and service departments are 
the connecting link between the agent 
and the broker and are a very valuable 
asset to both. 


ratings from va- 


request of 





NEW OFFICERS 

The officers of the Fire, Marine ana 
Liability Brokers Association of New 
York, elected at the annual meeting, 
are Robert C. Rathbone, president: 
Malcolm B. Dutcher,vicepresident; and 
George P. Nichols, treasurer Mr. 
Rathbone is president of R. C. Rath 
bone & Son; Mr. Dutcher is with 
Frank & Du Bois and Mr. Nichols is 


with Frederick B, Briggs & Co. 





FIRE PREVENTION LUNCH Club, Civic Club, Cobb’s Creek Park- 
way Home Association, Electric Club, 

Many Clubs and Associations Hear F. Heating and Piping Contractors As- 
H. Wentworth and George W. sociation, Kiwanis Club, Nicetown 
Elliott Make Addresses Boys’ Club, North Kensington Business 
————— Men’s Association, Northwest Business 

In furtherance of the movement in- Men's Association, Philadelphia Board 


augurated by the Philadelphia Chamber of Trade, Philadelphia District Associa- 


of Commerce to bring about active co- tion of Electrical Engineers, Business 
gperation of all commercial and indus- \ien’s Association of Germantown, En- 
tria! interests in putting into operation gineers’ Club, Grocers and Importers 
effectual measures for reducing fire Kxchange, United Business Men’s As- 
hazards a “Fire Prevention Luncheon” sociation, Walnut Street Business 
took place on Thursday. April 26. at Men’s Association, West Philadelphia 
the Ritz-Carlton Hotel under the joint Business Men’s Association and Wrs- 
auspices of the Members’ Council and sinoming Improvement Association. 
the Fire Prevention and _ Insurance The assemblage was addressed by 
Committee of the Chamber. secretary Franklin H. Wentworth of 

Among the clubs and associations the National Fire Protection Associa- 
represented at the luncheon were the tion and Fire Marshal George W. 
following: Business Science Club, City Ihliott. 


REDUCES CAPITAL STOCK 

The Columbian National Fire, of 
Lansing, with which the Columbian In- 
surance Co., of Indiana, was recently 
merged, represents a combined capital 
of $650,000, with total assets of more 
than $2,000,000. The surplus on hand 
amounts to $317,000, with an unearned 
premium reserve of $778,779. 

The Columbian National now ranks 
as second largest company in the state. 


One of the first pieces of business trans- 
acted by the new board of directors 
elected recently was the reduction of 
the capital stock of the company and 
the creation of a surplus from which a 
10% dividend was declared and paid to 
holders of record March 1, 1923. 








Wikeets your 


Steamer ‘San Jose” 
wrecked ona reef’ 
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life is saved- 


but your baggage ? 








She Pansies Prince’ on the 
rocks of the St Lawrence 















Never before were so many reservations being made for 
Steamship and Railroad Accommodations 








Everybody Travels Somewhere, Sometime 
Everybody is a Prospect for Travel Insurance 








New folders, suggestions, Broad Policies, for your use Now— 
ahd before your prospects go unprotected. 





76 WILLIAM STREET, NEW YORK 








THE PENNSYLVANIA FIRE INSURANCE COMPANY 
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National Calls Alton 
To Home Office Duty 


tal WAS NEW JERSEY STATE AGFNT 

















re 
nd Succeeded By P. G. Burleigh, Who 
oa Will Have Special Agent 
Corey as Assistant 

1k P 

rn. C. Alton has been appointed 
ite. agency superintendent at the home of- 
NS- fice of the National of Hartford, where 
ors he will aid in supervision of the com- 
of pany’s business in New Jersey, south- 
and ern New York, West Virginia and Dela- 
ha ware. 
L to Mr. Alton has been with the National 


for sixteen vears; is a graduate from 
nae the home office, becoming special agent 
y in the Suburban New York field. In 
1918 he was given charge of New Jer- 
sey. The company says of him in a 

» ' letter to agents: 

“His promotion is well deserved and 
comes aS a result of his loyalty, ability 
and hard work.” 

P. G. Burleigh, for four years asso- 
ciated with Mr. Aiton in New Jersey, 
succeeds him as state agent. Special 
Agent Corey will act as Mr. Burleigh’s 
assistant. 











Auto Warranty 
he| | Decisions Made 


en, ME: 








® 
SENET TSY 


An automobile insured against fire 
and theft was stolen and afterwards de- 
stroyed by fire. In an action on the 
policy the plaintiff sought reformation 
thereof, on the ground that by mutual 
mistake, inadvertence and oversight of 
the parties, the car had been inaccur- 
ately described in the policy. It ap- 
peared that the agent of the insured 
told an agent of the insurance company 
where the car was and requested him to 
examine it and insure it for all it would 
carry. The agent wrote a policy de- 
scribing the car as new, instead of sec- 
ond-hand, though it had been driven five 
years, and as a 1916 model, although it 
was a 1915 model. The Arizona Su- 
preme Court, Northwestern Nat. Ins. 
Co. of Milwaukee v. Chambers, 206 Pac. 
1081 (May 26, 1922) held that the in- 
sured was entitled to reformation of the 
policy on the ground of mutual mistake. 

In answer to the insurance company’s 
contention that inasmuch as the errors 
mentioned appeared in the policy as 
warranties, their effect was to avoid the 
policy, the court said: “This might be 
true perhaps if they had been inserted 
upon the representations of the insured 
or some one acting for him, but where 
incorrect statements or facts appearing 
in a policy of insurance as representa- 
tions or warranties were not furnished 
by the insured or his agent, but ascer- 
tained by the insurer or his representa- 
tive from some other source and placed 
thereby him, they are waived as such, 
hotwithstanding their designation.” 

Failure to Read Policy 
The insurance company contended 
that the negligence of the insured in 
failing to read the policy on receiving 
it and have the errors in it corrected 

Within a reasonable time thereafter pre- 

cluded him from recovering under the 

, Darticular facts of this case. 
Y _ , On this point the authorities are not 
armonious. The Arizona Court agreed 
_ With those who-hold that the insured 
_ has the right to rely on the presumption 
that the policy he receives is in accord- 
ance with his application, whether oral 
or written. 

Company’s Agent’s Knowledge of Mort- 
gage—Question of Waiver of 
Warranty Held for Jury 
In an action on an automobile fire 
Wlicy providing that the property in- 
‘lred must not be under mortgage, and 
that the insured must be the sole and 
peonditional owner, it appeared that 
a was a mortgage on the car, but 

ere was also evidence that the insur- 
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ance company’s agent knew it was un- 
der mortgage to the vendor for part of 
the purchase money. The South Caro- 
lina Supreme Court held, Graham v. 
Standard Fire Ins. Co., 112 S. E. 88 
(April 26, 1922) that this evidence was 
sufficient to require submission to the 
jury of the issue of waiver of the war- 
ranties. 

The Court incidentally states that: 
“The provision as to chattel mortgages 
clearly refers to the perils of an inten- 
tional burning while covered by a chat- 
tel mortgage.” 





FRENCH YEAR BOOK 
The French insurance year bogk has 
been issued by the oldest of French 
insurance weeklies ‘La Semaine.” In 
uddition to details of French and for- 
eign companies, it affords much light 


regarding French legislation and judg- 


ments on insurance and re-insurance. 


THE OTHER FELLOW 





Eckhardt’s Advice For Clerks of Ac- 
counting Division of Insur- 
ance Companies 





L. H. Eckhardt, assistant secretary of 
the North British & Mercantile, in an 
article on handling an insurance com- 
pany’s accounts, printed in the “Insur- 
ance Press” said among other things: 
“Many errors may be guarded against 
by arranging the work in such a way 
that one clerk or division checks 
against the control of another. To this 


feature may be added the requirement 
that each clerk or division head should 
have a working knowledge of to just 
what extent the needs and importance 
of the ‘other fellow’s’ work depend 
upon his own operations.” 





WOMEN TO ATTEND 





Annual Meeting of Insurance Society 
of New York; Pitcher Re-Nom- 
inated For President 





For the first time women are to at- 
tend the annual meeting of the Insur- 
ance Society of New York whichis to be 
held on May 22. The nominating slate 
follows: President, Charles R. Pitcher; 
vice-presidents, John §S. Turn, Lyman 
Candee, Charles E. Case, Sidney R. 
Kennedy; secretary-treasurer, Edward 
Rh. Hardy; executive committee (three 
years) William D. Winter, Bennett W. 
Ellison, Charles L. Purdin. 





“CRITIC” MOVES 
“The Insurance Critic” has moved 
from 68 William Street to 38 Park Row. 
William E. Underwood is editor. 





“What do they think of him 


at home?” 


The answer to that question is generally an 
accurate index of a man’s real worth. 


The same test can be applied to corporations. 


At home—in the Pacific Coast States —the 
Fireman’s Fund leads all companies, both 
American and Foreign, in combined pre- 
mium income—fire, marine and automobile. 













| 
| 
| 





26 


THE EASTERN UNDERWRITER 





May 4, 1923 





Important Measures 
Pending in Albany 


AUTO, FIRE AND MARINE BILLS 
With Legislature Closing This Week 
Insurance Are Eagerly 
Watching Develonment: 


Interests 


Underwrites 


As The Eastern goes to 
press this week, several important in- 
surance bills are awaiting considera- 
tion by the State Legislature in Albany 


which 


adjourns tonight or tomorrow 
until the first of next year. These 
measures pertain to fire, automobile 
and marine insurance, and each will 
have a decided effect upon the insu 
ance business if passed. Some are con- 
structive while two, at least, are con 
sidered as pecially harmful 
The legislators have the bulk of their 


consideration 
that in one way 
wide publie attention 


time occupied now with 
of political bills, those 
or another attract 


and pull or lose votes. Insurance bilis 
have been shoved aside until the last 
moment. Whether they will be passed 
or killed in the final jam could not 
be accurately prophesied early this 


week. 

Leading among the insurance bills in 
the Albany hopper are the two measures 
relating to the changing of the system 
of taxing marine insurance companies. 
These bills*will, if passed, have a most 
beneficial influence on the expansion 
here of marine underwriting. These 
proposed pieces of legislation have met 
with absolutely no opposition and their 
passage depends wholly on whether the 
Assembly and Senate find time to con- 
sider them. 

Two of Senator Dunhigan’s bills, re 
ported out of committee and advanced 
to third reading, are expected to be de- 
feated easily when they come to a vote 
They concern amendments to the ap 
praisal and arbitration clauses in the 
»New York Standard Fire policy and are 
hotly opposed by the fire insurance 
companies Brieflv they are: 

Amending Section 2 to 5, arbitration 
law, by providing for validity of agree 
ment for arbitration of controversies 
under policies of insurance, for remedy 
in case of default, failure to name ar 
bitrator and stay of proceedings. The 
second bill adds new section 121-a to 
the insurance law providing that when 


ever a fire insurance policy calls for 
examination of insured in relation to 
the latter’s claim, the examination 
shall be completed within sixty days 
after filing proofs of loss. These bills 
are being pushed by two. ex-state 
senators, Charles ©. Lockwood and 


Abraham Kaplan. 

The Straus bill, outlined elsewhere, 
providing for compulsory automobile 
liability coverage for every motor car 
owner in the state, had not gone fur- 


ther than the Senate on Tuesday of 
this week. 

The automobile insurance bill, 
backed by the National Automobile 


Underwriters Conference, requiring 
certificates of ownership to be passed 
with every sale of a machine, was still 
in committee when this page went to 
press. This bill is described on 
another page. 





AMEND NON-ADMITTED BILL 
Senator Dunnigan’s Bill To Change Sec- 
tion 1199 Altered To Meet Ob- 
jections of Brokers 

The bill introduced by Senator Dun- 
nigan at Albany to amend the penal 
law in relation to acting for foreign in- 
surers has been changed in committee. 
\s reported out the bill reads: 

“Section 1. Section 1199 of the penal 
law, as added by chapter fifty of laws 
of 1913, is hereby amended to read as 
follows: 

“Section 





1199. Acting for 
non-admitted insurer. Any person, 
partnership or corporation, who, for 
another, in or from this state, solicits, 
negotiates, or procures, or aids or par- 
ticipates in the solicitation, negotiation 


foreign 


MORE THAN A CENTURY OF SERVICE 


RALPH B. IVES, President 


Fire 

Marine 

PN ti ceseteleyt to 
Tornado 
Rent 

Rental Value 


Leasehold 

Profits 

Sprinkler Leakage 
Registered Mail 
Parcel Post 


Losses Paid over 


Use and Occupancy 


Tourists’ Baggage 
Salesmen’s Samples 
Transit Floaters 
Automobile Truck Transit 
Explosion 

Riot and Civil Commotion 


$223,000,000 


AGENTS AT ALL IMPORTANT POINTS 


or procurement of a policy, binder or 
certificate of insurance, or adjusts a 
loss, with, for or from any insurer not 
licensed by the superintendent of in- 
surance to transact business in this 
state, and whether the subject matter 
of the insurance is or may be within 
or without the state, or who shall in 
any manner aid the transaction of any 
business for any such foreign non- 
admitted insurey, shall be guilty of a 
misdemeanor. 


“This section shall not apply in re- 
spect to marine insurance as defined 
by Section 150 of the insurance law, to 
the negotiation or procurement of poli- 
cies, binders, or certificates of insur- 
ance, or the adjustment of losses with, 
for, or from unlicensed persons, firms 
or corporations under a special license 
issued by the superintendent under the 
provisions of the insurance law, nor 
shall this section apply in respect to 
other kinds of insurance to the adjust- 
ment of losses with or for unlicensed 
insurers when the policy has been leg- 
ally obtained and the coverage thereto 





N. Y. LOSSES RUNNING HIGH 





One Leading Agency Finds No Ground 
For Cheer With Respect to 
Loss Ratio 


Some fire agencies in New York City 
are inclined to be pessimistic about the 
fire loss ratio despite the seemingly 
favorable report submitted at the April 
meeting of the New York Board of Fire 
Underwriters. There the figures 
showed nearly a 50% reduction over 
the loss figures to a similar date during 
1922 but the explanation was offered 
that as the Board participates only in 
losses where at least three or four 
companies were involved on the risk, 
many large claims are today the 
property of one company and its re 
insurers and hence not reported in the 
Board figures. 

In, the opinion of one of the leading 
fire agents in the metropolitan area 
losses are still discouragingly heavy. 
Not only the moral hazard losses but 
the legitimate fires seem to be occur- 











provided cannot be obtained in or from ying with unprecedented frequency, 
insurers licensed to transact business  ¢aysing much apprehension. Many of 
in this state. these fires attract publicity in the daily 
“Section 2. This act shall take ef- press by virtue of their magnitude, 
fect September 1, 1923.” some being accompanied by loss of life. 
weeoree " 

Chartered 1811 


FIRE INSURAN 


Newark, 


Unblemished Record 





NEWARK 


ASSETS 
$4,237,718 


SURPLUS TO POLICY HOLDERS 
$1,520,346 i 


A Company With a Continuous and 





Agents Wanted Where Not Represented 


CE COMPANY 


N. J. 


of Over a Century 





WESTERN STATES’ 
| HAIL EXPERIENCE 


(Continued from page 1) 


ing 10% of liability, the revenue ar- 
ranaged for by the state would prove 
insufficient to meet claims. The legis- 
lative session of 1923 reduced the acre- m 
age tax from three cents to one cent 
per acre. This somewhat lessens the 











penalty on those who do not want hail Tl 
protection. The rates charged hereto- subj 
fore do not conform with the hail ; 
hazards in various section of the state. bile 
“South Dakota, in 1919, put into op- com 
eration a plan similar to the one used opp 
in North Dakota. There is, a provision use 
intended to operate so as to build a brit 
reserve, and no acreage tax is levied. Equ 
The maximum of insurance is $10 per 90 
acre and some attempt was made to tor 
establish rates according to the actual stip 
hail hazard. Up to 1922 the plan ii 
operated quite successfully. If rates on 
were adequate and the plan properly e 
supported by the farmers it might give lan 
some promise of success. The season sta! 
of 1922, however, ‘was rather s«vere inst 
and it has been said that accumulated P . 
surplus was greatly depleted. ps 
“Montana, Nebraska and Oklahoma yee 
have provisions for state hail insurance gal 
upon application by the farmers. None fille 
of these, however, have met with any & the 
great degree of success. Delays in pay- - 
ment of losses and pro-rating of losses | 
have proven sources of dissatisfaction. : 
Lack of reserve fund, insufficient rates of 
and haphazard adjustments have been WE 
given as the principal shortcomings of = 
the plan in these states. _ 
“In Canada we find that the Province nal 
of Alberta wrote hail insurance from | ?™ 
1906 to 1911 inclusive, but with disas- — 
trous results. During this period the = 
experiment cost the tax payers of the or 
Province something over $480,009, . 
showing a loss ratio to premiums of | th 
close to 200%. This plan, was ‘then | 
discontinued to be superseded in 1914 | - 
by what is termed ‘Municipal, Insur- © 
ance’ conducted by a board entrusted me 
with levying rates and in general con- Fu 
ducting the business. Under this plan the 
a varying assessment has been made nha 
on all assessable lands. Finally in loc 
1917-1918 the flat levy was reduced and be 
the income supplemented by a_ sur- 18 
charge on all crop areas. The acreage bo 


levy has varied from ten cents per acre If 


in 1916 to five cents per acre under the Tal 
charges made in 1917-1918. The as- VAC 
sured is privileged to place his insur- Sp 


ance at $6, $8 or $10 per acre. In 1920 
the total liability exceeded $21,000,000 
and losses were about $850,000. Losses a 





must be paid within thirty days and the mi 
board is empowered to borrow money cle 
if necessary in order to pay losses. S80 | oy 
far all losses have been paid in full and © 7 
a moderate reserve set aside to meet © i 
future contingencies.” tot 
WI 

YORKSHIRE APPOINTMENTS vel 
a yo 

R. D. Mould To Handle New York tio 
State; E. B. Boyd, Jr., Goes To Or 
Pittsburgh Ha 

—— va 

Raymond D. Mould has been ap an 
pointed special agent for New York un 
State for the Yorkshire and the London yo 
and Provincial, with headquarters at pre 
the home office of the United States ce] 
branch, 12 Gold Street. Mr. Mould for vel 


many years has been in the underwrit- 
ing department of Frank & DuBois and 
goes into the field equipped for his 
work. 

Ernest B. Boyd, Jr., goes to Pitts 
burgh as assistant to Special Agent 
Volbrecht for the two companies for 
Pennsylvania and Maryland. He has 
had both office and field experience. 

Also effective May 1, R. L. Travers, 
of Detroit, has been appointed special 
agent for the Yorkshire for Michigan 
and Indiana, with headquarters in De- 
troit. Mr. ‘Travers. relieves Stafe § 
Agent Davey, of Columbus, Ohio, of 
Michigan, and State Agent Wells, of 
Chicago, of Indiana. Mr. Travers for § 
several years has been in the employ | 
of the Michigan Inspection Bureau, 
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“No Amount” Policy Of 
British Company 


APPLICATION AND CONTRACT 





Questions Which Applicants for Auto- 





employ @ 


mobile Insurance Have to Answer 
for British Equitable 


The “No Amount” policy, which is a 
subject of discussion among automo- 
bils underwriters in this country, some 
companies favoring and others being 
opposed to such a contract, is being 
used by several companies: in 
britain, one of which is the 
Equitable Assurance Co., Limited of 
london. That company uses policies 
for commercial automobiles without a 
stipulated amount designated in the 
policy. There is printed herewith a 
sample policy and also a sample of the 
application, or, as it is known in Eng- 
land, the “‘proposal form.” ‘This form 
starts With the name of the prospective 
insured, his address, and his trade or 


Great 
British 


application. There tollows particulars 
relative to the vehicles to be insured 


and address “where they usually are 
garaged.” The blank spaces to be 
filled by the prospective insurer are 
these: 





Makers’ Catalogued Price 
FE Registered Jetters and number. Make 
' of each vehicle, including trailers and 

type of body. Motive power. Horse 
_ power, if petrol driven. Date of manu- 
~ facture and of delivery. Makers’ origi- 
nal catalogue price. Price paid by 
prospect. Prospect’s estimate of pres- 
ent value. Weight unloaded. ‘Total 
carrying capacity. Total carrying capa- 
city of trailer. Garage address. What 
is the greatest number of the vehicles 
to be insured that will be garaged in 
the same building? 
Also, these questions: 
e What kind of tires are fitted? How 
Many employes are licensed to drive? 
Full particulars of purposes for which 
the vehicles are used and general 
hature of goods carried? Town or 
locality in which vehicle will generally 
be used? If motive power is steam (a) 
is a spark arrestor fitted? (b) Are the 
boilers insured against explosion risk? 
If not, do you desire to effect a sepa- 
rate insurance in respect of them pro- 
viding for their being periodically in- 
spected and insured? 

Deduction 

If you are willing, in consideration of 
a reduction being made in the, pre- 
mlum, to bear the total amount of all 
claims or loss arising out of one oc- 
currence the first £2/10, £5, £10 or 
£25, state which amount? 

If a passenger vehicle, what is the 
total seating capacity, including driver? 
What is the total number of motor 
vehicles owned by you? Have you or 
your drivers ever been fined in connec- 
tion with the use of a motor vehicle, 
or had your motor licenses endorsed? 
Have you previously held a motor 
Vehicle insurance? If so, state name 
and company. Has any company or 
Underwriters at any time declined 
your proposal; or required an increased 
premium or special conditions; or can- 
celled or refused to renew your motor 
Vehicle insurance; or stipulated for 
your bearing a portion of any claims 
arising under the policy? 

_ if you desire any extra benefits and 
idemnities included in the policy state 
Which. Give your record of claims 
Made on you or by you during the two 
years connection with motor vehicles. 
Give total cost of settled claims both 
damage claims and third party and 
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Standing claims. 

Copy of the Policy 

Copy of the policy follows: 
hereas acahotarsnarare (hereinafter called 
the insured) of...... carrying on the 
business of and no other for the 
Purposes of this insurance, by a propo- 
Sal which the insured has agreed shall 
deemed to be of a promissory nature 


: other claims. Give estimated cost of out- 


aud ¢ffect and the basis of this con 
tract and which is to be deemed incor 
porated herein has applied to the Bri 
tish Equitable Assurance Company, 
Limited, (hereinafter called the com- 
pany,) and has paid or agreed to pay a 


premium as consideration for the in- 
demnity hereinafter contained from 
HOO GE UNS i céancs GSN OF ockaces to 
HOOK OF tHE «<0 GAG OF cies 


The Company agrees 

That the company will, subject to the 
terms, exceptions and conditions con- 
tained herein or endorsed hereon, in- 
demnify the insured against loss, data- 
age or liability as hereunder mentioned, 
actually occurring during the period 
above set forth or during any period 
for which the company may accept pay- 
ment for the renewal of this policy; 


described in the schedule hereto and 
necessary lamps, tyres and accessories, 
whilst thereon, including loss or dam- 
age by fire, burglary, housebreaking or 
theft, but excluding accidental damage 
to tyres unless the vehicle is Gamaged 
at the same time. 

2. The cost of protection and re 
moval to the nearest repairers of such 
vehicle in Consequence of accident 
causing damage which is covered here- 
under. 

3. Liability at law for compensation 
(including law costs of any claimant) 
for death of or bodily injury to persons 
not in the service of the Insured 
caused by the use of such vehicle. 

4. Liability at law for damage (inclu- 
ding law costs of any claimant) to prop- 
erty (including animals), other than 
property of the Insured or in his cus 
tody or control, caused by the use of 
such vehicle, but limited in respect of 
any one claim or number of Claims 
arising out of one cause to the sum of 
£10,000 (including such law costs). 

Liability at law as defined in Clauses 
3 and 4 above for death, injury, or dam- 
age arising out of and during the 
operation of loading and/or unloading 
such vehiele, which shall not include 
the collection or delivery of the load 
beyond the limits of any carriage-way 
or thoroughfare. 

5. Law costs incurred with the writ- 
ten consent of the company in the de 
fence of the insured against any claim 





Just say: 


“Insurance 
Man”’— — 


the open sesame 
to every courtesy 
within our power. 





Room with de- 
tached bath $1.50 
and $2.00 





4 | Private bath $2.50 
and $3.00 


BREVOORT Hotel 
Insurance Headquarters 
MADISON ST.—East of LaSalle 
CHICAGO 
LAURENCE R. ADAMS, Sec’y & Mgr. 











| Sobrinos de Ezquiaga 


Established 1821 





GENERAL INSURANCE AGENTS 


Offer Facilities for Writing Large Lines 
in the Islands of 


Porto Rico and Santo-Domingo 
First-Class Companies 


FIRE, MARINE, TORNADO, EARTH- 
QUAKE, AUTOMOBILE, TOURIST 
FLOATER, MAIL PACKAGE, 
USE AND OCCUPANCY 
Principal Office: 

17 Allen Street 
SAN JUAN, PORTO RICO 
BEST POLICIES LOWEST RATES 














in respect of such death, 
damage. 
It is also agreed that— 

6. The insured may authorize the re- 
pair of such vehicle necessitated by 
damage covered by this policy, provided 
that the estimated cost of such repairs 
does not exceed £10 and provided that 
the company be furnished forthwith 
with a detailed estimate of the cost in 
such form as may be required. 

7. The company will at the insured’s 
request or may at its own option repre- 
sent the insured or his driver at any 
inquest or fatal enquiry and will under- 
take the defence in any police court 
proceedings in the United Kingdom in 
respect of any alleged offence by the 
insured or such driver while using 
such vehicle if any accident occurs 
which may be the subject of indemnity 
under this policy. j 
Exceptions which are not covered by 

this policy are— 


injury or 


(a) Liability arising under any in- 
demnity given or contracted by 
the insured without the written 
authority of the company. 

(b) Loss, damage and/or liability 


arising out of explosion of the 
boiler of such vehicle, and lia- 
bility for damage to any viaduct, 
bridge weighbridge, or to any 
road and/or anything beneath 
by vibration or by the weight of 
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any vehicle or load carried by 
such vehicle. 
Loss or damage arising during 
(unless it be proved by the in 
sured that the or damage 
was not occasioned thereby) or 
in consequence of earthquake, 
war, invasion, riot, civil com- 
motion, military or usurped 
power. 
Wear and tear and/or deprecia 
tion and/or mechanical fracture 
and/or mechanical breakdown 
of any part of such vehicle un 
less caused by external impact. 
Loss. damage and/or liability 
caused or arising while such 
vehicle is engaged in racing, 
pacemaking, reliability trial or 
speed testing, or is conveying 
any load in excess of that for 
which it was constructed, or 
arising outside the United King 
dom, or arising whilst any such 
vehicle is being driven by any 
unlicensed person with — the 
knowledge of the insured or of 
his authorized representative. 
Further exceptions which are not 
covered by this policy unless special- 
ly provided for by endorsement here- 
on and extra premiums paid there- 
for are— 


1038 


(d) 


(ft) Loss of use of such vehicle dur 
ing repair. 

(zg) Damage to property and/or lia- 
bility arising in respect of death 
or bodily injury caused by 
sparks or ashes from such 
vehicle. 

(h) Liability in respect of or bodily 


injury to passengers or other 
persons in such vehicle. 
Schedule 
Registered letter and number...... 
make of vehicle...... warranted used 


only for the following purposes 
motive power ..... horsepower ..... 
year of make .... no. of trailers....... 

Bonus. -A reduction will be allowed 
of 10%, calculated upon the net pre 
mium, and deducted therefrom, paid 
for the renewal of insurance on any 
vehicle in respect of which vehicle no 
claim is pending and no payment has 
been made during the preceding year 
of insurance. 


FORTY YEARS IN INSURANCE 

Charles R. Perkins, assistant man- 
ager of the North British & Mercantile 
and allied companies, received floral 
pieces from friends inside and outside 
of the office on the occasion of his for- 
tieth anniversary in the business which 
was celebrated on May 1. A staff 
Juncheon was also one of the features 
of the occasion. He is an underwriter 
of the first rank, and a friend indeed to 
hundreds of agents who have gone to 
him for advice. 


Crop Insurance Hearing 


(Continued from 


tor agents have sacrificed the compa- 
nies’ interests in order to further their 
own. Rather than have all the regular 
agents of 25 companies writing this 
class, it would be better and safer to 
select one high grade, competent and 
strictly honest man in each community 
to represent the crop writing pool (or 
company as the case may be) exclu- 
sively. Applications could be taken as 
soon as the crop is in the ground, but 
policies should be issued only after in- 
spection and favorable report, and in no 
event should liability attacu until the 
following May Ist. 
Crop Experts 

“Experienced crop experts would be 
retained as inspectors and be stationed 
at convenient points throughout the 
agricultural states, and would, as soon 
as possible, view the crops to be _ in- 
sured, make a rough survey of the land 
from a topographical standpoint, render 
a full and complete report on soil and 
weather conditions affecting that partic 
ular crop, and also on the character and 
other qualifications of the applicant. 
Such information would reach the Un 
derwriting Office in reasonable length of 
time and if the risk was satisfactory, it 
would be mapped and policy issued to 
take effect the following May Ist. In 
this way the interests of the company 
would be safeguarded and the farmer 
would still -be protected during the 
growing season. 

“In deciding the amount of insurance 
to carry, extreme care would have to 
be exercised in order to avoid the pos- 
sibility of insuring, profit. In other 
words, it would be perfectly safe to in- 
sure an actual and legitimate invest- 
ment, because every man will strive to 
make a profit over and above his outlay, 
but if a profit were assured by the mere 
taking out of an insurance policy, there 
is grave danger that the science of 
farming and husbandry would suffer by 
the actions of indifferent, lazy or un- 
scrupulous men who would rather fol- 
low the lines of least resistance and col- 
lect a profit from an insurance company 
than accumulate a competence by hard 
and honest labor. 

“Assuming, therefore, that the object 
and desire of an institution writing crop 
insurance, will be to indemnify an as- 
sured for actual financial loss only and 
not for loss of profits that might have 
accrued if the crop had been normal, 
the question of how much insurance to 
write on a given farm on acreage, as- 
sumes grave proportions. If it costs a 
farmer a given amount per acre to prop- 
erly prepare his seed bed and bring the 
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crop to maturity at the present high 
prices of labor, equipment and material, 
and the crop policy guarantees him that 
amount in actual dollars and cents, it is 
obvious that the insuring company 
would be placed in the position of guar- 
anteeing the prices of his products in 
case prices would suddenly drop. 

“Price fluctuations are violent and se- 
vere and constitute a hazard that no 
company or group Ol Companies Can al- 
fora to assume. 1, thereiore, believe 
that yield and not monetary returns is 
the iogical thing to insure. An arbl- 
trary price could be placed on each kind 
of grain insured, thereby fixing the mon- 
etary remuneration and at the same 
lime the danger of price fluctuations 
could be avoided. 

Ascertaining Average Yield 

“In order to determine how much in- 
surance to grant an applicant, the aver- 
age yield of that particular farm (or 
community) for the past 10 years could 
be ascertained and insurance wrilten 
for 75% of such average yield on the 
theory that 75% of the average ten-year 
yield should cover the actual expenses 
incurred, without requiring detailed in- 
formation as to the various charges en- 
tering into farmer’s expense statement. 
Then by applying an arbitrary or fixed 
price to the various kinds of grain in- 
sured, the policy would guarantee a re- 
turn about as follows: 

9 bushels of wheat per acre at $1.00 
per bu.—$9.00. 

5 bushels of flax per acre at $1.75 per 
bu.— $8.75. 

12 bushels of oats per acre at $0.50 
per bu.--$.00, and so forth. The above 
figures are used for the purpose of illus- 
tration only and are not intended to 
establish a basis for fixing yield or 
prices of the various grains. 

“The applicant should furthermore be 
required to insure his entire acreage 
with the company because if insurance 
were granted on each acre as a unit 
there would be a loss on every policy 
written, for the reason that every farm 
contains a few acres of waste land on 
which loss would be claimed. If he had 


page 


100 acres of wheat under the above sug- 
gested form, the company would guar- 
antee him 900 bushels of wheat at $1.00 
per bushel or $900.00. Loss adjustments 
would be simple. If the threshing ma- 
chine results show that he only raised 
800 bushels of wheat, company would 
pay him $100, but if he raised over, 900 
bushels the company would owe him 
nothing. Under this plan, the wheat dn 
several acres might prove a failure and 
yet enough would be raised on the re- 
maining acreage to return to the farmer 
the amount of money guaranteed him, 

“After all, the principal concern of the 
farmer or his creditor, is to know that 
the end of the season will at least bring 
him a return on his investment, and 
while the above plan might not meet 
with the approval of ali parties at inter- 
est, some measure of protection must 
be given to the institutions that risk 
their money in an enterprise as vast as 
this may prove to be if generally 
adopted. 

“It might be argued that the expenses 
incidental to a plan such as above out- 
lined would tend to make the cost to 
the farmer prohibitive, but under ordi- 
nary circumstances the tremendous vol- 
ume of premiums written would auto- 
matically keep the expense ratio down. 

“If, through an intensive advertising 
campaign, farmers generally could be 
taught the value of this kind of insur- 
ance and could at the same time be 
convinced that the institution assuming 
the risk was financially responsible and 
fair in its operations, the demand for 
crop insurance would be spontaneous 
and widespread.” 

Yours, etc., 
JACOB NELSON, 
Superintendent, Hail Dept., 
_ Continental Insurance Co. 





Ray Berner has been appointed resi 
dent adjuster of the newly opened 
office of the General Adjustment Bureau 
at Utica, N. Y. Mr. Berner joined the 
staff of the bureau after long service 
with the Western Adjustment & Inspec- 
tion Company of Chicago. 
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Would Have Owners 
Prove Titles to Cars 


BILL IS PUSHED IN ALBANY 





Auto Conferences Favor Measure That 
Would Render Difficult Sale of 
Stolen Autos 





Every automobile underwriter is 
watching Albany with interest, expect- 
ing the passage of the McGarry-Van 
Wagenen automobile licensing bill, 
which would require every motor car 
owner to secure within ninety days 
after passage a certificate guaranteeing 
that the possessor is the legal owner 
of the automobile. The bill was re- 
ported out favorably last week from the 
Finance Committee of the State Senate. 

This bill was introduced in the State 
Legislature early this season as an anti- 
dote for automobile thefts and a means 
for lessening general crime. It has 
been pushed actively by the National 
Automobile Underwriters Conference 
and other interests in the state. The 
purpose of the bill is to prevent the 
stealing of automobiles by compelling 
every person having a car in his pos- 
session to show a guaranteed certifi- 
cate of ownership upon demand. Fail- 
ure to do so would be punishable by a 
jail sentence. 

At present, through tampering with 
engine and chassis numbers, auto 
thieves are able to prevent the detec- 
tion of stolen machines as no one is 
forced to show undisputable evidence 
that he is the lawful owner of the car 
in question. Many have long advo- 
cated the ownership certificate system, 
similar in principle to land titles, as a 
deterrent to fraud and stealing. Under 
the bill at Albany, a small charge of 
fifty cents assures an honest owner a 
clear certificate, and likewise forces 
thieves to dispose of their cars before 
the law becomes fully operative. With 
local departments, the underwriters de- 
tective bureau and other agencies co- 
operating to enforce the law it would 
not be a difficult task to check up on 
the ownership of every car seen on the 
streets or highways bearing a New 
York State license. : 

In a statement made tothe “New 
York Herald,” a newspaper much in- 
terested in combating auto thefts, Wil- 
liam P. Young, general manager of the 
National Conference, said: 

“This bill in substance has been in 
effect in Michigan and Indiana _ for 
about two years. It has been very 
successful in that it has reduced the 
thefts of automobiles by about 50%. 
The law has just been enacted in 
Wyoming, North Carolina and Utah, 
and will undoubtedly pass this session 
of the Pennsylvania State Legislature 
at Harrisburg. It is also under con- 
sideration in California. 

“The effect, of course, is to make al- 
most impossible the selling of a stolen 
car because the law will require at the 
time of sale the official certificate of 
title of the state, which passes with the 
car. The certificate cost is fifty cents, 
which is purely nominal and which car- 
ries the cost of administration. Inas- 
much as any appropriation that goes 
with the bill will be more than met 
by the fees, it should not be looked 
upon as adding any cost to the admin- 
istration of the state’s affairs.” 

Opposition to the bill has come from 
several automobile associations, who, 
through ignorance of its workings, are 
under the impression that the measure 
would involve extra bother and finan- 
cial hardships upon them. They con- 
tend that the cost of maintaining the 
registration bureau would be an added 
burden upon owners and purchasers of 
motor cars. The entire fee would be 
fifty cents with a notary fee of twenty- 
five cents. 

This would involve the entire ex- 


BURKE AND DUMONT WITH HOME 





George H. Smith & Hicks in Final 
Dissolution; Long A Prominent 
Marine Agency 





Tuesday witnessed the winding up of 
George H. Smith & Hicks, for many 
years one of the most prominent ocean 
and inland marine underwriting agen- 
cies on Beaver Street. The partnership 
expired then by limitation, and Louis 
I’. Burke anl AHen H. Dumont joined 
the marine department of the Home. 
Oscar F. Dean has retired. 

The brokerage end of the business 
will live on through Henzell H. Gough 
and Frank L. King, in recognition of 
their faithful services for a period of 


twenty-five years. Messrs, King and 
Gough have formed an _ insurance 
brokerage firm, with headquarters at 


15 William Street where they will 
carry on. The best wishes of the en- 
tire marine insurance fraternity for 
future success go with all those who 
are leaving the old stand of George H. 
Smith & Hicks at 56 Beaver Street. 





ANOTHER COMPANY CHANGE? 

It is rumored in marine insurance 
circles that a certain prominent com- 
pany will transfer its agency connec- 
tions within the next few months. 








penditure necessary to aid owners in 
an effort to cut down on the stealing 
of cars, and protecting the prospective 
buyer of a car which was really stolen. 
The associations feel that this fee of 
seventy-five cents for a year’s protec- 
tion is too much to ask of an owner, 
and have lined themselves up against 
this protective measure which has al- 
ready been approved by virtually every 
police chief and automobile insurance 
company throughout the country. In 
states where such a law is effective 
there have been no complaints from 
automobile owners relative to the exces- 
sive cost of maintenance. 

The Merchants’ Association of New 
York has endorsed the Van Wagenen 
bill in the following statement: 

“Our study of the bill indicates that 
it is admirably adapted to the purpose 
intended, and that if it becomes law, 
it will greatly minimize automobile 
thefts. It is in no wise oppressive nor 
burdensome to automobile owners. It 
will render the disposal of stolen auto- 
mobiles exceedingly difficult. More 
over, by making thefts of motors in- 
frequent, it will reduce to a low figure 
the losses of insurance companies and 
thereby cause a very great reduction 
in the cost of automobile insurance, a 
benefit which will be greatly apprecia- 
ted by all automobile owners, constitu- 
ting a large proportion of the popula- 
tion. This association, therefore, 
heartily approves and recommends the 
adoption of this bill.” 
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CASE OF ABANDONMENT 





Clause Refusing Right of Abandonment 
Leads To Unique Case; Clause 
Is Rarely in Use 





The Association of Average Adjust- 
crs of the United States, in one of its 
latest bulletins gives particulars of a 
case where the American Merchant 
\.arine Company was sued by the Lib- 
« ty Sand and Gravel Co., Inc., in con- 
rection with insurance of a dredger in 
New York and Long Island Sound. The 
cyredger sunk and the underwriters con- 
t nded this was due to unseaworthiness 
\ hich was excluded from the policy 
The policy contained a clause to the ef- 
fect that “The insured shall not have 
the right to abandon the  vessel”— 
revertheless abandonment was tend- 
cred and refused. 

What follows is somewhat obscure. 
Apparently the insurance company 
riised the wreck and placed her in 
cry dock and had her surveyed, the 
idea being to repair her. They were, 
however, charged with the duty of re- 
t-rning her without making any repairs 
cr otherwise meeting liability. Pre- 
simably the idea here was that they 
siould pay a total loss. Then they had 
her bored with holes which were plug- 
red, the dredger being taken out of 
cry dock and floated to the place where 
sie had been raised, where the plugs 
were removed and the vessel sunk. 

In the lower court the judge held that 
(is action amounted to acceptance of 
i bandonment on the part of the insur- 
ince company and the court of appeal 
vpheld this decision, but the court of 

»peal decided against the dredger com- 
lany on the point of sue and labor, 
holding that the insurance company 
wus not liable to contribute to the ex- 
|} onses incurred by the assured. This 
wu pears to be an extraordinary case 
vrising to a large extent through the 
clause refusing the right of abandon- 
m:ent, a clause which is exceedingly 
rare and which, in the event of a ser- 
ious casualty being incurred, must al- 
120st inevitably lead to dispute. 





PAGE IN NEW ORLEANS 
Charles R. Page, manager of the At- 
Jantic marine department of the Fire 
man’s Fund, has gone south. While in 
New Orleans he is expected to attend 
‘he National Foreign Trade Council 
convention there this week. 








GENERAL AGENTS WANTED 








Organized 1824 


UNITED STATES LLOYDS, Inc., 
of NEW YORK, N. Y. 


Organized 1872 Incorporated 1918 


APPLETON & COX, Inc., Attorney 


1-3 So. William St. 


AN ATTRACTIVE PROPOSITION 
GENERAL AGENTS WANTED 


Automobile Insurance 


INDEMNITY MUTUAL MARINE ASSUR- 
ANCE CO., LTD., OF LONDON, ENGLAND 


Incorporated 1886 


THE TOKIO MARINE AND FIRE 
INSURANCE CO. 
LTD., OF TOKIO, JAPAN 
(Marine Department) 
Incorporated 1879 





NEW YORK 











Underwriters Lose 
On “St. Louis” Case 


NEGLIGENCE WAS NOT PROVED 





Moreover, I. M. M. Had Contract With 
Fletcher Company Relieving Latter 
* of Marine Perils 





Marine underwriters, both British 


and American, principally the former, 
will probably have to stand for the 
loss of the steamer “St. Louis” on 
which they have paid in the neighbor- 
hood of $2,000,000, several hundred 
thousand going to the credit of the 
“Kroonland,” which was injured when 
the “St. Louis” listed while on fire. 
United States Circuit Judge Ward, sit- 
ting in admiralty in the District Court 
for the Southern District of New York, 
last week decided against the Interna- 
tional Mercantile Marine Company, 
plaintiff, in its suit against the W. & 
A. Fletcher Company, of Hoboken, ship 
repairers, for the loss of the “St. Louis” 
and consequential damages. 

Although the International Mercantile 
Marine brought the suit it is understood 
that marine insurance underwriters 
were the principal parties interested. 
They have, according to the story, al- 
ready paid the amount of loss to the 
International Mercantile Marine but 
sought to recover from the shipyard 
company on the grounds that the fire 
destroying the “St. Louis” was caused 
by the negligence of workmen. The 
ship was lost on January 8, 1920. 

The court, in making the decision, 
denied the allegation of the plaintiff 
that negligent use of a blow torch by 
a shipyard employee was responsible 
for the fire, and held that the fire 
started in a piece of waste in a differ- 
ent part of the ship from where the 
blow torch was being used. The court 
also found that it was a condition of the 
agreement under which the work was 
undertaken that the Fletcher, Company 
should not be liable for losses ordin- 
arily covered by marine insurance, of 
which fire was one. 





STEENDAL MOVES 
The Northern Underwriting Agency, 
Inc., of which C. Steendal is president, 
moved May 1 to 51 Beaver Street from 
its headquarters at 56 Beaver Strest 
where it had been located for several 
years. The Northern Underwriting 
Agency acts as brokers for marines and 
fire insurance and reinsurance. 





HOUGH ON HAGUE RULES 
Judge Hough, of the Federal District 
Court, will speak on the Brussels Con- 
vention of 1922 before the annual meet- 
ing of the Chamber of Commerce of the 
United States at the Waldorf-Astoria 
from May 811. He will not speak be- 
fore the insurance section but to 
another of the groupgatherings. 





GREAT BRITAIN DEFINED 

The new bill in the English parlia- 
ment incorporating the Hague Rules 
defines Great Britain as “Great Britain 
and Northern Ireland.” Underwriters 
will probably adopt this description 
and omit the Irish Free State in writing 
policies on risks to and from the 
United Kingdom. 
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How to Control Fires 
From Coal on Ships 


GOVERNMENT STUDIES DANGER 





Issues Recommendations as to Storing 
Coal in Bunkers to Prevent Spon- 
taneous Combustion 

The seriousness of fires on ships due 
to spontaneous combustion in bunker 
and cargo coal has led the Department 
of the Interior to undertake a study 
of causes and means of prevention, re- 
sults of which are given in a technical 
paper by H. H. Stoek, just issued by 
the Bureau of Mines. 

A tabulation of casualties from fires 
on British ships shows that the num- 
ber of fires caused annually by spon- 
taneous combustion ranges between 50 
and 100. The average number of Ameri 
can steamers totally destroyed by fire 
each year is over 60. In addition, about 
140 vessels of miscellaneous types are 
destroyed, a total of 200 a ye@. Proper- 
ty losses by fires on ships run into the 
millions of dollars. Loss of life has 
been considerable. The portion of 
these totals attributable to coal fires 
has not been ascertained. 

The money losses listed do not in- 
clude those due to delays in sailing 
incident to the heating of coal cargoes 
or to the cost of removing cargoes that 
have heated. In New York harbor, 
coal that has heated to 120 degrees is 
frequently refused for bunker and car- 
go purposes and has to be disposed of 
otherwise. Within the last few years, 
coal handlers in several South Amer- 
ican ports have required extra pay for 
handling coal that has heated. 

Coal Presents Great Hazards 

As a result of its investigations, the 
Bureau of Mines considers that the dan- 
ger of loss of life or of a total loss or 
damage to vessels from coal carried in 
bunkers or as cargo is sufficient to re- 
quire great care in choosing, handling, 
and watching coal placed on ships. 

There is undoubtedly a difference in 
liability to spontaneous combustion 
with different coals, but the data avail- 
able at this time do not permit a classi- 
fication of coal to be made upon this 
basis. Hence, when a choice is possi- 
ble, a coal that, as shown by its past 
record, is particularly liable to spon- 
taneous combustion should not be put 
on a ship. If choice is not possible, 
and coal with a bad history must be 
used, especial care should be taken in 
stowing and watching it. 

Liability to spontaneous combustion 
is greatly reduced if fine coal and dust 
be removed by screening, but this is 
usually not practicable with present 
coaling methods and because run-of- 
mine coal is generally furnished to 
ships, particularly at American ports, 
both for cargo and bunker purposes. 
This requires that extra precautions be 
taken. The least friable of the coals 
available should be chosen, if possi- 
ble, and care used in handling the coal 
to minimize breakage and crushing. 

It is wise to select a low-sulphur coal, 
if possible; but it must not be taken 
for granted that a low-sulphur coal will 
be free from spontaneous combustion. 

The evidence in regard to the chem- 
fecal action of moisture in coal in aid- 
ing or retarding spontaneous combus- 
tion is very contradictory. As vessels 
must usually be coaled promptly, no at- 
tention can be paid to weather condi- 
tions, and it seems to make little dif- 
ference as to the tendency to fire 
whether coal is loaded in wet or in 
dry weather. 

Recommendations For Protection 

The placing of fresh coal on old coal 
that has been in the bunker for some 
time is generally considered unwise. 

Keep the coal as cool as possible, and 
avoid placing it in contact with outside 
sources of heat, such as steam pipes 
and hot-air ducts. Protect bunkers 
from the heat of boilers and engines. 

Take the temperature of the coal at 
regular intervals, the oftener the bet- 


ter, if there is any tendency to heat. 
If the temperature reaches 100°R. and 
is rising rapidly, move the coal to cool 
it off by contact with air, steam, or, in 
extreme cases, water. If water is used, 
burn the coal as soon as possible and 
keep it separate from the other coal, as 
the application of water to hot coal 
breaks it up and by thus exposing 
fresh™ surfaces renders it more liable 
to spontaneous combustion. 

Provide an adequate steam supply, 
hose, pumps, and other fire-fighting 
equipment, and always keep them ready 
for use. Some automatic fire-detecting 
apparatus in the pilot house or engine 
room is advisable. 

Provide for the egress before men 
enter places where coal is kept, of ex- 
plosive and other gases that are given 
off by coal, and avoid open lights in 
cargo and bunker spaces. Clean the 
vents leading from bunker or cargo 
spaces after coal has been put in place. 

Clean out thoroughly, when the ship 
goes out of commission, all spaces 
where coal has been kept, as fine coal 
left in corners and on ledges frequent- 
ly fires. Do not run electric wiring, 
unless in metal conduits, through 
spaces in which coal is placed. Use 
every precaution to prevent sparking 
at electric contacts. 

Copies of Technical 
be obtained from the 
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Department of 





the Interior, Bureau of Mines, Wash- 
ington, D. C. 

NEW FOLDERS 
Gotten Out By Automobile Insurance 


Co.; To Feature Automobile 
Insurance Line 





Four new folders on automobile in- 
surance have just been issued by the 
Automobile Insurance Company of Hart- 
ford. 

One is “Happenings Along the Road,” 
attractively printed in orange and black 
showing a panorama of happenings 
some one is hurt—a skid, and property 
is damaged, a back fire, a car is burned 

left for a moment, a car is stolen 
A collision, a car is damaged—all told 
in a vivid picture supported by copy. 

The second folder, “Danger—Motor- 
ists Take Warning,” takes up the sub- 
ject of higher limits on liability policies 
listing several verdicts for damages 
ranging from $12,500 to $35,000. <A de- 
tachable return post card makes it easy 
for the prospect to get in touch with 
the agent. 

“$20,000 a Mile” is the title of an- 
other folder on auto liability, here too, 


verdicts rendered are listed. The 
folder is well printed in green and 
brown. 





CUTTING GOES MERRILY ON 

Craig and Hylan have nothing on lo- 
cal marine underwriters. Accusations 
of maladministration in the city gov- 
ernment are but minor wailings in com- 
parison with the charges of rate cut- 
ting heard along Beaver Street.  Al- 
though the complaint is not a new one 
by any means, one wonders how th2 
systematic and determined slicing of 
rates can be continued without disas- 
trous consequences soon to someone. 
Marine rates have of recent years not 
borne huge profits so where is the mar- 
gin between profit and loss that can be 
removed by competition? Three large 
companies are today under fire. To 
morrow the accusing finger will be 
directed elsewhere. It seems that none 
of the offices are particularly immune 
from indulging occasionally, or contin- 
ually, in trying to pry accounts away 
from neighboring underwriters. 





NEW BOSTON AGENCY 

Fred P. Abbott, well known Massa- 
chusetts agent, Phillip J. Kane and H. 
Allen Spiller, Jr., have formed a part- 
nership under the firm name of Abbott, 
Kane & Spiller and will engage in the 
conduct of a general insurance agency 
having unusual facilities for all lines of 
automobile insurance. The company 
will have offices at 20 Kilby street, 
Boston, 




















THE LAW 


Relating To 





Automobile Insurance 


as stated and applied in the decisions con- 
cerning AUTOMOBILE FIRE — THEFT — 
COLLISION—TRANSPORTATION and 
INDEMNITY 
insurance policies from the first reported 
case in 1908, with analyses of the cases 





By JOHN SIMPSON 


The subjects treated cover every point | 
which has arisen in the higher courts re- | 
garding automobile insurance and include: 
Power to Write Automobile Insurance, 
Constitution of the Contract, Construction 














of Policies, Representations and Warran- 
ties, Valued Policies, Depreciation, Refor- 
mation and Cancellation, Proofs of Loss, 
Powers and Authority of Agents, Brokers 
and Adjusters, Arbitration, Appraisal and 
Award, Extent of Loss and Option to Repair, 
Subrogation, Dealers’ Policies, Reporting 
Fire Losses, What Constitutes Theft, Re- 
porting Theft Losses, Return of Recovered 
Automobiles, What Constitutes Collision, 
Losses in Transportation, Violations of Law 
by Insured, Settlements with Injured Per- 
sons, Interference with Negotiations and 
Suits, Notice of Accidents, Reference to 
Insurance in Negligent Actions, Actions and 
Defenses, Public Service Vehicle Bonds, 
etc., etc. 





Price $5.00 
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CASUALTY AND SURETY NEWS 








Chicago Newspaper 
Prints A. & H. Section 


EDITION OF “EVENING POST” 





Contracts of National Life, U. S. A., 
Federal, Pacific Mutual, U. S. F. 
& G. and Others Discussed 
The Chicago “Evening Post” issued a 
health and accident edition on April 
23, consisting of six and a half pages. 
The first page contains pictures of 
Major J. J. Crowley, vice-president and 
manager of the health and accident de- 
partment of the Missouri State Life, 
and ©. H. Boyer, manager of the health 
and accident department of the Na- 
tional Life of U. S. A. Mr. Boyer has 
an article on this page carrying the 
caption: “The Insurance Business 
Needs Men of Education and Training.” 
Discussing the new school of the Na- 

tional Life, Mr. Boyer said in part: 

“An entirely unique feature of this 
school will be that the company will 
not only furnish the instruction and 
needed text-books free of charge, but 
the traveling expenses to and from Chi- 
cago, as well as board and lodging dur- 
ing the courses, will be paid by the 
casualty department of the National 
Life.” 

The page also contains a story of the 
National Life’s new disability contract, 
the annual cost of which is $39.60 a 
year. There is also an article on this 
page about the Federal Savings & In- 
surance Company of Indianapolis, which 
has been doing business for thirty-four 
years and which issues health and ac- 
cident policies with weekly benefits. 

Page two has a picture of Isaac Mil- 
ler Hamilton, president of the Federal 
Life, with a story of the non-cancellable 
accident and health policy of that com- 
pany. A story about the contracts of 
the New York Indemnity Company, 
which recently appointed Joyce & Com- 
pany general agents in Chicago; a 
story of the Wisconsin National Life’s 
accident and health policy paying $50 a 
week, the general agents of which com- 
pany are Mitchell & Company; and a 
story about the growth of the accident 
and health business and reasons for its 
sale are also on page two. 

On page three is an article by George 
W. Young, Jr., on the non-cancellable 
policy and a clever letter soliciting ac- 
cident insurance written by T. S. Mur- 
phy, of W. A. Alexander & Co., general 
agents of the Fidelity & Casualty. 
There is also a story about the cham- 
pion accident policy of the Missouri 
State Life and of the Pacific Mutual’s 
non-cancellable income policy. This 
contains a table showing that automo- 
biles killed 1,000 people in Cook County, 
Ill., in 1922 and other interesting fig- 
ures. 

Page four has a picture of Karl B. 
Korrady, Chicago manager of the Mis- 
souri State Life, and an article by Dan- 
ford M. Baker, vice-president of the 
Pacific Mutual Life on earning power 
and production ability. Popular priced 
policies of the Continental Casualty are 
described in an article. 

On page five accident and health in- 
surance is discussed by Vice-presidents 
Lawrence and Crowley, of the Missouri 
State Life. 

On page six pictures are run of A. FH. 
Forrest, vice-president of the North 
American Accident, and H. G. Royer, 
president of the Great Northern Life. 
Contracts of the United States Fidelity 
& Guaranty; of the Massachusetts 
Bonding & Insurance, and of other 
companies are discussed on that page. 


Law Does Not Pass On 
Sex Endurance Tests 


NO MALE SUPERIORITY SHOWN 





Heywood Broun Gets Letters From 
Lawyers Showing His Error in 
Presuming Legal Fallacy 





Heywood Broun, well-known column- 
ist and dramatic critic for ‘““The World,” 
has been deluged with a flood of let- 
ters of protest from lawyers since he 


made the statement in his column that 
the law presumes that men live longer 
than women in accidents where both 
parties receive similar injuries. Ac- 
cording to the letters received by Mr. 
Broun there is no such presumption in 
the law and one correspondent quotes 
from a New York decision on the sub- 
ject. 

“We have no quarrel with your opin- 
ion on the subject of Marathon dancers 
and as to the merits of your proposition 
that women are better able to endure 
hardships than men,” writes C. H. K. 

“In the realm of criticism and mat- 
ters of opinion every one may have his 
say, and whether J] differ with you on 
one subject or another, I concede your 
right to think as you please. . . . But 
when you attempt to leave the field of 
criticism and all the vagaries that go 
with it and enter into a definite science 
ot which you know nothing and in 
which IT am well versed (having recent- 
ly passed the bar examination), I seek 
this opportunity to tell you how little 
you know. 

“You state that one of the most ab- 
surd fallacies which still persist in legal 
fiction is the assumption that in an ac- 
cident a woman dies before a man. Mr. 
Broun, there is no such fallacy in the 
law, unless it be that entertained by 
Jaymen, of whom, you are one. The 
Court of Appeals of this state, in the 
case of Newell vs. Nichols, 75 N. Y. 78 
(1878), held in relation to this subject, 
on page 89, as follows: 

“The rule is that the law will in- 
dulge in no presumption on the sub- 
ject. It will not raise a presumption 
by balancing probabilities either that 
there was a survivor or who it was. In 
this respect the common law differs 
from the civil law. Under the latter, 
certain rules prevail in respect to age, 
sex and physical condition by which 
survivorship may be determined, but 
nothing can be more uncertain or un- 
satisfactory than this conjectural mode 
of arriving at a fact which from its na- 
ture must remain uncertain and often 
upon the existence of which the title 
to large amounts of property depends. 
In the language of the Lord Chancellor, 
in Wing vs. Underwood (4 De Gex, M. 
& G., 633), “We may guess or imagine 
or fancy, but the law of England re- 
quires evidence,”’ 

“T suggest, Mr. Broun, that before you 
again attempt a legal discussion you 
seek the advice of competent counsel.” 

Mr. Broun says with reference to the 
criticisms: 

Lawyers can't be so very busy. Nine- 
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Disappointed By Its 
Illinois Publicity 


ILLINOIS INVESTIGATION BARE 





Chicago Papers Not Treating Dailey 
Senate Committee as New York 
Press Featured Untermyer 


The Tllinois Legislative Committee 
(Dailey Committee,) which is investigat- 
ing the insurance business seems to be 
greatly disappointed in its failure to 
receive “proper publicity.” The truth 
is that the daily papers are not paying 
much attention to it and the thought 


teen have sent letters pointing out that 
we were all wrong about the law’s as- 
sumption that the woman dies before 
the man in an accident. The weight of 
testimony convinces us of our error, but 
we have erred in good company, for 
H. G. Wells proceeded on the same mis- 
apprehension in “Joan and Peter” and 
one of our correspondents suggests 
that we defend ourself on the ground 
that the provision which we mentioned 
did exist in Roman law and may sur- 
vive in the codes of a few states. 
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that it might be another Lockwood in- 
vestigation from the publicity stand- 
point is a flash in the pan. A _ story 
from Chicago is to the effect that the 
committee may send East for some star 
witnesses, including Edson SS. Lott, 
president of the United States Casual- 
ty, whose fight on reciprocals has come 
to the attention of the committee; 
Jesse S. Phillips, manager of the Na- 
tional Bureau of Casualty & Surety 
Underwriters; and F. Robertson Jones, 
of the Workmen’s Compensation publi- 
city bureau. Mr. Lott is on his farm 
upstate doing his spring planting and 
will remain there. Mr. Phillips has re- 
ceived no word that he is wanted in 
Springfield. 

A dispatch to The Eastern 
writer from Chicago says: 

“The Dailey Senate committee, which 
is investigating all insurance com- 
panies, in the main confined its 
questioning during the past week into 
the rate making powers of company 
organizations, underwriting expenses 
and profits, and the cost of insurance 
to the public. 


Under- 
















“At the close of the first week’s in 
vestigation, with G. E. Turner, counsel 
and manager of the Casualty Informa- 
tion Clearing House, on the stand, the 
committee changed its tactics and began 
a line of questioning on the line of the 
Lockwood Committes. It wanted to 
know if the clearing house could be re- 
covered against in the event of issuing 
‘misleading information’ regarding 
mutuals and reciprocals Didn't Mr 
Turner think it should be? He thought 
that publicity organizations should be 
held responsible for their statements 
He did not believe that the Casualty 
Information Clearing House had made 
misstatements.” 
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Departmental Dance 
Superintendent Stoddard and former 


Superintendent Phillips returned from 
Richmond in time to attend the dance 
of the New York Insurance Department 
held in the classic Hotel Brevoort, on 
Fifth Avenue on Saturday night. It 
was quite a smart looking affair, as 
befits the best organized and equipped 
state department in the country. 

These departmental people are of un- 
usual capability and where the state 
gets them all is one of the wonders of 
William Street, as the Department is 
constantly being raided. If it’s civil 
service; then civil service is a good 
thing. The speakers’ table was rend- 
ered more attractive than usual by the 
appearance there of Charlotte Farrar, 
Colonel Stoddard’s secretary, and Mabel 
M. Purrell, head of the stenographic 
bureau. Mrs. Farrar is an efficient 
worker of the best club woman type, 
and was formerly associated with the 
Republican National Committee under 
Will H. Hays. 

The toastmaster was “Jim” Crawford, 
but there wasn't much toastmaking as 
he knew better than to mix Sophocles 
and Terpsichore. So Messrs. Stoddard, 
Phillips and Lowne and the two ladies 
at the speakers’ table consumed ten 
minutes between them-—the _ briefest 
quintette of orators the insurance 
world has ever known. Should be 
booked at many banquets. Line forms 
to the right. 

At 10 o’clock the dance was on and 

well; take it from an observer, any- 
one who works for the New York In- 
surance Department certainly is en- 
gaged in attractive surroundings. Not 
the least of the attractions was Miss 
Winifred Quinn, head of the filing de- 
partment, in a pink creation from Fifth 
Avenue. f 

* oe * 
The 17th Floor of 110 William 

New re-insurance history is being 
written on the 17th floor of 110 William 
Street, where William H. Hotchkiss, 
lawyer, and a fleet of re-insurance com- 
panies have their offices. There was 
organized the North American Re-As- 
surance Company of New York which 
starts with a board that can’t be beat. 
Rockefeller, Iselin, Pratt, Prosser, Mc- 
Garrah—Just to mention a quintette of 
the directors. Some board! 

* * *@ 


Rockefeller Knows a Lot About 
Insurance 

Talking of Percy Rockefeller, who is 
on the board of the North American 
Re-Assurance, and also of the National 
Surety, and is a large holder of life 
insurance, is said to be one of the most 
intelligent insurance directors in New 
York. He knows a great deal about 
the insurance business and no one can 
ask more intelligent questions on an in- 
surance board. 

s - s 
Party For Mrs. Paul 

Friends of Mrs. Nora Vincent Paul, 
vice-president of the “National Under- 
writer,’ tendered her a theatre party 
at the Ziegfeld “Follies” and a dinner 
and dance at the Astor on Friday night 
of last week. It was quite an extra 
ordinary affair, unconventional and en 
joyable, and a number of insurance 
people, including Charles H. Hollard, 
W. J. Graham, Spencer Welton, Nelson 
D. Sterling, C. S. S. Miller, Bayard P. 
Holmes and W. H. Gould attended. 
Before going with the “National Under- 
writer,” Mrs. Paul was with an insur- 


« 





ance office in Chicago. She started on 
the newspaper in the chart department 
and quickly learned that she had sales- 
manship ability. She rose to be vice- 
president of the company and her suc- 
cess has upon several occasions re- 
sulted in newspaper women running 
long interviews with her in daily news- 
papers. 
* * * 
Veteran at Richmond 
Frank H. Hardison, now advisor of 
the Liberty Mutual, attended the Rich- 
mond convention of the commissioners. 
* * * 
Insurance Men at Police Court 
Speaking of that Richmond conven- 
tion, the local insurance people ar- 
ranged a trip on the James and at one 
historic town everybody trotted into 
one of those ante-bellum magistrate’s 
courts where the judge tries the darkey 
and sentences him to something or 
other, For years the conversations be- 
tween the judge and the prisoner have 
struck city editors of southern papers 
as gold mines of copy with the result 
some papers in the south run a column 
of these conversations in which the 
magistrate is pictured as a combina- 
tion of Mark Twain, Cato, Josh _ Bill- 
ings, and Charlie Chaplin. It may be 
humorous to some people, but it never 
was to the writer of this column who 
had to report many of these “dialogues” 
while he was engaged on southern pa- 
pers, and who generally left the court 
room greatly depressed by the cynical, 
unfair and disgusting way in which 
these “judges” bartered the liberty of 
the prisoners for ten days or more. 
Often the prisoner was only a man out 
of work through no fault of his own, 
but if the magistrate could trap him 
into saying something funny, or which 
would serve as a foil for humor, he 
would get the ten days’ sentence just 
the same, 
* * ® 
Going Like a House Afire 
It is reported that the Hartford Ac- 
cident & Indemnity is about 25% ahead 
of last year in net premiums. 
- * s 
Popular Appointment 
George W. Yuengling, who has been 
appointed manager of the Continental 
Casualty’s new surety department in 
the East, headquarters 75 Fulton 
Street, is one of the best known surety 
men in the East and an interesting 
character. For five years he has been 
with the Globe. Yuengling has many 
friends and the Continental's interests 
are in good hands. 
7 a o 
Forrest’s Travelogue 
Lots of insurance men are reading 
the travel letters of A. E. Forrest, of 


the North American Accident, telling 
of his adventures in the West Indies. 
Speaking of Havana he makes this 


comment. “There is no bulge in per- 
fect fitting coats here, as in America. 
One can order anywhere. The Cuban 
government gets the tax, Havana the 
license fee, the vendor the profit, the 
citizen his wishes gratified, the boot 
legeer nothing. I could write a volume 
on ‘free’ Havana.” Havana is a good 
place to visit, but lots of people are 
working there who haven't collected 
salaries for many months. 





The Ocean Accident & Guarantee 
Corporation employes had an entertain- 
ment and dance at Kismet Temple, 
3rooklyn, last night. 





Drapier Takes Yankee 
Sales Ideas to Mexico 


INTERFERES WILH SIESTAS 
But Mexicans Like It; Also Gives 
Selling Talks in Canadian 
Cities 


William H. Drapier, vice-president of 
the National Surety, landed at the port 
of New York this week after two years 
spent outside of the United States, 
largely in Canada, Mexico and the West 
Indies, in the development of the for- 
eign business of the National. Mr. 
Drapier upset all precedent in Mexico 
by committing assault and battery on 
the siesta hour, which is really two 
hours. In Mexico, as in other countries 
in the semi-tropics and near tropics, 
it is so hot in the middle of the day 
that most people knock off business 
and sleep for two hours. 

When Mr. Drapier arrived on the 
scene he announced that he would give 
a series of sales talks to Mexican in- 
surance men at the noon hour in which 
they would be acquainted with details 
of National Surety coverage and how to 
sell it. The Mexicans showed that they 
were up-to-date by attending the lec- 
tures in droves and even asked ques- 
tions on some occasions so that the 
talk lasted to 4 o’clock. 

In Canada where the entire business 
of the company has been re-organized, 
the sales talks were given in a number 
ot cities and attracted considerable at- 
tention as Canada has something of 
the conservative of merry old England 
and many of the brokers in the Dom- 
inion think it undignified to use pep 
tactics. The National Surety, on the 
other hand, believes that it has some- 
thing to sell which is very much in de- 
mand and that people who are engaged 
in the business of selling insurance 
should know all the latest sales devel- 
opments. Judging by the number of 
Canadians attending the Drapier classes 
in various cities, the National's posi- 
tion is a eorrect one, 

Mr. Drapier also visited Cuba and 
the Virgin Islands. About Mexico he 
suid to The Kastern Underwriter: 

“There are unquestionably more build- 
ings being erected and remodeled in 
the Federal District now than at any 
time within the last fifteen years. The 
country is generally becoming normal- 
ized, and, although each community 
may have some local difficulties to 
overcome, the approach of prosperity 
is undeniable. 

“Much credit is unquestionably due 
to the present administration which has 
apparently done everything in its power 
to restore the efficiency of the govern- 
ment in all of its functions. Particular 
mention must be made of the educa- 
tional features. Few people recognize, 
even within Mexico, the extent to which 
the government assists in the educa- 
tion of its people generally and the as- 
sistance in training of the agricultural 
classes. There is no question but that 
the formation of the Federal Bank will 
be of great value in stabilizing the fi- 
pancial affairs of the country, and en- 
able it to reform its finances so as to 


meet its obligations with old time 
promptness, 

“In short, the presence here, from 
time to time of notable men from 


North America is in itself an evidence 
of the faith investors still have in this 
country and of the general belief that 
foreign capital will continue its efforts 
to exploit the wonderful natural re- 
sources of this country. 

“As for myself and the National 
Surety Company which | represent, we 
have purchased the necessary bonds 
and are arranging to qualify with the 
Treasury Department, so as to be able 
to furnish, in addition to the fidelity 
bonds which we are now writing for 
the honesty of employes, all bonds in 
court proceedings, internal revenue, 
customs and contract bonds generally. 
We understand that we will be the only 
company so far qualified to furnish all 


of these classes of bonds and this ac- 
tion on the part of the largest bonding 
company in the world will doubtless 
attract attention. 








Prize Winning Letter | 








Charles A. Brown, of the insurance de- 
partment of the Guaranty Mortgage Co., 
Ogden, Utah, won first prize in the 
Ocean’s contest for the best letter to 
sell auto insurance. The letter was 
turned over to an expert for revision, 
and here is the way he rewrote it: 

Dear Sir:—You are the owner of an 
automobile. 

Your car may be a Packard or a Ford. 
You may use it for business or pleasure. 
You may drive it yourself, or your wife, 
son, daughter or chauffeur may drive it. 
But, regardless, of the make of car, or 
what it cost, or who drives it, there is 
always the possibility of an accident. 

Suppose you are taking your family 
for a pleasure ride. Everyone is cheer- 
ful and in the best of spirits, until a 
small boy runs in front of the car. You 
apply the brakes, but too late. You 
are sued for damages. No matter how 
carefully you may have been driving, 
the jury brings in a verdict against you 
for several thousand dollars. HOW 
WILL YOU. PAY IT? 

You have an appointment and are ex- 
ceeding the speed limits in order to be 
on time. All of us at some time or 
other drive faster than the law allows. 
Suddenly rounding a curve, you are 
upon another car. It is impossible to 
turn out. There is a crash, with the re- 
sult that the owner brings suit for dam- 
ages. The award may be only a few 
hundred dollars. HOW WILL YOU 
PAY? 

Or, you may be driving along the road 
at an average speed. Something may 
Zo wrong with your car. You lose con- 
trol and crash into a telegraph pole or 
tree. Your car is badly damaged. The 
repairs may cost you several hundred 
dollars. HOW WILL YOU PAY? 

These automobile accidents actually 
happen at the amazing rate of ONE 
EVERY MINUTE. No matter how care 
fully you drive, your turn may be next. 
Automobile owners have lost savings of 
years through unavoidable accidents, 
due to their oversight in not providing 
themselves with proper insurance pro 
tection. 

One Hundred Per Cent Protection is 
offered you by The Ocean Accident & 
Guarantee Corporation, Limited, at a 
low cost. 

Automobile insurance is far more 
necessary than fire insurance and every 
business man carries fire insurance. 

Write your name on the enclosed card 
and we will send you complete particu- 
lars without the slightest obligation on 
your part. 

Very truly yours, 
THE GUARANTY MORTGAGE CO., 
Chas. A. Brown, Ins. Dept. 


CHANGES IN BLANKET BONDS 


Surety Association Liberalizes Some 
Provisions of Standard Form; New 
Rider To Be Used 


At a meeting of the committee on 
bankers blanket bonds of the Surety 
Association held last week a number of 
important changes were made_ in 
clauses of the blanket forms. Messen- 
ger radius will be extended to cover 
while the property is in transit any 
where within the U. S. but within 
twenty miles of any of the offices and 
the provision limiting the time within 
which to ascertain a description of the 
assured’s property, was changed from 
thirty to ninety days. 

A rider was adopted to 
standard forms putting the 
changes into effect. 

It was decided that the term “Mutral 
Savings Banks” is a misnomer for tli 
class of banks for which the associa 
tion adopted standard form No. 5 and 
it should be limited to savings banks. 
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U.S. F. & G. Interests . 
Buy Metropolitan Cas. 


HEAVY PLATE GLASS WRITER 








Will Amend Charter and Increase 
Capital; to Write All Casualty 
and Surety Lines 


















Interests identified with the United 
States Fidelity & Guaranty have pur- 
chased the stock of the Metropolitan 
Casualty. There will be no change in 
the present officers or agancies. The 
charter will be amended and capital in- 
creased so as to enable the company to 
handle all casualty and surety lines. 

By the purchase the United States 
Fidelity & Guaranty secures an institu- 
tion that has been in operation forty- 
nine years and besides having a fine 
record has on its books the second 
largest volume of plate glass insurance 
written by any company in the United 
States. 

The Metropolitan has a capital of 
$500,000 and about $400,000 in net sur- 
plus. Its premiums from plate glass 
business run over $1,000,000. For 
some time the company wrote personal 
accident, health and burglary insurance 
put discontinued theses lines about 
three years ago and reinsured its out- 

standing liability. With the additional 
> funds that new interests will put in, 
the company will be able to enter the 

gneral field, giving its agents greater 
' facilities. 





N. Y. INDEMNITY IN N. J. 





> Appoints Albert E. Allsopp, Inc., General 
: Agents For Newark and Es- 
sex County 





' The New York Indemnity has ap- 
» pointed Albert E. Allsopp, Inc., Kinney 
> Building, Newark, general agent for 
Newark and Essex County, New Jersey. 
© Mr. Allsopp is well known in the insur- 
» ance field in Newark. He has been in 
the general insurance business for 
about five years, and in addition to 
representing several of the leading fire 
companies, has been general agent of 
the United States Casualty for the past 
two years. He has specialized on cas- 
walty business and has built up a good 
volume of the most desirable casualty 
business. 

The Allsopp agency has not culti- 
' vated the local agency or brokerage 
business heretofore, but will now under- 
take an active campaign for business 
in all of Essex County. The New York 
Indemnity has established a branch 
service department in Newark for the 
purpose of giving immediate service in 
tlims and inspections, and will also 
supervise the development of the state 
» from that office through special agents 

and a district supervisor. : 


BE EERIE NE 


Bere 





. COLORADO CHANGE 

The Daly General Agency, Inc., with 
| headquarters in Denver, on May 1 took 
» Over the general agency interests of 
the Hitchings-VanSchaack Investment 
Co. and the Thomas F. Daly Agency 
Company. 

Thomas F. Daly was the organizer of 
the Capitol Life of Colorado, a Colo- 
' tado concern writing all kinds of in- 
») Sirance. The business grew rapidly, 

but death claimed T. F. about two years 
since, His son, Clarence J. Daly, suc- 
ceeded him as head of the Capitol Life 
and is the president and general man- 
“ger of the incorporated concern. 

The general ‘agency includes the 
States of Colorado, Wyoming and New 
Mexico, but there will be no change 
'n the policy of the Capitol Life. The 
latest venture of the Capitol Life is 
the acquisition of a plot of ground on 
Capitol Hill where a $590,000 office 
uilding will be erected. 


NATIONAL UNION MOVES 
The National Union Fire Insurance 
Company has moved its offices to the 
= quarters of the company in the 
chenley Farms district of Pittsburgh. 











Massachusetts Co.’s P.G. 
Plan Tried Out Before 


RESULTED IN SLIGHT SAVING 








Boston Letter Urges Adoption of Buy- 
ing and Setting Glass on Co- 
Operative Plan 





The Massachusetts Plate Glass In- 
surance Co., of Boston, has written the 
executives of plate glass companies sug- 
gesting that they buy and set glass on 


the co-operative plan to reduce costs. 

A similar plan was tried out by W. F. 
Moore, of the Plate Glass rating bu- 
reau, some time ago, about fourteen 
companies subscribing. A slight sav- 
ing was made to the companies, but due 
to the lack of support it was discon- 
tinued at the end of six months. 

The letter to the plate glass insur- 
ance heads follows in part: 

“We feel that. the following observations 
might be useful in bringing about a situation 
whereby the business of plate glass insurance 
could be placed upon a durable, sound and 
profitable basis. 

“The business of plate glass 
primarily one of selling glass. In business 
dealing with commodities an equipped mer- 
chant first takes thought ag to the source and 
cost covering a stated period of the goods he 
is merchandising. He then is able to deter- 


insurance is 


mine, on considering all the other facts enter- 
ing into the merchandising, with some degree 
of accuracy, what the selling price should be. 
With co-operative action in the purchasing of 
supplies obvious advantages may be obtained. 
With this statement as a premise, why, there- 
fore, would not the following general plan be 
logical? 

“(1) To have all the plate glass insurance 
companies in the conference endeavor to con- 
tract through a single medium ,representing 
them, with the plate glass manufacturers di- 
rect, for the estimated amount of glass they 
will require’ the country over, at a_ given 
pricce to cover a stated period. There should 
be no reason why manufacturers should not 
be glad to engage in a mutually advantageous 
proposition with desirable responsible custom- 
ers using only the highest grade of commer- 
cial material. 

“(2) To establish warehouses at the larger 
centers for the receiving of glass in charge of 
a salaried manager and employ glaziers, there- 
by cutting out intermediate profit and obtain- 
ing direct profits on salvage. 

“(3) To 


establish exchanges in the larger 
centers 


where sizes of glass to be insured 
can be had without the expense of individual 
measurements. It would then be possible for 
the companies to compile rates which would be 
adequate and do business economically and 
with comparattive safety. 

“So long as the present policy of hit and 
miss continues, just so long will the present 
high loss ratio continue. The solution of this 
problem lies chiefly in the elimination of need- 
less expense and in knowing as near as possi- 
hle the actual cost of the goods handled.” 





MOVE TO 80 MAIDEN LANE 
The office of the Plate Glass rating 
bureau, located at 92 William Street, 


has been moved to the fifth floor at 80 
Maiden Lane. 


Before a Probate Judge 

An old lady walked into the judge’s 
office. “Are you the Judge of Repro- 
bates?” she inquired. “I am the Judge 
of Probate,” replied his honor with a 
smile. “Well, that’s it, I expect,” 
answered the old lady. “You see,” she 
went on confidentially, “my husband 
died detested and left several little 
infidels, and I want to be their execu- 
tioner!’’"—Exchange. 





DAILIES FORSAKE NEWS 

It is said that New York newspapers 
have been publishing lengthy articles 
declaring that the taxicab bonding law 
is a complete failure. Evidently the 
“dailies” are falling off in standard; 
the taxicab law failure was news 
nearly a year ago, and not since then. 





CIRCULATE HORD’S TALK 
The Maryland Casualty has mailed 
to all of its agents the address on pub- 
lic liability insurance delivered by Eu- 
gene F. Hord, New York resident vice- 
president, before the Insurance Society 
of New York. 





WILL NOT BE AT READING 
David Van Schaack, director of the 
department of publicity, Aetna Life, 
will not be able to attend the Reading 
meeting of the Pennsylvania Insurance 
Federation next week. 
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To NATIONAL SURETY AGENTS Everywhere* 


Render all possible service to holder of this card 
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In case of accident telegraph agent of NEW YORK INDEMNITY 
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releasing policyholder or car at COMPANY EXPENSE. 
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*More than 11,000 National Surety Agents. 


In addition to maintaining Branch Claim Departments in the principal 
centers the New York Indemnity Company has immediate claim facilities in 
over 12,000 cities and towns in the United States. 


Now appointing General Agents—Apply to Agency Department for terri- 
\ddress 4 Albany Street, New York City. 


—Affiliate yourself now with— 


THE CASUALTY ‘COMPANY {WITH [ADVANCE VIEWS ON SERVICE 
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Co-Operation Between Contractor 
and Bonding Company 





By Frank A. Bach, Contract Department, F. & D. 
No. 1 2 


When the surety companies first be- 
gan to write contract 
bonds, there were very few instances, 
except in the of United States 
Government contracts, in which the 
bonds were conditioned for the pay- 
ment of the contractor's labor and 
material bills. It is true, that on pri 
vate contracts the bonds always guaran- 
teed to the owner performance of the 
contract and indemnification against 
any loss the owner might sustain by 
reason of liens being filed against the 
building due to failure of the contrac- 
tor to pay his bills. But the liability 
to the surety for liens is very much 
less than the liability it assumes when 
it guarantees the direct payment of all 
labor and material bills, for the reason 
that many furnishers of material fail 


construction 


case 


to perfect their liens in accordance 
with legal requirements, and thereby 
lose their right to hold the owner 


liable, and, incidently, the bond. But 
there is no way in which the surety can 
escape liability for the contractor’s un- 
paid bills if its bond is a direct guar- 
antee to furnishers that the bills will 
be paid. 

Formerly the bonds required by most 
of the states, counties, municipalities 
and other public bodies, were condi- 
tioned only for the performance of the 
contract. They did not guarantee pay- 
ment of the contractor's bills, neither 
did they carry any liability for liens 
because under the laws no liens could 
lie against public buildings. The re 
sult was that when the contractor 
failed to carry out his contract and left 
a large amount of unpaid labor, sub- 
contract and material bills, the ma- 
terial men frequently lost large sums 
of money. 

But there has come an evolution of 
these conditions. One state after an- 
other has enacted laws requiring the 
contractor to give bond not only for per- 
formance of the contract, but for the 
payment of all labor, sub-contract and 
material bills, until this requirement of 
the contractor and his surety on public 
contracts is now almost universal. And 
what is more, most of the various 
architects and engineers, representing 
owners on private work throughout the 
country, have, in the preparation and 
adoption of their standard forms of 
bond, followed the language and con- 
ditions contained in the United States 
7overnment and _ state, county and 
municipal bond forms, until the ‘surety 
companies find their old standard bond 
form on private work discarded and un 
acceptable, and find that even on pri- 


vate contract work they must fre 
quently issue bonds’ which directly 
gnarantee furnishers against loss for 


unpaid bills. Why, gentlemen, I have 
seen and had to sign bonds on both 
public and private contract work which 


guaranteed payment of not only labor, 
sub-contract and material bills, but 
which contained language which could 
be construed as giving any bank which 
had loaned the contractor money for 
the carrying on of that particular job, 
the right to recover from the surety if 
the contractor failed to repay the loan. 
And I can cite you a specific instance 
in which the bank recovered from the 
surety. 

Today we are finding a very strong 
tendency, particularly on road_ con- 
traicts toward extending the surety’s 
liability so as to make it liable for un- 
paid balances due on the contractor's 


machinery and equipment. In some 
states the surety has already been 
obliged to assume this liability. 1 


thank the Lord we have not yet been 
held liable for bills incurred for bootleg 
liquor going on. the job. 


Surety’s Risk and Bank’s Risk 
Compared 


Inasmuch as the surety guarantees 
not only performance of the contract 
but payment of the contractor’s bills, 
its bond is to this extent a financial 
obligation and the risk which it as- 
sumes is, therefore, not unlike the risk 
which the bank assumes in making the 
contractor a loan, the main differences, 
as we see them being: 

(1) The bank lends the contractor 
money. The surety company lends 
the contractor its credit. 

(2) The bank usually requires 

- collateral. The surety very seldom 

requires or gets collateral. 

(3) The bank frequently requires 
the contractor to keep from 10% to 
20% of the loan on deposit, which 
is a bumper between it and _ loss. 
This corresponds with the retained 
percentage, the bumper between the 
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surety and toss, but the surety has 
no control or supervision over the 
application of the retained percen- 
tage. 

(4) The bank loan does not 
usually exceed 10% of the amount 
of the contract. The surety bond is 
anywhere from 25% to 100% of the 
contract. 

(5) The bank loan usually runs 
from thirty to sixty or ninety days, 
and the bank, being on the ground 
and in close touch with the contrac- 
tor’s financial affairs, is in a position 
to protect itself if it sees the con- 
tractor meeting any financial re- 
verses. The surety company’s bond 
runs until the contract is completed, 
accepted and all bills paid. The 
surety company is not in such close 
touch with the contractor’s financial 
affairs as is the bank; its bond is 


continuous, and no matter how 
many bills may be piling up against 
it, it is almost helpless, as it can: 
not cancel its obligation. 
The point | am trying to make, 
gentlemen, is that the risk which the 


surety Company assumes in signing the 
contractor's bond is infinitely greater 
than the risk assumed by the bank in 
fnancing the contractor. At least that 
fs the way we view it from a surety 
underwriting standpoint. This being 
true, why should not the relations be- 
tween the contractor and his surety be 


the same as his relations with his 
bank ? 
Why shouldn't the contractor take 


his surety—his guarantor—so to speak, 
into his confidence to the same extent 
he does his bank? Why should he 
hesitate, as contractors so frequently 
do, to give his surety a statement of 
his financial affairs and full details re- 
garding the various items of his assets 
and liabilities and to afford the surety 
every opportunity for going into his 
affairs in connection with each un- 
finished contract under way, so that it 
May determine the possibility of loss 
or profit to be derived from his con- 
tract commitinents 
Surety Bonds Not Insurance Policies 
It seems to me the one reason, more 
than any other. why contractors do not 
regard their relations with their surety 


company in the same light they do 
their relations with their bank is be- 
cause they have come to look upon 
their surety bond as an insurance 
policy. The blame for this, however, 


Tam afraid, rests more upon the surety 
egent than the contractor. 

Agents, in their desire to get busin2ss 
and to meet all kinds of competition 
they find in the field, do not always 
Make clear to the contractor just what 
information the company's under- 
writers require and the reasons why 
they require it In fact, many agents 
soliciting contract bond business have 
hot acquainted themselves with Home 
Office underwriting rules, regulations 
and policy, notwithstanding the oppor- 
tunity afforded them by the companies 
they represent. The aim of such an 
agent seems to be to put the bond over, 
80 to speak, or to: get by the company’s 
underwriter on the least possible infor 
mation about the proposition. The 
agent himself sometimes seems to re 
gard the bond as a policy of insurance, 
but, gentlemen, corporate surety bonds 
on construction contracts are not 
written on an insurance basis, at least 


Not by the well established, old line 
Companies which have gone through 
the school of experience. They are 


Viewed and underwritten more from the 
angle of the banker who may be lend- 
Ing the contractor money for financing 
his work 


CAREY JOINS N. Y. INDEMNITY 


Will Become Superintendent of Engji- 
neering Inspection Division On 
May 15; His Experience 


The New York Indemnity has ap- 
pointed Thomas H. Carey, who is 
leaving the Globe Indemnity, superin- 


tendent of the engineering and inspec- 
tion division as of May 15. He will 
have charge of the underwriting of 
steam boiler, engine, and_ fly 
business, besides supervising the _ in- 
department and the safety 
engineering work of the company. 

Mr. Carey has had a wide experience 
in engineering and inspection work, be- 
ginning as a mechanic in the Thomas 
Smith Brothers Company at Jersey 
City, N. J., and afterwards becoming 
assistant engineer on board of one of 
the transatlantic freighters. In 1906 
he became directing engineer of the 
Heine Safety Boiler Company of St. 
Louis, Mo., and secured valuable ex- 
perience in erecting and supervising 
the construction of the boilers. He re- 
signed from that company after about 
two years to join’ the inspection de- 
partment of the Travelers. 

In 1911 he became senior inspector 
of the Globe Indemnity, becoming 
superintendent of the engineering and 


wheel 


spection 


inspection department at the home 
office, and serving in that capacity 
until May 1918 when he entered the 


United States’Navy as senior engineer 
and electrical oflicer on one of the mine 
patrol ships in the North Seas. He re- 
turned tothe Globe Indemnity Company 
as superintendent of the boiler and in- 
spection. department, also acting as 
advisory engineer in construction of the 
Globe Indemnity ‘Company's — offices 
building and was appointed mechani- 
cal superintendent. 





$2,000,000 STOCK INCREASE 

At a meeting of the stockholders of 
the Fidelity & Deposit held on April 
26, an increase in the capital stock 
from $3,000,000 to $5,000,000 was anu- 
thorized. The new stock will be paid 
out in dividend of 66 2/3%. The divi- 
dend will be payable June 15, to stock- 
holders of record, May 31. 


$1,000,000 GOAL 

The Hartford has set for the current 
year of 1923 a goal of $1,000,000 in net 
fidelity premiums exclusive of federal 
and public official business. This means 
an increase of 25% over 1922. 

Insurance 
Kimball & 
York City 


The Lloyds Plate Glass 
Company has appointed 
Pollock, Inc., as its New 


agents for plate glass lines. 





, WINFIELD W. GREENE 


Fellow Casualty Actuarial Society 
& American Institute of Actuaries 


Audits of Financial 
Branch and Statements: 
Home Office Office 

Accounts Systems 

Advice on 
Underwriting 
and Actuarial 
Problems 
50 Broad Street New York 
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C. A. CRAIG, President 





W. R. WILLS, Vice-Pres. 


The National Life and Accident Insurance Company 


NASHVILLE, TENNESSEE 
Industrial, Life, Health and Accident Insurance 


in ONE Policy 


C. R. CLEMENTS, Sec. & Treas. 
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FIDELITY 
Court 
FIDUCIARY 
CONTRACT 
DerosiToRY 
PuBLIC OFFICIAL 
FEDERAL OFFICIAL 
Custom House 
REVENUE 
LICENSE 
FRANCHISE 
Excise 
INDEMNITY 
MISCELLANEOUS 
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—1876— ROBERT J HILLAS, Prendent —1922—~ 


CASUALTY INSURANCE 
and SURETY BONDS 


Total Assets .........0c.0+.Over Twenty-seven Million Dollars 





Total Reserves Re J wenty Million Dollars 

Surplus to Policyholders ..-.Over Seven Million Dollars 

J.osses Paid to June 30, Over Ninety Million Dollars 

Agencies in All Important Towns: 
GRANCH OFFICES 

ALBANY BUFFALO HARTFORD MONTREAL RICHMOND 
ATLANTA CLEVELAND INDIANAPOLIS NEWARK SAN FRANCISCO 
BALTIMORE CONCORD LOUISVILLE PHILADELPHIA ST. LOUIS 
BROOKLYN DETROIT MILWAUKEE PITTSBURGH WASHINGTON 


METROPOLITAN OFFICES: 130 William Street, NEW YORK CITY 
GENERAL AND STATE AGENCIES IN OTHER IMPORTANT CITIES 


ALLAN J. FERRES, Vice-Premdent, in charge of AGENCY DEPARTMENT 





CASUALTY LINES 





ACCIDENT 
DisaBiLity 
‘HEALTH 
LIABILITY 
COMPENSATION 
AUTOMOBILE 
ELEVATOR 
PLATe GLASS 
BURGLARY 
ROBBERY 
FLY-WHEEL 
BOILER 
ENGINE 
PHYSICIANS 
DRuUGGISTS 
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Company 


























HOME OFFICE, 


Eugene H. Winslow, President 
Robert A. Drysdale, Vice-Pres’t 


RELIABLE AND ENERGETIC AGENTS WANTED 


The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


Chartered 1874 


PLATE GLASS INSURANCE 


S. Wm. Burton, Sec’y 
Albert H. Lahy, Asst. Sec’y 





47 CEDAR STREET 














General Casualty and Surety Insurance 
Buy Your Insurance From a Michigan Company 


Automobile—Liability, Prop- 
erty Damage and Collision. Residence Burglary, Owners’ 
and Tenants’ Elevator, General Public Liability. 
Glass. Accident and Health. Fidelity and Surety Bunds. 


General Casualty and Surety Company 
ELMER H. DEARTH, President 


Workmen’s Compensation. 


606 Woodward Ave., Detroit, 


Plate 


Mich. 
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THE EASTERN UNDERWRITER May 4, 1928 











When a “BLOW” Becomes a BLOW! 





‘Too Late Now 


It is the same old story of 
the man who never had been 
a storm sufferer and thought 
that he never would be. 
Every year thousands upon 
thousands of people are 
caught unprepared in just 
this way. They have saved 
a few cents in premiums by 
neglecting windstorm insur- 
ance; now they lose the com- 
forting payments they might 
be receiving. 











_ 





URING the past few weeks, 

the newspapers have been 
filled with accounts of terribly 
destructive windstorms. Glens 
Falls agents in many localities 
have had the _ satisfaction of 
knowing that their clients are 
already enabled to plan the res- 
toration of damaged property be- 
cause of the prompt and liberal 


settlements made on their Wind- 





Copyright, 1923, by Glens Falls Insurance Cx storm Policies in 





INSURANCE COMPANY 
3LENS FALLS, N. Y. 


E. W. WEST, President H. N. DICKINSON, Vice-President F. M. SMALLEY, Secretary R. C. CARTER, Treasurer J. A. MAVON, F. L. COWLES, H. W. KNIGHT, Assistant Secretaries 
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